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BUCKEYE FIELD OUTING 


GO INTO MICHIGAN WATERS 
Most Successful Summer Event Ever 
Given by the Ohio Underwriters’ 
Organizations 





Detroit, Mich., July 22—(Special Cor- 
respondence)—The annual summer out- 
ing of the Ohio field men’s organiza- 
tions has sunk into the sea of things 
that will never be again, but no sea 
of oblivion can wipe out the pleasant 
memories of the two days’ sojourn of 
the Buckeyes among the Wolverines. 
As the boat on which the second day’s 
excursion was taken neared the land- 
ing in Detroit, C. T. Deatrick, dean 
of the Ohio corps, made a brief speech 
in which he expressed fittingly the ap- 
preciation of the visitors for the 
warmth of the Michiganders’ welcome 
and the lavishness of their entertain- 
ment. A sentence or two from it will 
better than anything else show how 
deep an impression the trip had made 
on the Ohio boys. He said: 

Deatrick Expresses Buckeye Sentiment 

“Never before have the Ohio field 
men had so pleasant a summer outing; 
I am almost tempted to say that never 
can we hope to have such another one. 
But that would give the lie to the hope 
which is a part of every field man’s 
equipment, and we must look forward 
to many more such outings, both for 
the pleasant companionship which will 
result and for the sense of cooperation 
which it will foster in us. From the 
practical, as well as the social stand- 
point, much good must result from this 
getting together. We of Ohio will 
carry with us the recollections of this 
trip as a sweet memory through all 
the coming years, and if the highest 
pleasure is to confer pleasure, then you 
of Michigan must carry them with you 
as even happier memories than ours, 
for you have done so much that it 
would have been impossible to have 
added to our joys.” 

Some Who Joined the Party 

There were some changes in the 
personnel before all the Ohio crowd 
was gathered in Detroit. A. W. Cox, 
of Osborn, who had expected to be 
present, found at the last minute that 
he could not come, but Mrs. Cox joined 
Mrs. Carey of Springfield, and her 
little daughter, and was in the city 
when H. W. Carey arrived with the 
boat party from Cleveland. Carroll L. 
DeWitt, of Chicago, general agent of 
the Newark, reached Cleveland in time 
to catch the Northland Thursday morn- 

(CONTINUED ON PAGE 30) 








AETNA INSURANCE CO. 


HARTFORD, CONN. 

WRITES GOOD SIZED LINES ON GOOD RISKS FOR GOOD PEOPLE 
From the Insurance Post 

“Receiver Sexton of the Atlanta-Birmingham Fire, which failed as a result of 

the San Francisco conflagration and compromised with its loss claimants there 

at 30 per cent, announces that he will ee be able to pay general creditors 

another 10 per cent, making a total of 55 percent. This is contingent upon the 

determination of certain suits now pending before the federal court at Atlanta.”’ 


The AETNA paid $4,200,000.00 in San Francisco There is a difference in Companies 
Western Branch: 29 So. La Salle Street, CHICAGO 
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Reserve for all other Cleims - 175,000.00 
NET SURPLUS, - 3,665,131.25 


Total Assets, ts, $10, 737, 657.32 


THE WESTERN DEPARTMENT 
Northeast Cor. Fourth & Elm Sts., CINCINNATI,OHIO 








LOVEJOY & SPEAR, Managers Agencies in all cities and towns 


JOSEPH’S NEW POSITION 


GOES WITH HOME OF INDIANA 





North British Western General Agent 
Takes Office Chair in Indianap- 
olis Company 





Joseph F. Joseph, of New York, gen- 
eral agent of the western department 
of the North British & Mercantile and 
vice-president of the Commonwealth 
of New York, has been elected vice- 
president and general manager of the 
Home Fire of Indianapolis, which will 
begin business in sixty or ninety days. 
Mr. Joseph will assume his new posi- 
tion about Sept. 1 and will begin at 
once the work of organization. 

The Home Fire has subscribed more 
than $1,500,000. It has been most suc- 
cessful in placing its stock, most of it 
being taken in Indiana. The sale of 
stock for the present has been discon- 
tinued, the rest to be placed after the 
company has started in business with- 
out expense. Eventually it will have 
$1,000,000 capital. 

The company has leased the fifteenth 
floor of the new Lemcke Annex in In- 
dianapolis. It has the strongest kind 
of Indiana backing. The president is 
John C. Billheimer, former state au- 
ditor of Indiana, and prior to that 
deputy state auditor. He formerly 
practiced law in Washington, Ind. Mr. 
Billheimer is well known throughout 
the state and is held in the highest re- 
gard. Cyrus W. Neal, the secretary, 
was deputy state auditor under Mr. 
Billheimer and was in charge of the in- 
surance department. He was formerly 
a banker at Marion, Ind. Mr. Neal has 
a wide knowledge of insurance affairs 
and a very extensive acquaintance. 

Joseph Is a Strong Acquisition 

The Home Fire had many men under 
consideration for its underwriter. It 
went after a man whose experience has 
been largely in the west and who is 
thoroughly imbued with the western 
spirit. The directors took their time 
and selected Mr. Joseph as the best 
man for the position. The fact that he 
was attracted to the new company is a 
compliment to it and is a tribute to 
western companies. 

Mr. Joseph is well known through- 
out the west and is regarded as a par- 
ticularly strong man both in a personal 
and business way. He is one of the 
most popular men in the business and 
has had a wide experience both in the 
office and field. He will bring to his 
new connection a fine knowledge of the 
business, a large acquaintance, and will 








(CONTINUED ON PAGE 15) 
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OHIO FARMERS MEETING 
INDIANA AGENTS AT WINONA 


C. C Orahood of Camden, Ind., Was 
Elected President of the Associa- 
tion—Splendid Talks Given 


(Prom a Staff Correspondent) 

Winona Lake, Ind., July 26—The In- 
diana agents of the Ohio Farmers of 
Le Roy closed their seventeenth annual 
meeting today. Registration began at 
the Winona Hotel yesterday afternoon. 
About sixty of the Hoosier representa- 
tives were on hand and, together with 
their families and also the home office 
force and field men, the attendance 
amounted to about 250. ‘ 

Tuesday was given over entirely to 
visiting, boating and to the splendid 
musical program in the evening. 

Venerable President Speaks 

The conference sessions were held 
today in the hotel parlors. President 
Rhyan, Monticello, was in the chair. 
The venerable head of the Ohio Farm- 
ers family, James C. Johnson, gracious- 
ly welcomed the agents and briefly but 
vigorously urged them to get close to 
each other and to the home office in 
order that most effective methods may 
be decided on in meeting difficulties 
that arise. Speaking of the company’s 
purpose, President Johnson said: “We 
want to furnish insurance of that kind 
that will be beneficial not only to the 
company and to the agent, but to the 
community in which we are operating 
as well.” 

Semiannual Statement Read 

The company’s statement as of July 
1 was read by Secretary W. E. Haines, 
and for the first half of the year showed 
a gain in assets of $126,098, and in sur- 
plus of $133,837. The Ohio Farmers 
should easily put its surplus over the 
million mark before the close of the 
year. 

M. W. Moore of Huntington read a 
memorial on the death of Special Agent 
Eugene Coleman of Warsaw. 

J. A. Davey of Sandusky, Ohio, gave 
some reasons for his belief that the 
Ohio Farmers was the best agency 
company. This company gets close to 
its agents and the agent and company 
have an inspiring confidence in each 
—— as a result of the closer relation- 
ship. 

4 N. B. Chalfant Speaks 

“As a Daily Report Examiner Sees 
It” was the topic handled in a most 
thorough manner by N. R. Chalfant of 
the home office. “Is it not better to 
be conservatively just than too be- 
nignly generous?” “Adequate rates are 
the foundation on which every solvent 
company is builded.” “As to a bad risk, 
no fire underwriter could possibly es- 
timate an adequate rate.” Mr. Chal- 
fant urged the agents to prepare their 
reports and applications with all possi- 
ble care and to patiently, accurately, 
and promptly answer correspondence 
from the company’s office. This paper 
was enthusiastically received by the 
agents because of its many practical 
suggestions and it was voted to have it 
printed and a copy furnished each 
agent. 

Explained the Policy Contract 

Lee Elliott, counsel for the company, 
explained the policy contract. The 
greatest merit of the New York stand- 
ard policy is that it is generally used, 
thus facilitating adjustments. False 
statements in an application, and secur- 
ing additional insurance without giv- 
ing notice to the company first on the 
risk, were justified as being sufficient 
causes for voiding the contract. Why 
the assured must give notice of loss and 
why he must furnish proof of loss were 
points that were carefully and clearly 
explained. In making any endorsement 
on a policy, agents should be careful 
that the endorsement does not conflict 

(CONTINUED ON PAGE 31) 





WILL FORCE MISSOURI ISSUE 


Companies Likely to Bring Rate Con- 
troversy to a Head Soon by 
Filing Specific Tariffs 


The Missouri Actuarial Bureau, in 
charge of Manager H. M. Hess, has ap- 
plied the basis schedules filed with the 
Missouri department for fire rates, to 
some extent and in a short time will 
have quite a collection of local tariffs. 
It is stated that the companies will 
soon file these tariffs in order to force 
the issue on the Missouri department. 
Superintendent Blake announced that 
he would not accept the local rates until 
he became convinced that the basis 
schedules were reasonable. It is the 
opinion that he will simply prolong the 
agony, trying to force agents to write 
at the old rates or rather at the going 
rate which in numerous instances was 
cut. 

Superintendent Blake has addressed 
the Missouri agents trying to find out 
the proportion of cut rates. Three 
companies gave him a very close cal- 
culation of their Missouri experience, 
showing a much lower volume of cut- 
rate business than he anticipated. It 
is said he doubts if the figures of these 
three companies reflect a general con- 
dition. 

The companies and agents want the 
Missouri matter settled in some way 
and as the department shows no indica- 
tion of activity, the companies will 
likely bring the issue to a head. 





Reports on Covington and Newport 

Reports on Newport and Covington, 
Ky., have been issued by the National 
Board. Both cities are rather severely 
criticised. The distribution of Newport 
is poor. There is a great deal of over- 
head wiring and weak construction. 
However, readily available and power- 
ful outside aid reduces the conflagra- 
tion hazard. Covington is reported as 
in somewhat better shape. Structural 
conditions are poor and nearly all wires 
are overhead. In the principal mer- 
cantile districts construction is weak, 
streets narrow and high winds not in- 
frequent. Aid from Cincinnati is re- 
lied upon in case of a large conflagra- 
tion. 





President Stewart in the West 
President A. N. Stewart of the Jef- 
ferson Fire is on a western trip, the 
first he has made since he became head 
of the company. He will visit the main 
points in company with Western Man- 
ager Edward Bliven. 





The Oklahoma Retailers Fire has com- 
pleted its organization and will probably 
begin business about Aug. 1 
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THE WESTERN RESERVE 
_ INSURANCE COMPANY 


OF CLEVELAND, OHIO 
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CONFLAGRATION PROOF 


Liverpool & London & Globe Ins. Co., Ltd. 
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Fidelity - Phenix 
Fire Insurance 
Company of NewYork 


FIDELITY rire) 


UNDERWRITERS 
of New York 
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Agents, and we re- 
mind possible appli- 
cants that the backing 
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worth having. 
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NEWS ABOUT COMPANIES 


REINSURES MOST OF CAPITAL 





New Hampshire Company Unloads 
Most of Its Business, Milwaukee 
Mechanics Being Purchaser 





The Capital Fire of Concord, N. H., 
has reinsured almost all its business in 
the Milwaukee Mechanics. The excep- 
tion is the territory controlled by the 
Wither & Mills agency of New York 
City and half of the New Hampshire 
business. The Capital transacted busi- 
ness in fifteen states. In the west it 
operated in Ohio, Michigan, Illinois 
and Wisconsin. The James A. Jones 
Agency of Detroit had the company in 
the west with the exception of Illinois. 
E. D. Kinney was Cook county man- 
ager at Chicago. The Capital belongs 
to the Western Union. 

Its last statement showed capital 
$200,000, assets $916,340, reserve $374,- 
952, net surplus $214,272, premiums 
$459,409, loss ratio 59.2 percent, expense 
ratio 37.1 percent. The company was 
organized in 1886. 

The Capital in a letter to its agents 
says: 

For some time we have felt that, owing 
to conditions prevailing and, in our opin- 
ion, liable to prevail for the next two or 
three years as regards general business 
and the insurance business especially, it 
would be better if the operations of the 
Capital did not cover quite so many states 
and, having received what we considered 
an especially good offer, we have rein- 
sured and retired from a number of the 
states in which we have been doing busi- 
ness, but we have not, and never had 
the slightest idea of retiring from busi- 
ness. By the deal just completed we 
have added over $100,000 to our surplus, 
so that today our surplus above all lia- 
bilities, amounts to over $300,000, and 
our surplus as regards policyholders 
amounts to over $500,000. 


CENTRAL UNION ABOUT READY 





New Kansas City Company Will Be 
Able to Show $350,000 Paid-up 
Capital 


It is stated that the Central Union 

Fire of Kansas City, which has been 
organizing for a year and a half, will 
soon apply for a license from the Mis- 
souri department. It is understood 
that the company will be able to show 
a paidup capital of $350,000 and net 
surplus of $90,000. Some 18,000 shares 
early in the promotion work were sold 
at $12.50 a share but the rest has been 
sold at various prices above that rang- 
ing as high as $20 a share. The sub- 
scription blanks provide for a promo- 
tion expense of 25 percent. 
_ T.. T. Kelly, the chief promoter, it 
is said, will be the secretary of the com- 
pany. Mr. Kelly has had no insur- 
ance experience but is regarded as a 
good business man. The president of 
the company, John G. Edwards of 
Larned, Kan., has no insurance train- 
ing but stands high in his state and is 
well regarded in business circles. 
George H. Scott, formerly western 
manager of the National of Pittsburg 
and for many years a Chicago insur- 
ance man, is to be a director and 
prominent in the management of the 
Central Union. The company, it is 
stated, has purchased a number of the 
securities held by the St. Louis Fire 
and Century of Des Moines. 

Several general agency contracts 
were announced by the company some 
time ago: F. E. S. Wolf Company of 
Baltimore, for New York, Pennsylva- 
nia, New Jersey and Maryland; E. A. 
Anderson & Co. of Minneapolis, for 
Minnesota; C. O. T. Sharp of Denver, 
for Colorado. It is understood that 
the arrangements for Minnesota and 
Colorado have been cancelled, and that 
it is possible that no business will be 
done through general agencies. No 
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announcement has been made as to the 
underwriting policy of the company, 
but it is understood that it will be non- 
union. 


M.—The semi-annual 
statment shows increases of $300,787 in 
assets, $73,744 in reinsurance reserve and 
$129,680 in net surplus. Its assets are 
$7,336,808 and net surplus, $2,176,222. 

. . * 

Milwaukee Mechanics—Its semiannual 
statement shows assets $4,101,142, rein- 
surance reserve $2,112,261, net surplus 
$708,921, capital $1,000,000. This state- 
ment shows therefore the result of the 
merger of the Milwaukee Fire with the 
Milwaukee Mechanics. The statement is 
an excellent one and is in keeping with 
this excellent Milwaukee institution. 

7 * 3 

Equitable, BR. I.—While the stockholders 
have not yet formally approved the deal 
which throws the control to the Phoenix 
of Hartford, yet there is no doubt as to 
the outcome. The Equitable will be con- 
tinued as an independent company, but 
the underwriting will be done by the 
Phoenix. The officers of the Equitable 
will remain for the time being and there 
will be no change in the office and field 
force. The Phoenix pays $75 a share for 
the stock, the par being $50. The Equit- 
= will be greatly strengthened by this 
deal. 


St. Paul F. & 


*” * * 

American Union Fire, Pa.—The applica- 
tion for its admission to the Western 
Union is still pending. There are numer- 
ous complications because of its taking 
over the Monongahela and the Mononga- 
hela Underwriters being operated through 
a number of nonunion general agencies. 
It is now stated that nothing will be 
done further by the Western Union as to 
the application until President John F. 
Stone returns from his trip abroad. 

* 


Jefferson, Philadelphia—The resignation 
of Billington, Hutchinson & Co. as gen- 
eral agents of: the company has taken 
effect and agents are reporting direct to 
the company. Billington, Hutchinson & 
Co. have a large brokerage office and it 
was recognized that control by brokers 
was not to the best interest of the com- 
pany in view of its growing agency busi- 
ness. With the election of Alexander N. 
Stewart, an experienced underwriter, as 
president of the company some time ago 
and the doing away with the general 
agency contracts the company is in a good 
position to extend its operations. 


* 

Fidelity Underwriters—As shown by 
the combined statements of the Conti- 
nental and the Fidelity-Phenix, which un- 
derwrite its policies, the agency’s assets 
on July 1 were $38,776,091, an increase of 
$787,755. The net surplus was $17,131,490 
an increase of $833,802. 


Continental — The semi-annual state- 
ment of the company shows assets of 
$25,014,364, an increase of $816,326; lia- 
bilities, $9,536,629, increase, $402,262; net 
surplus, $13,477,665, increase, $404,064. 
Its reinsurance reserve on July 1 was 
$8,423,044, an increase since the first of 
the year of $505,492. 

- . 

Pidelity-Phenix—The assets of the 
company on July 1, as shown by its 
semi-annual statement, were $13,761,726, 
a decrease of $28,572. Its reinsurance re- 
serve was $6,634,188, an increase of 
$123,720; net surplus, $3,653,825, increase, 
$419,738. ap + 

* 


National Industrial Fire, Louisville— 
The company has filed amended articles 
of incorporation changing the value of 
the stock from $100 to $10 a share. A 
law passed at the last session of the 
Kentucky legislature changed the mini- 
mum amount at which stock could be 
valued, and this change is to be taken 
advantage of. 

he company intends to specialize on 
household goods, especially in the hands 
of small property owners and renters. 


It is believed that this business could be 
secured without difficulty on the monthly 
payment plan, and that the insurance 
would provide something which has long 








been desired. The holdings of small prop- 
erty owners and tradesmen, who have not 
been equal to paying for their insurance 
in lump sums, will also be sought by the 
company. A sufficiently high rate will 
be charged to absorb the cost of collec- 
tion and to offset any possible moral haz- 
ard which will exist owing to the differ- 
ence in the class of the business, 


+ * . 

Great Southern Fire, Louisville—The 
incorporators, who under the charter of 
the company are also the directors, met 
in the offices of the company last Sat- 
urday and organized by electing the fol- 
lowing executive committee: R. F. Peak, 
chairman; J. E. Gamble, Walter I. Kohn, 
W. J. Day and W. J. Carder. Mr. Gam- 
ble was chosen treasurer and Charles F. 
Ogden general counsel. A. J. Heliker, the 
promoter of the company, does not hold 
an official position. 

The incorporators heard read a letter 
from Commissioner C. W. Bell of Ken- 
tucky, in which Mr. Bell agreed to ac- 
cept the presidency of the company fol- 
lowing the expiration of his term of office 
next January. The company will begin 
the sale of stock Aug. 1 





Changes in the Field 











Oscar Gohlke 
Oscar Gohlke, formerly special agent 
for the Hazard & Chesley general 
agency of Des Moines, has been pro- 
moted to state agent for the same 
agency, representing the Anchor Fire 
and other connections of Hazard & 

Chesley in South Dakota. 


E. C. Cooper 
E. C. Cooper, special agent for the 
Hawkeye & Des Moines for Oklahoma, 
severs his connection with that com- 
pany this month, and after Aug. 1 will 
represent the Continental in Arkansas. 





E. B. Bloom 


E. B. Bloom of Pine Bluff, Ark., has 
been appointed special agent of the 
Hamburg-Bremen for Arkansas, and 
may establish his headquarters in Lit- 
tle Rock, reporting direct to New York. 
Adams & Boyle & Coates of Little 
Rock will retire Aug. 1 as general 
agents of the company, which they 
represented for years. Adams & Boyle 
& Coates continue to represent twelve 
companies as general agents. Mr. 
Bloom has resigned his position with 
T. A. Manning of Dallas, Tex., for 
whom he has been traveling in Arkan- 
sas for several months. 


C. H. Pingree 


C. H. Pingree of Bloomington has 
been appointed Illinois state agent of 
the Fidelity Underwriters, with head- 
quarters at Bloomington. For some 
years Mr. Pingree had a large local 
agency at Bloomington, but sold it out 
some months ago and since then has 
been doing per diem special agency 
work for different companies. 


John L. Sowards 


John L. Sowards has been appointed 
special agent in Kentucky of the Henry 
Clay Fire of Lexington, and he will 
act in the same capacity for the Citi- 
zens’ Fire of West Virginia and the 
Interstate Fire of Birmingham, of 
which the Henry Clay is general agent 





for the state. Mr. Sowards has been a 
local agent at Greenup, Ky. His head- 
quarters will be in Cincinnati in the 
Commercial-Tribune _ building. Mr. 
Sowards starts under favorable aus- 
pices , as his brother, W. H. Sowards, 
is special agent for the Norwich Union 
for Kentucky and Ohio. 


EB. BE. Olinger 
E. E. Olinger, formerly special agent 
for the Providence Washington and re- 
cently a local agent at Topeka, has been 
appointed special agent for the Queen 
in Oklahoma, succeeding Earl W. Thomas, 
who has been transferred to Missouri, 





ANSWER TO GOODSPEED SUIT 





Connecticut Presents Its Side to the 
Court—Justifies Its Attitude 
at Joliet 





The trouble between the Connecticut 
and the Goodspeed agency at Joliet, 
Ill., remains in statu quo. Bates, Hard- 
ing, Edgerton & Bates of Chicago, at- 
torneys for the Connecticut, prepared 
the answer to the petition of the Good- 
speed Agency, on which the injunction 
was granted, and this answer was filed 
on Tuesday. It recites the history of 
the Connecticut’s connection with the 
agency and goes extensively into facts 
and figures to show justification of the 
drastic measures which it was taking 
when stopped by the injunction of the 
court. 

President H. F. Arnold and’ Secretary 
S. E. Moisant of the Illinois Associa- 
tion of Local Fire Insurance Agents 
had a conference with Manager J. J. 
McDonald of the Connecticut Monday 
and arranged for him to give a hearing 
to Miss Goodspeed and her attorney on 
the afternoon of the next day. Miss 
Goodspeed telegraphed in the after- 
noon that it would be impossible for 
her to be present. Nothing furthr 
along this line has been done since. 

The Connecticut disclaims any de- 
sire for settlement of the case out of 
court. It would prefer that its rights 
in the premises be determined by the 
court. It insists that it is absolutely 
justified in its course by the treatment 
it has received from the Goodspeed 
Agency. 





Discuss Sole Agency Issue 

Louisville, Ky., July 26—(Special)— 
The Louisville Board held an adjourned 
session of its quarterly meeting today 
and discussed the sole agency proposi- 
tion. The committee on rules to whom 
was assigned the investigation of the 
feasibility of eliminating second and 
third agencies, asked for further time. 
The general sentiment appeared to be 
against taking any radical action at this 
time. Another meeting to discuss the 
question will be held Aug. 2. 





WHOLESALE GROCERY FIRES 
Underwriters are rejoicing over a 
seeming let-up of wholesale grocery 
fires. This class has been exceedingly 
unprofitable during the past few years 
and it appears that the cycle of losses 
is at an end. 
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HEARING ON SEPARATION 
PROBE OF KANSAS OFFICIALS 





Manager McGregor of the Queen and 
Local Agents Give Their Observa- 
tions on the Subject 





The Kansas insurance superintend- 
ent, I. S. Lewis, and Attorney Gen- 
eral Dawson of the state gave a hear- 
ing last week on the question of sepa- 
ration in local agencies. The superin- 
tendent had issued an order restrain- 
ing companies from enforcing separa- 
tion for the month ending July 31. 
P. D. McGregor, western manager of 
the Queen, was present at the hearing 
as was Clyde Miller of the Osage Fire. 
Representing the nonunion companies 


-were Frank S. Thomas, W. W. Webb, 


Luther Bailey, Curtis Bailey, O. G. 
Blakeley, W. C. Stephenson, Harold 
Cartlidge and others. 

There was a proposition suggested 
that the insurance superintendent issue 
an order prohibiting companies from 
enforcing separation and requiring non- 
union companies to file their commis- 
sion schedules with the department 
with the thought in mind of instruct- 
ing nonunion companies to pay no 
higher commissions than those of union 
companies. This will be a drastic or- 
der and the companies will hardly sub- 
mit as they regard the proposed order 
as transcending the power of the su- 
perintendent’s authority and claim he 
has no law to back him in any such 
move. 

McGregor Tells About Separation 

Mr. McGregor testified that the 
Western Union had no separation rule, 
requiring local agents to represent 
union companies exclusively. He said 
that the union companies preferred 
their agents to represent the one class 
of companies, but there is nothing ob- 
ligatory about it. If an agent prefers 
to have a mixed agency, the union com- 
panies pay him 15 percent flat commis- 
sion. If he represents union companies 
exclusively, the agent is paid a graded 
commission. He said in many cases 
where agencies were mixed the agents 
favored their high commission com- 
panies with the best business and the 
union companies were discriminated 
against. He said it placed the agent in 
the same position as a merchant selling 
a certain class of goods for two or three 
different houses, all of about the same 
quality. The house that paid the high- 
est commission had its goods pushed 
the hardest. He called attention to the 
fact that this bidding for business by 
paying high commissions increased the 
expense ratio, concerning which so 
much complaint has been made. He 
said that many of the nonunion com- 
panies paid higher commissions than 
good judgment and common sense dic- 
tated. The union companies desire 
where possible to get all the compa- 
nies on the same basis in each agency. 

Thomas Tells About the Movement 

Frank S. Thomas, the Topeka local 
agent, who has stirred up the separa- 
tion agitation, gave what he considered 
a history of the movement and told 
how in his opinion separation was prac- 
tically enforced by the companies and 
field men. W. W. Webb objected to 
Mr. McGregor’s statement that local 
agents were in a way bribed by high 
commission companies. He said that 
he had had much experience in the 
local business and had never showed 
any favoritism. Mr. Webb asked why 
in Iowa and Nebraska union compa- 
nies paid graded commissions and did 
not require separation. It was ex- 
plained that under the laws of these 
two states, any commission agreement 
was prohibited by law. 

Antitrust Law No Commission Regulator 

Some of the local agents endeavored 
to prove that the antitrust law of Kan- 
sas prohibited companies in Kansas 
agreeing on commission arrangement, 
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but Attorney General Dawson held that 
there was nothing in the law that cov- 
ered it. He said the law was explicit 
4 to rate combinations and that was 
all. 

Luther Bailey then made the sugges- 
tion that Superintendent Lewis issue 
an order prohibiting separation, but in- 
struct all companies not to pay more 
than the union graded scale of commis- 
sion. This seems to have met with the 
approval of the state authorities. 

The Western Union has issued no 
recent commission pronouncement as 
to Kansas. The Western Insurance 
Bureau took Kansas as of July 1 under 
its commission agreement and with 
some of the newer companies in the 
union getting their agencies into shape 
it is thought the state authorities be- 
came confused and thought the West- 
ern Union was putting into effect some 
new order. 

Superintendent Lewis’ Views 

Superintendent Lewis and Attorney- 
General Dawson are now considering a 
solution to see if the cause for the com- 
missions controversy can be removed 
and thus stop the trouble. Mr. Lewis 
said: 


There is an opportunity to solve 
the problem, We have decided on 
nothing at all and don’t want it 


to go out or said that we have 
arrived at a decision. I wish to confer 
further with Attorney-General Dawson in 
the matter. We don’t know what we 
shall do, but a solution looks possible. 
The union companies say that among 
other reasons they have organized the 
union is because certain nonunion com- 
panies pay higher commissions on pre- 
ferred business, and thus raid the pre- 
ferred business of the union companies. 
Now if we can strike some way to de- 
termine what are fair and safe commi- 
sions to pay in Kansas, and get together 
on a uniform commission in some man- 
ner, then the cause of trouble is removed. 
There is then no excuse for it any longer, 
and there should then be no reason why 
a union company shouldn’t pay a mixed 
agency the same amount that a nonunion 
company pays. It may be possible to 
work this out by asking all fire com- 
panies doing business in Kansas to file 
with this department a schedule of their 
commissions. 

The hearing developed that there are 
two sides to this question. We want to 
solve it fairly and get the best results 
for everyone concerned. We shall go 
into it from every angle and study it out 
carefully in every particular before mak- 
ing a decision. 





At Chebanse, Ill, P. J. McMahon has 
sold his agency to Frank H. Lambb. 
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Representing as we do the following well known Companies, Agents are guaranteed 
that all Surplus Lines placed with us will receive the same careful and honest handling 
that has made this office one of the best known and most reliable in the West. 


North River Insurance Company of New York 
Nassau Fire Insurance Company of New York 
Empire City Fire Insurance Company of New York 
Peter Fire Insurance Company of New York 
United States Fire Insurance Company of New York 
New Amsterdam Fire Insurance Company of New York 
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ISSUE OVER THE MUTUALS 
COMES UP OVER THE NEW ACT 





Eastern Institutions Want to Enter Il- 
linois Under the New Unincor- 
porated Concern Law 





Several of the eastern fire mutuals 
have applied to the Illinois insurance 
department for admission into the state 
under the provisions of senate bill No. 
45. 

The insurance department has held 
that under the provision of the act in 
sec. 2 the law does not take effect 
until Jan. 1, 1912. This law is entitled 
“An act to regulate and control in- 
surance against loss or damage by fire, 
lightning, hail, windstorm and sprin- 
kler leakage by partnerships, associa- 
tions, individuals or aggregations of in- 
dividuals not now authorized to do busi- 
ness in this state,” etc., and the title 
has no relation to corporations. 

Refers to the Mutuals 

The act further provides in sec. 4 
“That mutual insurance companies in- 
corporated under the laws of other 
states shall be entitled to do business 
in this state subject to the provisions 
of this act.” This proviso was not 
found in the original draft of the bill 
as prepared by the Illinois Fire In- 
surance Commission, but was an 
amendment in the senate made at the 
request of the factory mutuals. 

Inasmuch as the title of the act by its 
own terms does not relate to corpora- 
tions, it is difficult to understand how 
the factory mutuals which are incor- 
porated can be held to be within its 
provisions, and it has been stated upon 
very good legal authority that under 
the decisions of the supreme court of 
Illinois the proviso by which the fac- 
tory mutuals were included is merely 
surplusage. The holdings of the su- 
preme court referred to were to the ef- 
fect that any matter contained in the 
body of an act which is not included in 
its title is surplusage. 

Contention Is Borne Out 

This contention is certainly borne out 
by the language of sec. 1 of the act, 
which is “That no association, part- 

nership, individual, or aggregation of 
individuals not now authorized by the 
laws of this state shall, after the enact- 
ment hereof, make contracts of insur- 
ance,” etc., etc. 

This language apparently excludes all 
foreign mutuals which are incorporated, 
because such corporations are now 
authorized by the act of 1869 to do 
the character of business mentioned in 

senate bill No. 45 within the state of 
Illinois, and it was evidently the pur- 
pose of the legislature to provide only 
for those varieties of fire underwriting 
not now under state supervision, and 
not now authorized to do business un- 
der the laws of this state. 
Hot in Harmony with Title 

The title of the act, and the enacting 
clause, very clearly indicate that it was 
not the intention of the legislature to 
have the act apply to any incorporated 

company, and the effort made in the 
Senate by way of amendment seems 
evidently not in harmony with the title 
of the act, and does not seem to have 
gone far enough to accomplish the pur- 
pose which possibly may have been 
designed by its sponsors. 
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The National Credit Men’s Association said of the 
ROYAL’S settlement of San Francisco Claims: 


ross loss was about Six Million Seven Hundred Thousand Dollars.” 
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LAW BROS., 
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heavy, and the company is highly commended. 
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AS VIEWED FROM CHICAGO 


SECRETARY PEREY’S VIEWS 

Secretary E. E. Perry, who made a 
great success of the Indiana Millers 
Mutual Fire of Indianapolis, will com- 
bine some of the features of the mu- 
tual plan with his stock company, the 
Indiana Millers Fire. The stock com- 
pany is almost exclusively a special 
hazard company. Mr. Perry has been 
a student of this class of risks. His 
office and field force have. been trained 
to inspect and handle special hazards. 
Mr. Perry believes there is an oppor- 
tunity for a carefully conducted stock 
company to specialize on this class. 
The field men, trained in the mutual 
régime, to solicit business, will work in 
this connection with the local agents 
in this same direction. Again the field 
men and the home office will do much 
toward educating the assured to pre- 
vent fire and improve the risks. Mr. 
Perry traces 50 percent of the fifes to 
interior causes. He declares there is 
a great opportunity for agents and the 
field men to advise the assured along 
fire prevention lines as mutuals do. 

With the increase in competition and 
the handling of losses by adjustment 
bureaus or independent men, Secretary 
Perry thinks a greater opportunity is 
presented for field men to cultivate 
salesmanship qualities and to act as fire 
protection counselors. The class mu- 
tuals have set the pace in many ways 
along fire prevention lines. Mr. Perry 
is instilling this spirit into his organi- 
zation. 





* * * 

MUCH MORAL HAZARD IS SUSPECTED 

July has proved one of the hottest 
months of the year in the west so far 
as losses are concerned. Some compa- 
nies find their ratio above 100 percent. 
One of the managers, in commenting 
on the loss statistics for the year, sees 
an abnormal increase in losses on 
dwellings and stocks of merchandise. 
These are the classes where moral 
hazard is more apt to develop than in 
any other. 


* * 7 

NEW SECRETARY VISITS CHICAGO 

J. Edgar Lyons, the new secretary 
and treasurer of the Western Reserve 
of Cleveland, visited Chicago this 
week. Mr. Lyons states that the com- 
pany will show an increase of $5,000 in 
surplus during the first six months. He 
is gradually getting the accounts in 
shape, following the defalcation of for- 
mer Secretary Bickford. It seems that 
the peculations of Bickford have been 
going on for some time, dating back 
to the time when R. E. Gooch was sec- 
retary. Bickford’s scheme was to raise 
a check and cover it up by manipulat- 
ing agency balances. In this way 
agents that had paid were shown on 
the books as still owing the company. 
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SPRINGFIELD, ILL. 
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WILLIS S. HERRICE BENJAMIN AUERBACH 


Herrick & Auerbach 


(Successors to R. J.O. HUNTER & CO.) 
Managers of the Western Department 


The Mechanics Ins. Co., of Philadelphia, Inc. 1854 
Pittsburgh Ins. Co., of Pittsburgh, Inc. 1851 
Lumbermens Ins, Co., of Philadelphia, Inc. 1873 
German Fire Ins. Co., of Wheeling, Inc. 1867 
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GIRARD FIRE & MARINE 
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Monongahela Insurance Company 
OF PITTSBURCH 
Agents wanted. Correspondence solicited. 


WHILDEN & HANCOCK, Managing Underwriters 
105 William 8t., New York 
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Mutual Fire Insurance Company, Chatfield, Minn. 
INCORPORATED 1898 
We are issuing in this excellent Company on strictly Surplus business any place in the United States 


polices 
in the last twelve years this Company has established a reputation for promst and liberal treatment ef 
holders second to none 


regarding the Company gladly furnished on application. Warranty required with all applications. 


BROWN, ANDERSON & YOUNG. Inc., Genl. Agents 


TORNADO INSURANCE WRITTEN 29 S. La Salle Street, Chicago 


CHILDS, YOUNG & WOOD 


19 South La Salle Street, Chicago, Y. M. C. A. Bldg. 


TELEPHONE RANDOLPH 2379 
Cook County Managers 


WESTERN RESERVE INSURANCE CO.,CLEVELAND, OHIO 
HENRY P. MAGILL @ COMPANY 


GENERAL AGENTS AND MANAGERS 
108 S. La Salle Street, Chicago, Illinois 


LOCAL AND REINSURANCE DEPTS., 29 So. La Salle St. 


Niagara-Detroit Underwriters 
Central National Fire of Chicago. Louisville Insurance Company of Louis- 
Central Manufacturers Mutual of Van ville, Ky. 
Wert, Ohio. Monongahela Underwriters (succeeding 
Hawkeye-Des Moines of Des Moines, Ia. Monongahela of Pittsburg.) 
London Mutual of Toronto. Scranton Fire Insurance Co.of Scranton, Pa. 
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The amount secured in this way was 
not large and comes within the amount 
of’ Bickford’s bond, which was written 
by the Fidelity & Casualty. 

Secretary Lyons says that the offi- 
cials have decided on a conservative 
course for the company. It will not 
continue in unprofitable towns and 
cities. The company will develop its 
business locally at Cleveland and in 
Ohio more than it has in the past. 

* . * 

COMPLYING WITH CASUALTY ACT 

Since the objection by the Illinois 
department to clauses in automobile 
policy forms issued by fire companies, 
providing for indemnity against trans- 
portation and theft, which business is 
done under the casualty act instead of 
the fire act, five fire companies have 
qualified under the casualty law of Illi- 
nois and can now legally write auto- 
mobile policies containing the clauses 
above mentioned. Two others, the 
Aetna and Fireman’s Fund, are now 
applying for authority to do casualty 
business. mere 

It has been found upon investigation 
that the charters of some fire com- 
panies are broad enough to cover cas- 
ualty business, while other fire com- 
panies have been compelled to amend 
their charters to do this class of busi- 
ness. After a fire company has charter 
authority to transact this business it 
has been necessary to apply under the 
casualty act and take out a license to 
do casualty business. This carries with 
it the necessity for an agent’s license | 
to do a casualty business, assuming 
that the state from which the company 
comes charges a fee fot an agent’s li- 
cense. The Illinois department holds 
that a fire company has no more legal 
right to insert clauses insuring against 
collision and theft in an automobile 
policy than it has to insert a clause 
insuring the life of the occupants of 
the automobile, but that if it desires to 
do a casualty business it must be prop- 
erly qualified. A fire company would 
hardly think of inserting a clause pro- 
viding for life indemnity in one of 
these automobile policies, yet it has as 
much legal right to do this as to insert 
clauses providing for casualty insur- 
ance. 

. ” +. 
SOME LOCAL EVENTS 

Bliel & Loeb of Chicago have been ap- 
pointed general agents of Cook county 
for the Birmingham Fire of Pittsburg. 
The Birmingham does business in only 
certain parts of Pennsylvania, but has 
now decided to open an agency in Chicago, 
Application has been made for an IIllinots 
license. This gives Eliel & Loeb the gen- 
eral agency for Cook county of six Penn- 
sylvania companies. 

Western Manager Gallagher of the 
Aetna has gone on a trip to the mountain 
field. 

A reduction in the rates on leaf tobac- 
co in grade floor locations has been made 
by the Chicago Board of Underwriters. 
The classification has been revised, reduc- 
ing the differetial on leaf tobacco from 
$1 to 80 cents when located on the grade 
floor. The new rate is one that would be 
made by the application of the analytic 
system of rating when the tobacco risks 
are reached. 
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LE ROY, OHIO 


Organized 1848 


OHIO FARMERS INSURANCE CO. 


POINTS EMPHASIZING INDIVIDUALITY 
The loyal support of an intelligent, trustworthy agency force. 
The prestige of long continued fair dealing with its patrons. 
The democratic spirit permeating its entire organization. 

The quality of its assets. 

Its steady, healthy growth. 

Not erratic in its business policy. 
JAMES C. JOHNSON, President; W. E. HAINES, Secretary; F. H. HAWLEY, Treasure, 








OHIO AND WEST VIRGINIA 


NEW CINCINNATI CLUB RULES 








Work of the Committee Is Concluded 
and the New Constitution Is 
Now in Force 





The new constitution of the Fire 
Underwriters’ Club of Cincinnati is 
now in effect, the last part having been 
adopted at the meeting last week. On 
the whole it is satisfactory and is ex- 
pected to operate reasonably well. The 
club goes on record as not favoring 
underwriters’ agencies. After Jan. 1, 
1912, it bars agents or companies from 
membership that have mutual com- 
panies in their offices. This feature is 
expected to cause complications, but 
the club has until Jan. 1 to think about 
it. Under the old rules class 2 and 
class 3 solicitors are limited to five of 
the first and fifteen of the latter for 
each office, but an office may have as 
many solicitors as it wishes, provided 
it pays a double fee for all over the 
old number. This will mean $50 per 
year for each additional solicitor in 
class 1 and $20 for each additional man 
in class 2. 

A new class of membership is cre- 
ated, to be known as class 3, compris- 
ing agents in the county outside the 
corporate limits, who have regular 
agencies and write their own policies. 
The agents are to pay $5 a year. 

The city has been redistricted. Dis- 
trict A comprises the territory bounded 
by McMillan and Alfred streets on the 
north, the Ohio river on the south, 
Lewis street on the east and State 
street and Mill creek on the west. Dis- 
trict B comprises the balance of the 
city and District C that part of Hamil- 
ton county lying outside the corporate 
limits. The Royal, Hartford and 
Phoenix of Hartford, subagents, about 
whose admission there has been some 
discussion, are not to be disturbed pro- 
vided their names are filed with the 
secretary as of March 15. 





Talk on Cooper Deal 

The Cooper of Dayton reinsurance is 
still creating considerable interest in 
Ohio circles. The deal gives the North 
British about $40,000 premiums in Day- 
ton, probably of the finest business 
there is in Ohio. Special Agent A. W. 
Cox, who becomes special agent of the 
City of New York for Ohio and West 
Virginia with headquarters at Osborn, 
is going after the old Cooper agents 
with a vim and states that he expects 
to close with 90 percent of them. The 
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Insurance Company 
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STERLING R. HOLT, President 
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Insures Horses, Mules and 
Any Cause Anywhere in th 


JOHN W. McCARDLE, Secretary 
Net Surplus, $25,000 


Cattle Against Death From 
e United States or Canada 


LIBERAL CONTRACTS TO AGENTS 
For Territory Apply to Home Office 








Capital - $100,000 
Surplus - 25,000 





HORSES 
MULES 
CATILE 


INSURED 


Against 
DEATH OR THEFT Majestic 














LIVE STOCK INSURANCE 


presents splendid opportunities for 
ACENTS’ ATTENTION 
Unoccupied territory in Indiana, Illinois, Ohio and Michigan. 


Liberal contracts. 


NATIONALLIVESTOCK 
INSURANCE CO. 


Bidg., Indianapolis, Ind. 
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NOW ORGANIZING 


etroit National Fire 


Insurance Company 
Detroit, Michigan 


Applications for Agencies Given Prompt Attention 


Fe 


| OFFICERS 
MARION O. ROWLAND . : > - ‘ President 


Former Insurance Commissioner of Michigan 


PHILIP BREITMEYER , : ‘ . : Vice-President 
President, John Breitmeyer’s Sons, 

Vice-President, German-American Bank, 
Former Mayor of Det-oit. 

HENRY J. GUTHARD : : ‘ ; ‘ ‘ Treasurer 
Secretary and Treasurer, Jacob Guthard & Son Co., 
Vice-President, Metropolitan Bank. 

J. EDWARD READY ‘ ‘ ‘ . , Asst. Treasurer 


Former Cashier State Savings Bank, 
Former County Clerk of Monroe County. 





Marion O. Rowland, President Henry J. Gutherd, Secretary 


The Detroit National Fire is now being organized at Detroit, Michigan, by prominent business men of that 
city, who believe in the future of a western company managed by experienced underwriters. Associated with them 
are a hundred or more business, professional and financial men of Michigan and adjoining states. The men con- 
nected with this company have been in the closest touch with the insurance business for years and they now pro- 
pose to build a company in Detroit which will be second to none in the country. 

The leader in the enterprise is Marion O. Rowland, who has been connected with the insurance department 
of the State of Michigan for the past 10 years, for a time as chief deputy and more recently as Insurance Com- 
missioner. Mr. Rowland has declined several tempting offers from some of the big insurance companies in the 
East, urging him to accept an executive position with them, but in each case he has declined, as it would necessi- 
tate his leaving Michigan. His connection with the Insurance Department for so long a time has given him an 
opportunity of studying insurance in all its phases, such as is afforded few men. It was during that time he be- 
came deeply impressed with the possibilities of a large and influential fire insurance company, with Detroit as 
its domicile. 

Hon. Philip Breitmeyer, President of John Breitmeyer’s Sons, Vice-President of the German American 
Bank and former Mayor of Detroit, has been elected Vice-President of the new company. 

Henry J. Guthard, Treasurer of James Guthard & Son of Detroit and in charge of one of the largest local 
agencies in the state of Michigan, has been selected as treasurer. Mr. Guthard is also vice-president of the 
Metropolitan State Bank and Vice-President of the Detroit Life Insurance Co. 

The capitalization of the Detroit National Fire will be $1,000,000, with an equal amount of surplus, 
making it one of the strongest fire insurance companies ever organized in the West. 

Applications for agencies are now being received and will be given prompt attention. The stock has 
not yet been fully placed and a few more good stock salesmen can be used to advantage, as it is desired that 
the organization will be fully completed and the company ready for business by September 1. 


READY FOR BUSINESS SEPTEMBER 1, 1911 
Can Use a Few Good Stock Salesmen 
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big cities with the exception of Day- 
ton. One of the best agencies was that 
of W. H. Armstrong of Ripley, who 
did not unionize on account of the 
Cooper. It is expected that this agency 
will now become union. The home of- 
fice agency in Dayton was nonunion, 
representing the Commerce, Girard, 
Glens Falls, Reliance and Rhode Island. 
It is expected that this office will be 
affected by the reinsurance in the North 
British. 

It is said that the W. J. Littlejohn 
syndicate which purchased the Cooper 
stock will clean up some good money 
by the liquidation. 





INSPECTORS AT CINCINNATI 


Deputy Fire Marshals Find Many 
Buildings to Condemn, Some 
in Business District 








Deputy State Fire Marshal McGinn, 
of Ohio, assisted by Deputies Charles 
Herzer and Frank Marschhueser, have 
been at work in Cincinnati for a week 
inspecting buildings which, in their 
opinion, are not only fire traps, but 
would be menaces in case of fire. They 
have been operating so quietly that 
owners of the property in question did 
not learn of the inspection. 

The signature of Governor Harmon, 
approving senate bill No. 72, materially 
strengthens the laws under which State 
Fire Marshal John W. Zuber is permit- 
ted to have his deputies inspect struc- 
tures. As now amended the law not 
only gives full and complete power to 
the state fire marshal and his assistants 
to inspect buildings and premises 
throughout. the state, but also gives 
power to order dangerous conditions 
remedied, buildings repaired or re- 
moved, including the condemnation of 
ditapidated buildings, defective elec- 
trical wiring and gas connections, de- 
fective chimneys and heating apparatus 
and the like. Every section of Cin- 
cinnati has been, or will be, visited by 
the deputies, and it is their aim to order 
all buildings which would be a menace 
in case of fire torn down. The work 
follows closely the action of Building 
Inspector Kuhlman, of Cincinnati, who, 
a short time ago, made a searching in- 
vestigation. 

The marshals have not as yet con- 
sulted Inspector Kuhlman concerning 
their work but will be asked to aid in 
the condemnation of structures when 
they commence to investigate the large 
ones in the business section of the city. 
It is expected that several large struc- 
tures in the heart of Cincinnati, as well 
as many on Sycamore street and along 
the canal, chiefly between Vine and 
Walnut streets, will be condemned. 
During the past four days there have 
been over 150 structures, chiefly one 
and two-story ones, condemned, and 
the names of their owners and their 
surroundings have been sent to State 
Fire Marshal Zuber, at Columbus. That 
official will make out the proper papers, 
ordering the owners to remove the 
buildings, and will give them three days 
in which to prepare for the removal or 
improving of the structures, and if in 
that time the work has not been started, 
the owners will be fined $50 for each 
day until the work is commenced. 

Heretofore the chief duties of the 
state fire marshal have been to inves- 
tigate fires, but since the passing of 
the law Mr. Zuber has made elaborate 
preparations for the inspection of build- 
ings all over the state and then con- 
demn all property thai is either a fire 
trap or dangerous to other property. 
Inspections have been made at Mari- 
etta, McConnelsville, Mt. Vernon, 





Utica, Zanesville, Newark, Centerburg, 
Chillicothe, Dayton, Columbus and 
many smaller towns. The list of prop- 
ertyholders in Cincinnati whose build- 
ings have been condemned will not be 
given out until it is completed. The 
greatest number of structures, how- 
ever, are owned by the Anderson, Pen- 
dleton, Pickering, Longworth and Eg- 
den estates, and B. H. Kroger and Win- 
disch-Mulhauser interests. 





Three Candidates for Secretaryship 

Three candidates are in the field for 
the secretaryship of the Ohio Field 
Club to succeed Neal C. Rowland, who 
has recently resigned as state agent of 
the London Assurance to become state 
agent of the Michigan Fire & Marine 
in New York. Mr. Rowland has not 
resigned and it is likely his term will 
continue until its expiration in Novem- 
ber. The candidates are A. W. Jones 
of the New Hampshire; F. W. Ransom 
Providence Washington, and W. A 
Sawyer, Firemans Fund. 


, 
. 





Schell Is President 

At the last meeting of the Fire Un- 
derwriters’ Club of Cincinnati Presi- 
dent Ben T. Clemons resigned and 
Vice-President Albert W. Schell was 
elected to the office. A vice-president 
to succeed Mr. Schell has not been se- 
lected. Mr. Clemons has not been in 
the best of health this summer and 
his physician advised him not to give 
so much attention to business for a 
time. 





McCoy Goes Into Life Insurance 

B. F. McCoy, of the firm of McCoy 
& Close, at Millersburg, Ohio, has sold 
his interest to Newton Crist, formerly 
a teacher in the schools there. Mr. 
McCoy has for some time been work- 
ing life insurance and will take it up 
exclusively. He has gone with the 
Ohio National Life and will do general 
field work as well as local work. He 
is a young man and just the kind that 
will draw business for any company he 
represents. 





OHIO NOTES 


J. M. Seymour, a local agent, has ex- 
pressed his intentions to be a candidate 
for mayor of Ashtabula, O., at the coming 
fall election. Mr. Seymour has many 
friends, and it is expected that he will 
poll quite a vote. 


The fire insurance men of Cincinnati 
had their second outing for this season 
last Saturday, at Macke’s Park, Bond Hill. 
The feature of the day was the ball game, 
the single men winning from the married 
men by the score of 19 to 9. 


The Cramer Cleaning & Pressing Com- 
pany of Ashtabula, O., had a fire at 1:30 
p. m, Friday, which might have proved 
quite disastrous except for the good work 
of the fire company. The fire started 
from the explosion of gasolene, severely 
burning Manager Cramer and his son-in- 
law, Mr. Klumph. In this same room 
there was about forty gallons of gaso- 
lene contained in a tank. The officers 
were soon on the scene and kept the 
people away from the building for fear 
of an explosion. This company had just 
moved into a new location and had 
equipped its plant with up-to-date ma- 
chinery. This is the first fire that Ashta- 
bula has had from its cleaning and press- 
ing establishments. 





Use The Western Underwriter’s Direc- 
of Independent Adjusters. Inside 
page. 


Send Your Cincinnati Business 


Representing 


Aetna, Connecticut, Massachusetts 
F. & M., Empire State Surety Company 


Earls & Johansing Cincinnati 


CINCINNATI 


to 








Automobile Insurance 


Liability — Property Damage — Collision — Fire — Theft 
Agents Wanted for Ohio 


NEALE BROS. & CO., Cleveland 








H.R. SMITH, President 


BUSINESS CONFINED TO OHIO 


Richland Mutual Insurance Company 
MANSFIELD, OHIO. 
Incorporated 1850 





R. SMITH, Gecretary 





The Central Manufacturers’ 


VAN WERT, OHIO. 


Mutual Insurance Company 


Organized 1876. 





Cash Assets - - - $513,589.64 


Cash Surplus - - - $317,254.01 





H. V. OLNEY, President. 


Cc. A. L. PURMORT, Secretary. 





| CASH SURPLUS $164,310.42 


W. A. BOUNDS, President 


KNOX COUNTY MUTUAL INS. CO. 


MT. VERNON, OHIO 


ORGANIZED 1837 


BUSINESS CONFINED TO OHIO 


H. H. GREER, Secretary 











Columbus Endorsement Spreads 
Confidence Abroad 


Organized in 19032 


Ohio Underwriters Mutual Fire Insurance Company 


COLUMBUS, OHIO 


AGENTS WANTED 





Fire Insurance Co. 
of Dayton, Ohio 





INCORPORATED 1865 





EDW. PAPE, Pres. J. LINXWEILER, JR., Sec. 
L. F. CREAMER, Special Agent. 


TEUTONIA 


. . $887,319.17 
Net Surplus over capital and all liabilities $636,268.41 


Dayton Mutual Fire 
Insurance Co., "éio™ 


OHIO 
B. C. COLEMAN, Secy. 


Conservative and Careful Management. 
A Recent Examination by the INSUR- 
ANCE DEPARTMENT Shows Our Con- 
dition. 


AGENTS WANTED 
Address Home Office. 








ENDORSED AT HOME 


APPROVED ABROAD 


THE PITTSBURGH CASUALTY COMPANY 
PITTSBURGH, PENNSYLVANIA 
ACCIDENT, HEALTH, PLATE GLASS INSURANCE 
Surplus and Reserve to Policy Holders, $178,746 
Write for attractive Agency Propositions in Pennsylvania, Ohio, West Virginia and New Jersey 


JOHN M. BOCGS, Sec’y and Gen’! Mgr. 





HUDSON UNDERWRITERS 


AGENCY OF THE 
Lumber Insurance Company of New York 
CAPITAL, $400,000.00 

S24 William Street 


NEw YorRkK 





55 JOHN STREET 


JOHN A. KELLY & CO. 


NEW YORK 


GENERAL AGENTS 


Franklin Insurance Company of Washington, D. C. 
Capital $250,000 


Potomac Insurance Company of Washington, D. C. 
Capital $200,000 


Arlington Insurance Company of Washington, D. C. 
Capital $200,000 





IRVAN NECKERMAN, Manager 


Teutonia Fire Ins. 





Pittsburege Underwriters 


Commonwealth Sld¢., PITTSBURG, PA. 


Net Surplus, Typ. 164.00 
pean. es ok oe 7.060,043.00 
Surplus to Policyholde:s, - = 3,480,166.00 


HOWARD STEPHENSON, F. H. WESTMEYER, G. R. MANDERSACH, Special Agents 
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MICHIGAN AND INDIANA 


DISCOURSETH OF OHIO BUNCH 


“Old Detroiter” Thinks Buckeye Field 
Men a Good Crowd If They 
Can’t Play Ball 











Detroit, Mich., July 24—(Special Cor- 
respondence)—We had an opportunity 
last week of getting alongside some 
Ohio fieldmen and others not classed 
as Michiganders. The Ohio fellows, 
accompanied by some mighty good 
looking ladies, wives and sweethearts, 
arrived on schedule time, headquarters 
Hotel Tuller. After spending the day 
doing the town, they were invited to 
get ready the next day for further 
doings. The Michigan contingent had 
chartered the steamer “Sapho” and ar- 
ranged for a ride up the river to the 
Flats and dinner at the Rushmere Club. 
We left Detroit at 9 a. m. and favored 
by Michigan’s finest edition of weather, 
landed at Rushmere Club shortly after 
1p.m. After going through the build- 
ing, inspecting the late improvements 
made on the club’s property, and pro- 
mulgating a rate that was satisfactory, 
a call was made by one that knew what 
to say, to this effect: “Dinner now 
being served in the dining room.” In 
very short order the dinner, which was 
good and served on the help-yourself 
plan, was disposed of and the fun com- 
menced. State Agent Duffey acted as 
toastmaster and general introducer. 
The first victim they got was Davis 
from Cleveland. Any one who has ever 
heard Davis get off his sayings, songs 
and stories knows they are good things. 
Cole, Deatrick and Ransom followed 
with others. 

Then baseball, and here is where we 
had trouble. I am not going to tell 
who played the game but I say without 
fear of contradiction that the umpire 
was simply rotten. The game was not 
played out as the boat had an engage- 
ment for the next day and when the 
bell rang for all aboard, the score 
stood 5 to 3 in favor of Detroit. I 
heard the Columbus correspondent for 
THE WESTERN UNDERWRITER was aboard 
and that his report will show the Ohio 
end to be 5 and Detroit 3. This report, 
if published, is not true. The trip back 
to Detroit was certainly enjoyable, with 
music, dancing, talking and drinking 
(nothing but water and ginger ale al- 
lowed). All landed safely at 6 p. m., 
pronouncing the entertainment one of 
the finest. Manager Kelsey of the Suf 
was one of the invited guests. He said 
Detroit was a great town and the Mich- 
igan field men were the greatest ever. 
Ohio, however is a good second. 

I presume before many suns, Michi- 
gan will return the call and our specials 
will have an opportunity to see how 
they do things in Ohio. One thing 
they ean’t do is to take the Detroit 
river with them. My opinion, based on 
what I have seen, is that these inter- 
change meetings do good and should 
be encouraged. 


Forest Fires—The forest fires are 
again with us. Of course not so much 
of the property burned is insured, yet 
I understand the loss at Alpena is about 
covered by insurance, and the better 
class of property in Au Sable and 


Oscoda is well covered. Some good 
lumber risks have been turned into 
money and the companies are not so 
well pleased. This thing occurs almost 
every year. Companies say they won’t 
take a chance again, but they want the 
premiums so take another shot and of 
course lose. These lumber yards look 
good in the winter with a couple of 
feet of snow covering them, but when 
the sun shines, and the rain refuses to 
come, when there is a careless farmer 
and an engine throwing out sparks, the 
result is found to be disastrous. From 
now on this kind of property will lack 
insurance. In time we may forget, 
then the business is written and after 
a while the loss comes. All do not 
profit by experience, yet it is too bad 
for the owner to take all the risk. 


Detroit National—The Detroit Na- 
tional Fire has not yet started doing 
business. We have heard a number of 
rumors as to when business will com- 
mence and who will be the big push. 
We heard from what is considered a 
pretty reliable source that a well known 
state agent for a great big company is 
going to be the man. We can’t give 
names, because rumors are not always 
facts. Anyway the man would be a 
good one for the company. 


We went over to Buffalo last week 
to attend the meeting of the National 
Association of Fire Insurance Agents. 
As you probably know, there were a 
lot of good agents there, all the way 
from Maine to Texas and from Flor- 
ida to Minnesota, to say nothing about 
the fellows from Denver way. To an 
agent who wants to know how things 
are being done away from home these 
meetings are valuable. He learns that 
others have their troubles and while it 
doesn’t help you much if you fall down 
and break your arm and turn over in 
your bed at the hospital to find another 
fellow with his arm in a sling, there is 
a little consolation in the fact that there 
are others. The National association 
is trying to do something and if the 
agents who stay at home, accepting 
the benefits directly accrued, would get 
a little closer to the association and 
show their interest in the work both by 
contribution and personal effort and 
presence, very shortly some things that 
exist now would not and those things 
that do not would—just a complete 
overturning of matters and everyone 
would profit by it. The National As- 
sociation of Fire Insurance Agents is 
a fact and it is working for an end. 
It won’t lie down for a moment. In 
other words, the members are not quit- 
ters. Michigan stands sixth in point 
of numbers. The association has in- 
creased its membership this year, it’s 
going to grow next year and the agent 
who stands by the association will never 
be sorry. If the agents who read this 
will take THe WEsTFRN UNDERWRITER 
home and read the doings of the asso- 
ciation for the three days it spent in 
Buffalo, they will get their eyes open 
to the fact that the meetings are for 
the benefit of insurance agents and 
companies; in other words, for the 
benefit of all concerned. OLp Detroiter. 





Demand Lightning Rods 


A number of farmers who are mem- 
bers of the Farmers’ Mutual of Hunt- 











DETROIT, MICH. 


E. J. BOOTH — 





M. W. O'BRIEN 
President 


THE MICHIGAN 


Fire and Marine Insurance Company 


HAS BEEN FURNISHING HONORABLE FIRE 
INSURANCE INDEMNITY FOR THIRTY-ONE YEARS 
It has paid $6,179,000.00 in losses. 
GN, as iiziisiwicks $1,372,882.79 Seen sk0c dcp dunia sane $400,000.00 


IT 1S ONE OF THE STAUNCH AND RELIABLE COMPANIES IN THE WEST 


Vice-President 


E. P. WEBB 
Ass t Secretary 


H. E. EVERETT 
Secretary 


LOCAL AGENTS! WE CAN HELP YOU 

with your Big Risks. Appraisals and Inventories of Sound Values made. Working with 
us brings you SATISFI CUSTOMERS and obviates danger from competition. We 
are always glad to help with suggestions as to forms. 

Write Us... THE POLICY HOLDERS SERVICE € ADJUSTMENT CO. 
J. R. SUTTON, President MAJESTIC BLDG. DETROIT, MICH. 
Fire Protection ENGINEERS ADJUSTERS FOR THE ASSURED 














FIRE, TORNADO AND AUTOMOBILE 
INSURANCE 


Michigan Commercial 


Insurance Company 
Lansing, Michigan 


$1,112,949.43 
486,266.52 


Total Assets . . 7 . 
Surplus to Policy Holders . 


Robert Henkel, Vice Pres dent 
A. D. Baker, Secretary 
Ralph Rawlings, Asst Secretary 


F. A. Hooker, President 
B. L. Hewett, Ass’t Secretary 


























NOW READY FOR AGENTS 


BLACKMAN, GLASS & COOK 


General Agents DETROIT, MICH. 


We are now ready to place agencies in Michigan, 
Indiana, Wisconsin for this splendid Company 


The American Union Fire Ins. Co. 
OF PHILADELPHIA CAPITAL $500,000 


The Sovereign Fire Assurance Company 


OF CANADA 
Head Office UNITED STATES BRANCH 


Temple Building, TORONTO 55 John Street, NEW YORE 
H. S. WILSON, Managing Director 








ASSETS $1,083,959.55 ORGANIZED 1853 


LOSSES PAID $9,593,145 


THE FARMERS’ FIRE INSURANCE CoO. 
OF YORK, PENNA. 


W. H. MILLER, President A. S. McCONKEY, Sec’y & Treas. 


THE LARGEST AND OLDEST GENERAL AGENCY IN OUR FIELD 


BIERCE & SAGE 


Whitney Opera House Bldg., DETROIT, MICH. 
GENERAL AGENTS FOR 
Concordia of Milwaukee, for Michigan 
North River of New York, for Michigan and Wisconsin 
Empire City of New York, for Michigan and Wisconsin 
Nassau of New York, for Michigan and Wisconsin 
German of Pittsburgh, for Michigan and Wisconsin 
Dixie of Greensboro, for Michigan, Wisconsin and Ohio 
Ben Franklin Underwriters, for Michigan, Wisconsin and Ohio 
Monongahela Underwriters, for Michigan 


Agents wanted at points where not now represented 


THE CONCORDIA FIRE 


SURPLUS $523,622.54 














LONDON & INSURANCE COMPANY 
LANCASHIRE OF MILWAUKEE, WIS. 
mine= 

‘ Cash Capital - - $300,000.00 
Reinsurance Reserve - 932,786.42 
Reserve for all other Liabilities 181,643.44 
Surplus to Policyholders 530,308.94 
Total Assets - ~ 1,644,638.80 


Of Liverpool, England 





STATE AGENTS: 
AMES M. MORAN, Women’s Temple, Chicago. 
gy ny A we, 
P. E. NORRIS, Columbus, Ohio, for Ohio. 
MAD. NELSON, Heist Bidg., Kansas City, Mo., for 
Oklah: Missouri and ’ 
AE. CLARE, Des Moines, Ia., for Iowa and Ne- 


CHARLES E. DOX, Manager 





Western Department 














39S, La Salle St. Chicago, Ill. ™&_202D Sette, Wash for Washington ant 
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ington, Wells and Wabash counties, 
Ind., are working for a change in the 
bylaws to compel all buildings insured 
to be fitted with lightning rods. They 
believe that half the losses are from 
lightning where there are no rods, and 
it is not fair to the farmers whose build- 
ings are so equipped to make them 
pay for the losses of others who will 
not take the precaution. 


ALL QUIET NOW AT SAGINAW 





After a Threatening Storm of a Few 
Weeks Ago, the Agents Report 
a Clear Sky 





The rate war that threatened Sagi- 
naw, Mich., seems to have been averted 
by the coolness of local agents of that 
city, who stood together in the skir- 
mish between union and nonunion com- 
panies. 

Last spring, Charles A. Khuen, a 
union agent on the west side represent- 
ing a number of the older companies, 
and who was also cashier of the Sagi- 
naw County Savings Bank, determined 
to retire from the active insurance busi- 
ness. V. E. Schwahn & Bro., repre- 
senting a number of nonunion com- 
panies, occupied offices in the same 
building. The two agencies were con- 
solidated upon the understanding that 
the companies represented in the Khuen 
office would be taken care of. This was 
insisted upon by Mr. Khuen, as his 
father had represented the same com- 
panies for a number of years before 
him and that on account of the associa- 
tion he wanted them cared for. 
Schwahn & Bro. consented and took 
over the business. They were advised 
that they would have to accept a 15 
percent flat commission if they con- 
tinued the representation of the non- 
union companies. The carrying ca- 
pacity of the union companies was 
greater than the nonunion companies 
and a large percentage of the business 
of Mr. Khuen being preferred and long 
on the books in the older companies, 
the Schwahns decided to cast their lot 
with the union companies. 

The nonunion companies were noti- 
fied and their representatives were soon 
on the scene threatening to protect 
their business. The local board at once 
took a hand and promised to place the 
nonunion companies in satisfactory of- 
fices. This was agreed to by the field 
men. Some of the specials fooked upon 
the proceeding as an attack on the non- 
union forces. 

The local agents took the ground 
that the business belonged to the 
Schwahn-Khuen agency, but they were 
perfectly willing to do what they could 
for the companies thus out of an 
agency. On this understanding, hostili- 
ties were declared off and the nonunion 
forces left the field, only to appear at 
different times trying to find some one 
to take up the cudgel for them. 

Numerous small agents were ap- 
proached and one in particular claims 
to have been offered a handsome salary 
to solicit the expirations on the 
Schwahn books. Failing to get an in- 
surance man interested, they then se- 
cured a real estate agent named Wel- 
zeihn and transferred to him the Fire- 
mens of New jersey, Lumbermans, Me- 
chanics, Reliance, Old Colony and 
Michigan Commercial. 

One agent writes this paper: 

“The course followed was to go about 
the city promiscuously, soliciting busi- 
ness, principally stocks and buildings 
at cuts of from 15 to 25 percent of what 
the other agents would write the busi- 
ness for. The scheme was not success- 
ful, a number of the companies report- 
ing that no business had been placed 
by the new agents after nearly three 
weeks’ work. The merchants did not 
take kindly to the system and the local 
agents do not seem to have grown gray 
over the affair. An occasional risk has 
heen lost, but not more than in the 
ordinary run. 

“The local agents have absolutely re- 
fused to recognize the new competition 





and are doing business as usual. Sag- 
inaw will not stand for such tactics.” 





Semi-annual Premium Returns 
Semi-annual reports filed with the 
Indiana department show the following 
— and losses for the first half 
of 1911: 


Anenen & Mw .c.cccccvves 


Prems. Losses. 
$19,083 $12,328 
5 





Buffalo German ......... 12,958 ,67 
rere 6,350 1,640 
a er 2,794 1,496 
EE Sidigigns d.4-d:tia be daete 5,528 5,480 
DUEEDED 25 an és bene oh0 Kb Xe 7,047 2,329 
PEE, BOs ccccvcccsces 20,743 7,906 
Farmers, Pa 12,441 8,870 
Fitchburg Mut. cooee 
SS 4 aren 3,818 
EE oa 5» be aecib-ede 24,890 
Millers’ Natl. .... ies 26,545 
Millers’ Mut., 7,688 
Mill Owners’ Mut 12,703 
N. W. Natl, 15,023 
BONNE 6.6 6 0-0:0'0 0060600068 5,287 
New Jersey sence 
| UO rere 31,248 
Prov. Washington ....... 26,71 8,107 
A ere 29,054 10,372 
ee 65,828 38,794 
ME, GA 20s. crc codsces 6,221 4,377 
Te, Bk. ac cccacscave 1,321 250 
i ih dago00w becca ke bee 3,898 4,192 
WOOOORE 60 0000 08t006% 33,699 21,755 





Routine Begins Next Week 
The Fire Prevention Club of Indiana 
held its regular meeting Monday, at 
Indianapolis, but did little except adopt 
minor amendments to the constitution 
and bylaws. The regular routine is ex- 
pected to open at next week’s meeting. 





Action As to Policy Fees 


Commissioner Palmer of Michigan 
has sent a letter to companies directing 
them to instruct their agents in that 
state to report all policy fees as pre- 
miums in order that the companies in 
turn may report them to the state for 
taxation. In commenting on the sub- 
ject Commissioner Palmer states that 
he considers the policy fee practice 
the “rankest of discrimination,” where- 
by a small assured is forced to pay 
more in proportion than the large. He 
says that in case of cancellation where 
a policy fee has been charged, the re- 
turn premium should be calculated on 
= full premium including the policy 
ee. 





Indiana Agency Appointments 


Home, N. Y.—Decatur Ins. Agency, De- 
catur. 
Humboldt—Williams & Casey, Lebanon. 


Ins. Co. of N. A.—Lenglade & Trusler, 
Connersville; G. F. Bingham, Veedersburg. 
New Hampshire—C. E. Conrad, Auburn. 
‘ North River—W. W. Moore, Hunting- 
on. 
- Pelican—M. F, Gill Agency, Indianapo- 
s. 
Daas Assur.—G. W. Osborn, Rush- 
ville. 





MICHIGAN NOTES 


The Michigan Inspection Bureau has 
issued special hazard reports upon the 
following risks: The Prescott Company, 
Menominee, Mich.; Michigan Automobile 
Company, Kalamazoo, Mich. New hooks 
of estimates have been issued for Stam- 
baugh, Falmouth, Petersburg and Wash- 
ington. 

The National Board has begun the in- 
spection of Grand Rapids, Mich. The 
report of the inspection made five years 
ago pointed out many defects in the 
fire protection and since then a great 
many improvements have been made. 
Business men of the city expect a lower 
insurance rate as the result of the new 
inspection. The city is now in class 3. 


Cc. T. Harrington, who has been an in- 
surance broker at Hancock, Mich., has 
opened an agency, representing the Com- 
monwealth, Detroit F. & M., Georgia 
Home, London, Michigan F. & M., New- 
ark, Northern of England, Pennsylvania, 
Phoenix of England, St. Paul, Western 
of Canada, California, Caledonian, Com- 
mercial Union of England and Sun of 
England, 

Chief Deputy Jones of state forest, 
game and fish department of Michigan, 
says that early in 1912 the department 
will send experienced men throughout all 
the northern counties in the state to meet 
with the boards of supervisors to give in- 
structions as to how to fight forest fires. 
Supervisors are by the nature of their 
office deputy wardens empowered to hire 
help to fight fires in a contingency. 





The Jose-Balz Realty company has been 
incorporated at Indianapolis, with $10,000 
capital stock, to do a real estate and in- 





surance business, by Oscar A. Jose, Peter 
Stokesberry. 


F. Balz and J. B. 


Organized in 1886 


The Indiana and Ohio 
Live Stock Insurance Company 


OF CRAWFORDSVILLE, IND. 


Crawfordsville, Ind. 


Cash Paid-up Capital $200,000.00 


Assets Almost a Half Million Dollars 


4 Producing agents wanted in all unoccupied territory where the company is 
writing business. It pays to sell live stock insurance if you represent the ‘‘Indiana 
and Ohio.” Promptness and fair dealing make it popular with farmers and stock- 
men. Our system of advertising is helpful to the agent. Write Home Office at once. 


INDIANA AND OHIO LIVE STOCK INS. CO. 





Capital, $100,000 


INDIANAPOLIS, INDIANA 





ORGANIZED 1889 








Write us NOW 


TO INDIANA AGENTS 


Indiana Millers Insurance Company 
THE SPECIAL HAZARD COMPANY 


Surplus, over $300,000 


SPECIAL HAZARDS OUR SPECIALTY 





We assist our Agents in securing Business. 
No annexes—Single Agency Guaranteed. 


E. E. PERRY, President 























CHARTERED I6il. 


Oe 


This old Company i is liberal in its underwriting policy and 
would be a valuable addition to any union office. 
cations for agency representation solicited. 


CARROLL L. De WITT, General Agent, 


“A MILLION-DOLLAR COMPANY™ 





NEWARK WN. J. 


SAN FRANCISCO; DALLAS: 
Conroy & Olds, . #, S. Aldehoff & Co., 
Managers. ACHE : Genera! Agents. 

Mui 
& Fi RES — 
INSURANCE COMPANY, 
OF AIX-LA-CHAPELLE , GERMANY. 
UNITED STATES BRANCH 
NEW YORK. 

CHICAGO: ATLANTA: 
Harvey W. Murray, Dan B. Harrie 
General! Agent. Manager. 
E. J. HAYNES, JR., Pres. GEORGE F. REEVE, Vice-Pres. CHARLES M. HENRY, Sec’y 


Appli- 


19 S. La Salle Street, CHICAGO 








NORTHWESTERN FIRE and MARINE 


INSURANCE COMPANY 











ROBT. H. ROSE 


MINNEAPOLIS, MINN: 





DECEMBER 3ist, 1910 


Total Assets $687,129.92 Capital, $300,000 
Net Surplus, $183,691.38 


OFFICERS 
CE CEs i ccvccucecsiwessvevesssees .. President and Manager 
i tn ¢.cckceacdesevcedsssndennstoucsheast Vice-President 
AMES D. BROWN....... amend wna Peete oaks conve eee es Vice-President 
. N. STABECK....... ire ves cuetanetenst suds oWasteenben Vice-President 


rr 
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IN ILLINOIS AND WISCONSIN 


MAY SETTLE JOLIET FIGHT 








Illinois Local Agency Association Of- 
ficials Have a Conference with the 
Connecticut Management 





Negotiations are under way for a 
compromise between the Goodspeed 
Agency of Joliet, Ill., and the Connec- 
ticut Fire, which retired from the 
agency and began to protect its busi- 
ness. The Goodspeed Agency secured 
an injunction restraining the company 
and its representatives from interfering 
with the business. The hearing on the 
injunction is set for the September 
term. 

Miss Edith I. Goodspeed attended 
the National Agency Association con- 
vention at Buffalo last week and laid 
the matter before the officials of the 
Illinois association and the National 
officers. President H. F. Arnold of 
Galesburg and Secretary S. E. Moisant 
of Kankakee, representing the Illinois 
association, had a conference with Man- 
ager McDonald of the Connecticut in 
Chicago Monday. The whole contro- 
versy was gone over. Manager McDon- 
ald assured the officials that if let alone 
the Connecticut would not interfere 
with the business of any other com- 
pany or agent. He also stated that 
no new business would be written at 
the cut. He gave the Connecticut’s side 
and stated the action taken was fully 
justified. The officials gave it as their 
opinion that there was grave danger of 
other agents and companies becoming 
involved and thus innocent victims 
would suffer in a fight between a com- 
pany and its former agent. Finally it 
was agreed that Manager McDonald 
would give an audience to Miss Good- 
speed and her attorney. It is antici- 
pated by the Illinois association offi- 


way be amicably settled so that the 
other agents will not be exposed to 
danger. 





Looking at Mozier Loss 
There have been two or three sus- 
picious losses recently at Mozier, IIL. 
in Calhoun county. State Fire Marshal 
Doyle has had a deputy on the ground 
looking over the situation. 





Can Find No Trace of the Law 


It was supposed that the Illinois 
legislature passed an amendment to the 
criminal code whereby agents holding 
back balances and refusing to pay them 
could be prosecuted for embezzlement 
in that state. The law, it was stated, 
was enacted through the influence of 
the installment houses but it was held 
to apply to insurance agents as well. 
Attorney Frank M. Fairfield of Chi- 
cago who has given much attention to 
the subject, has made an investigation | 


and says that he has found no trace | 


of such amendment and doubts whether 


it was passed. There were two or three | 
bills of this nature before the legisla- ; 
| Cash Capital $200,000, Net Surplus $234,549.22 


ture made applicable to insurance 
agents but they did not get through. 





Wisconsin Agency Appointments 
Michigan—John Kehlor, 
Burke, Kenosha; John F. Cole, Marshfield. 
N. W. National—F. Firnstahl, Colby; C. 


O. Fuller, Stratford; Edwin C. Vogt, 
Unity; J. M. Lepley, Cameron; Tena M. 
Dinsmore, Hudson; John A. Zuurmond, 


Security, lowa—John McQuillan, Joseph 
Downie, Merrill; A. N. Andrews, Shawano. 

United Amer.—F. G. Shirley, Little 
Chure;-J, P. Osthelder, Sheboygan Falls. 

Aetna—A. Kayser, Milwaukee. 

Agricultural—F. T. Maine, La Crosse. 

Capital—J. M. Kehlor and W. M. Burke, 
Kenosha. 

City of N. Y.—J. P. Schiefer, Burling~ 


on. 

Coml. Union, Eng.—J. A. Watson, Kau- 
kauna; W. J. Fitzgerald, Milwaukee. 

Commonwealth—Miss K. Doty, Green 
Bay 

Minneapolis F. & M—L. G. Fischer, 
Kiel; L. J. Fischer, Jr., Kiel; E. B. Pul- 





cials that the controversy will in some 


ling, Marshfield; O. nee & Olen, Clin- 





William M. | 











Capital Stock 
Re-Insurance Reserve 
Reserve for Unpaid Losses.......... 
Reserve for Taxes and Dividends 
Net Surplus 


TOTAL ASSETS 


ee ee 


WILLIAM L. JONES, President 
OSCAR GRIEBLING, Secretary 


FRED VOGEL, Jr. 

DR. JOSEPH SCHNEIDER 
GUSTAV PABST 
WILLIAM L. JONES 
OTTO H. FALK 

T. W. SPENCE 

CHAS. G. STERN 

CHAS. H. YUNKER 


H. A. J. UPHAM 








1852=—= 


Semi-Annual Statement 


Milwaukee 
Mechanics Insurance 
Company 


July ist, 1911 


Surplus to Policy Holders.... ... 
OFFICERS 


G. W. GROSSENBACH, 


BOARD OF DIRECTORS 


1911 


$ 1,000,000.00 
2,112,261.06 
179,960.10 
100,000.00 
708,921.18 


$4,101,142.34 
$1,708,921,18 








CHAS. H. YUNKER, Vice-President 
2d Vice-President 
EMIL TEICH, Assistant Secretary 


CHAS. F. PFISTER 

G. W. GROSSENBACH 

FERD MEINECKE 
GOL 


: L 
NUNNEMACHER 

WILLIAM FINGER 

GEO. W. STROHMEYER 

GEO. C. SWALLOW 

CARL PENSHORN 


DAVID B. CORWIN, President 


Cooper Insurance Company 
OF DAYTON, OHIO 
Incorporated January, 1867 
CS as os 6 & me an 


Examine into our record of CONSERVATIVE growth. The right Company for 
reliable Agents to represent. 


PITTSBURGH INSURANCE COMPARY 37"° 


1808-11 Commenwealth Building, Pittsburgh, Pa. 


SOO OORRD «Ba Datei aon ince gsnc eens ves cccces 
551,793 ad Surplus to Policyholders.............. 


Licensed to do business in Pennsyl , Illinois, Michigan, Ohio and Wisconsin 


R. J. WILSON, President D. C. SHAW, Vice-President R. J. McKNIGHT, Sec’y and Treas. 
W. J. R. MAGILL. Ass’t Secretary JOSEPH H. GORDON, General Agent 


GERMAN FIRE|@incinnati Underwriters 


121 East 3rd St., CINCINNATI, O. 
-INsuRANCE COMPANY ee a 
e 5 s. Security Ss. 
ae Organized 164 Orfantzed 18 


CHAS. W. SCHENK, Vice President SAM L. LaROSE, Secy. 








Assets, January |, 1911 











COMBINED STATEMENT 





WM. PF. STIFEL. President [Capital - - - + = $250,000.00 
‘ Pg eed |Assets - - + + + + 723,732.00 
malian — one anmen Surplus to Policy Holders 439,819.00 


DANA E. LATIMER 
Williamson Building, CLEVELAND, OHIO 
Special Agent for Ohio and Indiana 


F, A. ROTHIER, Prest. ADAM BENUS, Secty. 
R. HEINTZ, Asst. Secty. 


The Maryland Motor Car Insurance Company 


Baltimore, Maryland 
HACKETT & HOFF Siigguitde, Wisconsin 


Cor ' vr d 








idle insurance 





Insures Motor Cars Exclusively 


with resp 
offices solicited 





58th ANNUAL STATEMENT 


& 
oy Capital - - $ 500,000.00 
eons ee protect policyholders) - oo) aeeee 
Swxwrance et Surplus to policyholders - . 5 ’ . 
pln “t+ Net Surplus to stockholders - + 1,300,599.27 
W. H. STEVENS, President JOHN Q. ADAMS, Secretary 


STUART MORGAN, State Agent, Michigan, Detroit 
N. T. JULIAN, State Agent, Ohio and West Virginia, Columbus 
GUS M. WISE, Special A ent, Indiana and Kentucky, Indianapolis 
P. P. WIPPELL, State gent, Illi inois and Wisconsin, 159 a Salle St. , Chicago 
ae BARNUM, State Agt., Missouri, Kansas and Oklahoma, Kansas City, Mo. 
S. FREEMAN, State Agent, Iowa, Nebraska and Minnesota, ‘Omaha, Neb. 





Marsh & McLennan 


SURPLUS INSURANCE 


CHICAGO OFFICE et 
29 S. La Salle Street New York 


SURPLUS LINES 


For the best service and the best companies refer your excess 
lines and special hazards to 


SCHUPP & LOHMAR COMPANY 


PEORIA, Now at Arcade Bldg, LLY LINOIS 


Insurance written anywhere in the U.S. in high grade stock companies. LIBERAL COMMISSIONS 


RETURN MAIL SERVICE 
St. Nicholas Hotel gp omen pn 


and Annex it BREVOORT 


Hotel 
SPRINGFIELD, ILL. Chicago, Illinois 


MOST MODERN EQUIPMENT 
Annex Positively Fire-proof. 


UNEXCELLED RESTAURANT 
Every Room with Bath, Entirely Modern On Madison St., near La Salle 
American and European. 


Duluth 
Minneapolis 








The Patronage of Insurance Men 

















One minute from the Insurance District 
J. H. McCREERY, Proprietor. Is Solicited 
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tonville; N. R. Demmine, New London; 
Julius Spearbraker, Clintonville; F. G. 
Shirley, Little Chute; T. E. Connell, Chil- 
ton; oseph Jarvis, Menasha. 





Illinois Agency Appointments 

United States—W. H. Gardner & Son, 
Bloomington; Wise & Stemer, Monmouth; 

H. Ward, Galesburg. 

Westchester—Walker & Stanley, Vienna. 

— Ont.—Renyen & Cannady, Dan- 
ville. 

Aachen & M.—C. R. Corwine, Lincoln; 
Look & Schurmann, Collinsville; W. H. 
Johnson & Son Taylorville; Burroughs & 
Ryder, Edwardsville. 

Aetna—J. F. Hahn, Evanston; Ford & 
= Iderstine, Irving Park; P. J. Harmon, 

J. Johnson, F. J. McGuire, T. R. Mo- 
ES statledge & Bowers, Joseph Weber, 
Sr., Miss Nellie Hufmeyer, Peter .- 9 
BE. A. Washburn, Pius Knou and E. 8. 
Lahlum, Chicago; Miss H. M. AUR 
Austin; E. D. went, Des Plaines. 

American, N. J.—H. R. Morgan, Aledo; 
B. J. Lager, Aviston; B. H. Rich, Chad- 
wren Barkley & MeNutt, Charleston; J. 

Goin, Dahlgren; F. M. Smith, Dixon; 
Beitcre & Vien, East St. Louis; Smith & 
Genius, Georgetown; Cc. L. Watson, Hinds- 
boro; M. «". Schmidt, es J. A. Jones, 
Mathersville; M. B. Lohman, Pekin; 
O’Brien & Brown, Rockford; G. D. Bell, 
Bushnell; W. T. Silkwood, Sr her: 
John Luecke, Crete; Roberts & oehran, 
Macomb; J. A. McIntyre, Peadinc” 
Naughton, Raymond; George Beard, , *-~ 
ville; J. D. Galloway, Watseka. 

assur. Co, of A 


mer.—H. P. Magill & 
Co., Chicago. 





Agency Change at Aurora 

W. F. Thayer has sold his agency at 
Aurora, Ill., to G. A. Anderson, and all 
of the companies but the American 
have transferred. His was a second 
agency of this company and by taking 
up the supplies it gives Charles H. 
Wareham the sole agency. The sale 
enlarges and strengthens the Anderson 
agency with the addition of the Fire- 
men’s, Glen Falls, State of Pennsyl- 
vania, Concordia, Allemannia, Ben 
Franklin Underwriters and Keystone 
Underwriters. Mr. Thayer will move 
to Los Angeles, Cal., and take up real 
estate selling there. 


ILLINOIS NOTES 


The Aurora Selling & Buying Agency at 
Aurora, Ill., has taken the agency for the 
Minneapolis Fire & Marine. 


A new rate book for Moline, Ill, 1s 
being prepared. The last pook was is- 
sued in 1906. The city is in class 3. 


F. E. Royston & Co., wholesale grocers 
at Aurora, Ill, have sprinkled, This af- 
fects approximately $100,000 of insur- 
ance, 

The city of Rockford, Ill., has passed 
an ordinance taxing fire companies 2 per- 
cent on premiums received in the city, 
and imposing a broker's or agent’s license 
fee of $1 per year. 

The Germania has gone on the sole 
agency basis at Rock Island, Ill, The 
agency of Harry Schreiner has been taken 
up and William Schaarmann is now the 
only representative. 

The Fire Reinsurance Company of Paris, 
France, has been licensed by the Illinois 
department. Its United States deposit, 
made to cover the business in all the 
states in which it is entered, is with the 
state of Connecticut. 


WISCONSIN NOTES 


William 8. Dooley gets the Teutonia of 
Louisiana at Racine, Wis. 


The Wisconsin legislative committee 
appointed to conduct an investigation into 
fire insurance rates, adjustments, etc., 
will organize in a few days. 

George R. Brereton of Oshkosh, Wis., 
has taken the agency for the Indiana 
Lumbermens Mutual, Lumber Mutual, 
Lumbermens Mutual and the Lumber Un- 
derwriters. 











IOWA AND THE NORTHWEST 


FIELD MEN AT FERGUS FALLS 











Dropped in Unexpectedly, but Secured 
Cooperation of Citizens—Sev- 
eral Talks Given 





The Minnesota State Fire Prevention 
Association dropped in on Fergus 
Falls, Minn., unawares, last week, and 
held a thorough inspection of the town, 
following it with a public meeting. The 
inspection revealed that the town was 
in better shape, so far as fire hazards 
are concerned, than was the last town 
visited—Owatonna. The sentiment of 
the citizens was very encouraging, also. 
The public meeting was attended by 
the mayor and the members of the city 
council, as well as by the leading prop- 
erty owners of the city. The addresses 
were listened to with great interest, and 
all the recommendations seem to be 
well received. It was gratifying to the 
members of the association to observe, 
the next morning, that their recommen- 
dations for improvements were being 
acted upon before they had left town. 

The meeting was addressed by Presi- 
dent Alfred Stinson, who outlined to 
those present the purposes of the fire 
prevention association, and what it de- 
sired to accomplish through the co- 
cperation of all interested. N. Berg- 
ster of the General Inspection Com- 
pany gave a chalk talk on rates; R. E. 
Daniels, on electric wiring and matters 
affecting insurance connected there- 
with; Jack Harrison spoke and W. O. 
Chamberlin talked on the fire marshal 
law. A. L. Meyers, of Biwabik, Minn., 
was present and gave a talk upon con- 
ditions in his section. Altogether this 
meeting at Fergus Falls was a most 
satisfactory one, and is certain to be of 
benefit. 





Fires in Garages 

Insurance men of Minneapolis are 
growing restive over the number of 
fires in garages, resulting, as they feel 
assured, from the reckless and careless 
use of gasolene. There was one very 
serious fire in the early summer, which 
wrecked a garage, and there have been 
a number of minor fires since. Resi- 
dence fires have also been started in a 
number of instances, from gasolene. 
While there has been nothing in the 
way of serious fires in Minneapolis for 
several weeks, it is felt that conditions 
are not what they should be, and the 
freedom from serious fires is due to 
luck rather than anything else. 





Obscurity in Coinsurance Clause 

Attorney-General Cosson of Iowa 
has been asked by Auditor Bleakly to 
interpret some portions of the new 
Iowa coinsurance law. Particularly is 
an explanation asked as to whether 
the word “property” includes a stock of 
goods and the building as well or 
whether it refers to either one sep- 
arately. There seems to be a general 
ignorance of the new law among busi- 
ness men, according to reports to In- 
surance Commissioner Byrkit, who says 
that thus far the demand for coinsur- 





International 


Live Stock Insurance Company 
Meridian Life Building, INDIANAPOLIS, IND. 


NOW ORGANIZING 


Capital $500,000 


Surplus $250,000 


Largest Live Stock Insurance Company in the world. Only company of its 
kind that can do business in every State in the Union. 
We are now open for insurance connections. 


Good Stock Salesmen Wanted 


Direct Leads Furnished 


THE WESTERN UNDERWRITER. 


ROYAL EXCHANGE ASSURANCE 


OF LONDON, ENGLAND 
Incorporated A. D. 1720 


United States Branch, 92 William St., New York 





UBERTO C. CROSBY, RICHARD D. HARVEY 
General Manager Assistant General Manager 
AMES Presid H. A. SMITH Vice-Presiden 
pesmiman, seretary NATIONAL Organized Nov. 27, 1871 


Fire Insurance Co. of Hartford, Conn. 





Capital Stocks, all Cagha...cccccccccccccccccccccccscrcccceresevecessccccsecccocesscese $ 1,000,000.00 
eeeeve ED <0 Sib cens cans bib¥60666 60 cbsncdoucicseesd sonk eiesecinseneseee 6,075,294.78 
Reserve for Outstanding Losses... ...-..0+sceeesecereserereeerenecccenneeserssssernss 089.21 
S Reserve for all tingent Liabilities ...........6.eseeeeeeceecececneeeeeeeeeees 300,000.00 
‘et Surplus over Capital and all Liabilities ........... 0. ccc e cece cere tenner neeeneeeeeens 2,645,909.35 
Total Assets January 1, 1011 .......cccccccccccccccccccccscccscesosscvece $10,792,293.34 

Surplusto Policyholders .........csscecccecececececesercsscesescsesesesesesseseeees - 8,645,909.35 


Western Department, Chicago, Illinois 
Fred S. James, Gen. Agt. Geo. W. Blossom, Asst.Gen.Agt. Chas. Richardson, 24 Asst. Gen. Agt. 


incorporated 1833 


British America Assurance Go. 


HEAD OFFICE - TORONTO, CANADA 
United States Branch, Ist January, 1911 





Assets..... oh, 6, 5 Raa ae Re ree a lay em pap $1,596 ,003.08 
sic ia Words aah caren tka womans Sem 907,111.15 
MR doa bic ds isso enn Reawanawad sanede val $ 688,891.93 


W. R. BROCK Vice-President 





Rhodes Rrowne, Pres Dana Blackmar, Vice-Pres. 
Wm. C, Coart, Sec’y J. 0. McNulty, Treas. 


THE GEORGIA HOME INSURANCE COMPANY 


COLUMBUS, GA. 
ao $ 300,000.00 7 po ae tt Mioh- 
idan, Missouri, Ohio, — 


Cash Capital, - - - 











Surplus to Policy Holders - 458,539.71 e863 s Department 
Total Assets = = = =  1,176,977.66 — 5.p, andrass Gen'l Agent 
Organized 1852 as a Capital $1,000,000 


HAN OWV ER 


FIRE INSURANCE COMPANY OF NEW YORK 
FIFTY-SEVENTH ANNUAL STATEMENT, JAN. 1, 1911 
Assets, $4,820,678 Liabilities, $2,632,599 Net Surplus, $1,288,079 


Western Department, 108 S. La Salle St., Chicago 








C. W. HIGLEY, General Agent F. A. HUBBARD, Assistant General Agent 
NEW YORK CHICAGO PROVIDENCE BOSTON 
STARKWEATHER & SHEPLEY 


GENERAL AGENTS 


Rhode Island Fire Insurance Co. 
OF PROVIDENCE, RHODE ISLAND 
FIRE AND SPRINKLER LEAKACE t:NSURANCE 
Sprinkler Leakage Rates Furnished on Application 


UNITED STATES MANAGERS 
Union Fire Ins. Co. of Paris, France 
Nationale Fire ins. Co. of Paris, France 
SURPLUS LINES 


We have a binding contract with London Lloyds for United States, Canada 
and Mexico, rensapey Automobile business. 





We are also attorneys and have authority to lor the f i line 

La Metropole (Est. tg’ ri Paris; at fi beey n8a8) of Paris; Confiance (Est. 
1844) of ; Sun (Est. 182 1) of Paris; Srondard (Est. est) of Amsterdam; Amsterdam 
London of (Est. France (Est. 1867) of All 


companies have money on deposit in this country su Synge for the payment of 
Western Office: 29S. La Salle St., Chicago. H. V. Burrows, Manager 














B. CREMER, President ESTABLISHED 1876 CHAS. CREMER, Secretary 


German Fire Insurance Company 
CAPITAL $200,000 
OF PEORIA, ILLINOIS 
JANUARY 1, 1911 


Admitted Assets - + + * = 
Policyholders’ Surplus - - - - 


$771,029.78 
$348,430.35 


Paid in Baltimore - - - = = = $102,000 
Paid in San Francisco - + = + $470,165 








July 27, 1911. 
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ance riders has’ been so small as to be 
hardly noticeable. 


AROUSED PUBLIC SENTIMENT 








Uncovering of Arson Plot Turning the 
Tide—Answers Made to News- 
paper Criticism. 





The uncovering of what is thought to 
be an organized gang of incendiaries 
in northern Minnesota has had an ex- 
cellent general effect in that it has de- 
veloped a public interest in the subject 
of suppressing incendiarism. Hereto- 
fore there has been a lamentable lack 
of public interest in the subject and 
public sentiment would not endorse or 
back up moves made against it. But a 
recent - editorial in the Minneapolis 
Journal shows the increasing interest 
in the subject, as did one in the Min- 
neapolis Tribune. 

The Journal thought that the insur- 
ance companies should be more active 
in following up cases of arson. This 
brought forth two rejoinders from in- 
surance men. Both of them declared 
the Minnesota valued policy law to be 
an encouragement to the crime of ar- 
son, and that it takes away from the 
insurance companies their defenses, 
leaving them about sure to have judg- 
ment entered against them in spite of 
clear cases. The question was raised 
by one, why they should spend more 
money in following up cases when the 
outcome was practically assured against 
them in advance. 

Complaint was also made that al- 
though the state law assesses a tax of 
one-fourth of 1 percent upon all pre- 
mium receipts in the state for the main- 
tenance of the fire marshal’s department, 
that up to the present year the bulk 
of this fund was diverted to the gen- 
eral fund and the fire marshal did not 
have money enough to do anything in 
the way of following up cases of arson. 
This year the marshal is receiving 
funds from the tax and has done con- 
siderable more in the way of following 
up suspicious cases than ever before. 
There are four or five cases in hand at 
the present time, including that of the 
Cass Lake crowd. One accused has 
pleaded guilty and has been sentenced 
to the penitentiary for setting fire to 
his property, and it is expected to be 
able to effect convictions in the other 
cases. 





O’Brien Goes to Chicago 
Fred O’Brien, who has been general 
agent at Minneapolis for the American 
Lloyds, Great Western Lloyds, Colo- 
nial Assurance and Assurance Company 





Western Empire Ins. Co. 
(FIRE) 
A good agency company specializing in 
manufacturing properties 


Brokerage business written in unrep- 


resented territory -by D.C. Schupp, Special 
Agent. 
For agencies apply to 


SCHUPP & LOHMAR CO. 


State Agents 


PEORIA, ILLINOIS 


Minneapolis Fire & Marine Insurance Company 


STATEMENT OF CONDITION JANUARY 1, 1911 


Cash Capital - - - - - 


Total Liabilities (except capital) 224,165.23 


- $200,000.00 Total Assets - <« «© + «= = 


Surplus to Policyholders - - 


$574,595.35 
350,430.12 


WE DESIRE AGENTS IN ALL TOWNS IN THE NORTHWEST 


F. C. Van Dusen, President 


Joun D. McM11tavn, Vice-Pres. ALFRED STINSON, Secretary 





of America, has become assistant man- 
ager of the western department, where 
he will be associated with his father, 
Manager H. J. O’Brien. F. E. Milli- 
gan of the Chicago office goes to Min- 
neapolis as general agent. 


WON’T GO BACK OF HIS TERM 
Marshal Roe of Iowa Will Confine His 


Investigations to Current Fire 
Report 











Fire Marshal Ole O. Roe of Iowa 
has announced definitely that he will 
not investigate any fires which occurred 
prior to his entrance into the office 
on July 1. This precludes the investi- 
gation of the $800,000 incendiary fires 
at Dubuque which insurance men had 
hoped Mr. Roe might find time to make. 
However, the new marshal says he 
would never be able to stop if he should 
start a retroactive system. Appearances 
indicate that the cause of the Dubuque 
fires will never be unearthed, as the 
police have made no further progress 
in probing the blazes. The first re- 
port to Marshal Roe came from Mayor 
Jeffrey of Sloan, near Sioux City. The 
mayor reported two destroyed barns 
at Sloan caused by children playing 
with matches, 

In his letter to the mayor of each 
town in Iowa, Fire Marshal Roe dwells 
upon the importance of reporting each 
fire to him. He also brings out the fact 
that there is compensation allowed the 
one reporting the blaze as follows: “If 
the chief of the fire department or the 
mayor of an incorporated town receive 
no compensation for his services, as 
such chief or mayor, the law provides 
for the payment of the sum of 50 
cents for each fire reported and 10 
cents per mile for each mile traveled 
to the place of the fire.” If the mayor 
or chief already receives compensation 
there is no further amount allowed 
for reporting. 





Quirk of McQuirk 
Iowa insurance men are somewhat | 
interested in a campaign which one | 
Amborse P. McQuirk of Davenport is 
carrying on for better fire protection 
methods in Iowa. McQuirk has written 


communications to several lowa news- | 


papers in which he signs himself “pres- 
ident Fire Protection Association.” So 
far as this organization is concerned, 
insurance men in Des Moines say they 
never heard of it while asserting that 
they are willing to welcome any assist- 
ance in the way of making Iowa fire 
proof. McQuirk apparently is not 
identified with any insurance companies 
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The Hotel Revea|" 


ST. PAUL 


The Insurance Men's Home 
and center of the Insurance District 
EUROPEAN PLAN 


Rates, $1.00 and $1.50; with Bath, 
$2 up. 
Your patronage is solicited. 
WALTER A. POCOCK, Mgr. 


SIOUX FIRE INSURANCE COMPANY 


SIOUX CITY, IOWA 


Fully paid cash capital at time of organization, $200,000.00; 
twice the amount required under the laws of Iowa. Net 
surplus, $52,580.40; security to policyholders, $302,480.45. 


Presents the most liberal City and Farm policies 
and offers unusual advantages to hustling agents in 
<a Iewa, South Dakota and Nebraska towns where 
ae not now represented. 





F. A. McCORNACK, President § C. J. WOOLDRIDGE, Secretary and Treas. 





THE SPALDING 


HEADQUARTERS FOR INSURANCE MEN 
DULUTH’S LEADING HOTEL 


Modern and up-to-date. $100,000.00 recently expended on improvements. European 
| Plan. Cuisine of acknowledged excellence. Restaurant prices reasonable, Club 
Breakfasts, Club Luncheons. 


LEE HOTEL CO., Proprietors 
EDWIN H. LEE, Managing Director 


SECURITY 


Fire Insurance Company of Davenport, Ia. 
Ss. F. GILMAN, Pres’t M. CC. HINSCH, Seco’ s 
CASH CAPITAL $200,000 


This Company has had 27 years of successful business experience, and is now doing 
business in Iowa, Illinois and Wisconsin. It is a good company for the local agen 
because in addition to writing a general business, it accepts practically all classes 
farm risks. We want agents in the above states, and would appreciate hear- 
ing from agents desiring to represent us. Address the Secretary. 


= iOvA 
‘Manufacturers Insurance Co. 


OF WATERLOO, IOWA 
Writes Fire and Tornado Insurance i in Iowa and Illinois 

















Strictly an Agency Company—No Surplus Lines—For re tation in protected Cities 
/ and Towns, make application : direct. 


LAUGH and THE WORLD LAUGHS WITH YOU 
THE NORTH DAKOTA MUTUAL FIRE INSURANCE CO. 


VALLEY CITY, N. D. 

Licensed by the Commissioner of Insurance to Smile ALWAYS 
SAFE SOUND RELIABLE 
Adjusts Its Losses Fairly—Pays Them Promptly 
F. W. HEIDEL, President D. W. CLARE, Secretary 


HERMAN WINTERER W.A. CpEpon 
Vice-Pres. Sec’y & Mgr 


DXIDDLEWEST FIRE 


INSURANGE COMPANY 




















ROBT. snBeason oo 


Capital 0 « « « « « $200,000.00 
Gross Assets, os 301,567.07 ea 
Surplus to Policy Holders, 238,429.10 DAKOTA 


A Progressive, Conservative, Western Company operating in North Dakota, 


South Dakota, Manitoba, Alberta, Saskatchewan 


AGENTS WANTED IN UNOCCUPIBD TERRITORY 
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for he takes a shot at fire insurance 
companies in his letter and declares 
that they seem to work with less care 
and system than any other line of busi- 
ness of equal importance. McQuirk 
urges the formation of a state fire 
protection association at the state fire- 
men’s tournament in Des Moines this 
week. 


Lumber Form in Minnesota 


Regarding the lumber form for use 
in Minnesota, the department bulletin 
Says: 

A number of forms of description of 
timber risks have been presented to the 
department during the past few months. 
The department has not desired to ap- 
prove any particular rider on a matter 
of mere description, and has held that 
the insurance companies may describe 
the lumber to be insured in any way they 
see fit, but that they must not attempt to 
locate the property insured in future. A 
form which attempts to do so constitutes 
@ worranty and would, no doubt, be 
thrown out, if contested in court, on the 
ground that it would vary the terms of 
the standard fire insurance policy. 

Of the various forms presented it would 
probably be most advisable to use the 
following: 

Porm of Description, Location and 

Identification. 

On lumber, pickets, posts, 
timbers, laths, and shingles, owned by 
or held in trust or on commission or 
sold but not removed, while piled in 
sds socsodeesdes lumber yard and shed 
(if any) therein, situated, located and 
being on that part of the following de- 
scribed premises, to wit: 
Which i Gt LEASE... ccsccccccccves 
distant from any woodworking or other 
manufacturing establishment, said 
space being measured from the exterior 
boundary of any permanent structure 
or addition connected with or attached 
to the woodworking or other manu- 
facturing establishment now erected, 
nearest to the property above described, 

Tramways are not permanent structures 
or additions in the measurements pro- 
vided for above. 





IOWA NOTES 


J. W. Crouse, in the courts at Fgrt 
Dodge, Ia., has started suit against twelve 
insurance companies for payment of $26,- 
500 on the Kirschner mill and its contents, 


Ottumwa, with its poor water pressure, 
has suffered another conflagration. The 
furniture store of W. H. Cooper burned 
to the ground Friday, with a loss of $60,- 
000. The three departments of the city 
fought the flames but inadequate pres- 
ours made it impossible to achieve re- 
sults, 





NEBRASKA NOTES 

A. C. Walker, of the Walker-Larsen 
agency at Omaha, died last week. 

W. H. Wilbur of Omaha has sold his 
agency to Martin Bros & Co., his com- 
panies transferring to the Martin agency. 
Mr. Wilbur will retire from business, 


Agents in Lincoln, Neb., are now charg- 
ing 25 cents for dwelling policies. The 
tariff has been 40 cents but competition 
has forced a reduction. Tornado lines on 
dwellings are being written at 15 cents 
instead of 25 cents as heretofore. 


MINNESOTA NOTES 


W. L. Comstock of Mankato, Minn., has 
secured the Teutonia of Louisiana. 


The May losses in Minnesota were 
— Last year’s May loss was $825,- 


James C. Hazlett has been appointed 
sole agent of the State of England for 
Minneapolis. 


Another fire insurance company is being 
quietly promoted in Minneapolis accord- 
ing to rumor in insurance circles. It is 
not understood that much progress has 
been made upon the plan as yet. 

J. W. Murphy has purchased the inter- 
est of his partner, William Rooney, in 
the Minnesota Real Estate & Insurance 
Company at Virginia, Minn., and will 
conduct the business on his own account. 


The Minnesota department bulletin 
says: “Notice has come to this depart- 
ment that the Conductors Indemnity Ex- 
change of Kansas City, Mo., is surrepti- 
tiously attempting to do business in this 
state as well as refusing to pay its just 
claims. The public is warned that this 
association is not licensed to do busi- 
ness in Minnesota, and that claimants 
against it are without redress in our 
courts. The Railway Mail Association 
of Portsmouth, N. H., is not licensed by 
this department and has been warned to 
cease operations in the state.” 


Commissioner Taylor of North Dakota 
has issued a warning against the St. 
Paul Mutual Hail & Cyclone, which is re- 
ported to be operating in Cass county. 





MISSOURI AND SOUTHWEST 


BALLARD’S OPINION IS SOUND 


Oklahoma Insurance Commission Gives 
Some Sensible Talk on Subject of 
Fire Insurance Rates 








Notwithstanding the clamor raised by 
the Oklahoma Retailers’ Association 
about fire insurance rates and the agi- 
tation raised by the corporation com- 
mission, Commissioner Ballard of that 
state brings out some features of the 
loss record of Oklahoma that deserve 
special consideration on part of the agi- 
tators. Mr. Ballard says: 


The only way in which Oklahoma can 
get lower fire insurance rates is to lessen 
the fire hazard. 

The ratio of losses to premium receipts 
in Oklahoma last year was 62.8 percent. 
In 1909 it was 63 percent, and for the 
at ten years, including very low losses 
in 1905 and 1906, it has averaged 561.2 
percent. With that much money paid out 
in losses the insurance companies are not 
making any money in Oklahoma, and it is 
useless to expect a reduction in rates un- 
til the loss ratio is decreased, 

I believe that the new fire marshal law 
will have a very decided effect in re- 
ducing the fire hazard and the fire loss 
and that in turn means the reducing of 
rates. With the officers doing their duty, 
as I believe they will, I am satisfied that 
the loss ratio will be materially reduced 
this year and that it will at least be kept 
below 60 percent, although we cannot ex- 
pect to make a complete change in one 
year’s time. 

The real trouble now is that the moral 
hazard, especially in Oklahoma City, is 
too great. The physical hazard is not so 
great. here as it is in the smaller towns 
over the state, but the moral hazard is 
greater. While it is not really a part 
of my duties, I have been making some 
investigations myself and I am satisfied 
that 70 percent of the fires in Oklahoma 
City in the last sixty days have been of 
incendiary origin. 

There was one case in which a train 
of excelsior had been laid all along the 
stairs. The good furniture had been re- 
moved and replaced with cheaper stuff, 
and the china closet was filled with a 
collection of dilapidated crockery, every 
cup cracked or minus a handle. If the 
fire had gone through as planned insur- 
ance would of course have been collected 
on the good furniture and china, but the 
fire department happened to arrive before 
the train of excelsior caught and spoiled 
the whole scheme. 

Things of that kind will have to be 
stopped before Oklahoma gets better in- 
surance rates. 

Mr. Ballard is inclined to doubt the 
feasibility of rate making by any official 
body, and believes that it is a matter 
which will have to work itself out. 

While the matter of an investigation of 
fire insurance rates has been taken up 
informally with members of the cor- 
poration commission, no action has been 
taken as yet by the commission and no 
decision reached as to the jurisdiction of 
the commission in the matter. 

“The only way in which the commis- 
sion would have jurisdiction would be 
in case it were shown that the insurance 
companies had a virtual monopoly of a 
product which the people have to buy, 
as defined in the anti-trust act,” said 
Commissioner George A. Henshaw. ‘That 
could be determined only by a hearing 
and I would not endeavor to forecast the 
decision of the commission on that sub- 
ject if it should come before us for con- 
sideration. 

“It seems to me that the most practical 
line for an investigation to take would be 
in the way of finding out exactly the 
amount of the insurance receipts and 
losses in Oklahoma City. The companies 
present figures to show that their loss 
ratio for the whole state is high, and the 
matter of real interest now is as to 
whether rates in Oklahoma City are too 
high in comparison with other parts of 
the state, on the basis of the loss ratio.” 


Comment of a St. Joseph Agent 


A local agent ot St. Joseph, Mo., in 
writing to his company regarding the 
request of the insurance department 
for statistics on cut rate business, 
says: 

Our Mr. Blake wants rates downward 
and poor old St. Joseph has been enjoy- 
ing insurance so far below any sem- 
blance of the profit line that I fail to see 
how or what basis of rates he could adopt 
that would be in compliance with his 
expressed views of a reduction in present 
rates. The only thing that did not go up 
is fire insurance rates, but each year, for 
fifteen years past, has been downward, 
and the prevailing rates are based on 
nothing, simply who will carry the risk at 
the rate the assured is willing to pay. 
Such is the condition at St. Joseph and 
our commissioner will find it a task to 
further reduce rates. It is impossible to 





advise him on this subject other than to 
say our St. Joseph rates were based on 
Standard Oil tactics to gobble up the 
business, a game of freeze-out, and profit 
or dividends is not figured in the esti- 
mate of rates here. 


Missouri Agency Appointments 


Queen—George Ward, King City; J. W: | 


Price, Union Star; E. H. Ralston Concep- 
tion Junction; O. G. Meadows, Maitland; 
W. T. Garrett, Burlington Junction; E. C. 
Meeham, Norbourne; A. C. Thomas, Excel- 
sior Springs; 8S. T. Conley, Columbia; Pen- 
nington & Davison, at f City. 

Royal Exch.—R. W. Wik iberty. 

Atlas, Eng.—S. F. Conley, ‘Columbia. 

Agricultural—Crotty & Crotty, Moberly. 

Amer. Cent.—O. G. ee Dover; A. 
H. Perry, Monett; W. H. Leib , Grandview; 

n, N. J.—L. W. Daniels, Fakes: 

Cc. Carothers, Kirksville; C. D. Whiting, 
toa s Summit. 

Buff. a alge ge Peterquin, Ste. Gene- 
vieve; Crotty & Crotty, Moberly. 

Buff. Ger.—Jules Peterquin, Sie. Gene- 
vieve; F. R. Howe, Lexington. 

Citizens, Mo.—Mrs. Cynthia Kingery, 
Monett. 
enn Connecticut—W. A. Dollarhide, Cole 

amp. 
Firemens—J. H. Watkins, Memphis. 
Fireman’s Fund—w. B. Turner, Malden; 


St. Louis; V. M. Mackey, Sikeston; D. 
Shands, Dexter; . Smith, Monett: 
J. S. Williams, Albany. 

Franklin—J. and Marshall Coots, 


Platte City. 
Fire Assn.—O. F. Libby, Laclede. 
Germania—C. D. Whiting, Lee’s Sum- 

mit; F. A. Lambert, Princeton; L. H. 

Knoche & Co., Martin City. 

Glens Falls—J. Russell, Kansas City. 

~~~ a ‘Lottes, Allenburg; H. 

Rodgers, Benton; J. W. Ingram, Chaf- 
ios Cc. J. Frerking, Corder; Cc. T. Kent, at 
wood; F. Massey, Elismore; H. 
Dankenbring, Emma; E. D. Mann, Gal: 
latin; H. M. Witt, Gower; J. H. Weaver, 
Mountain Grove; B. J. Henley, Dw 
Springs; J. R. Jones, Warsaw; W. N. Os- 
borne, ~~ we 

Home—G., ate A. A. C. Boehn, 
Springfield; G. ‘Tiliott and H. B. Rich- 
ardson, Keytesuille, H. L. Songer, James- 
pore; Schuyler King and J. Lomax, 
Princeton; Jas. H. Reynolds and J. W. 
Williams, Chillicothe. 

Iowa State—C. D. Whiting, Lees Sum- 
mit; J. U. Townsend, Novelty; E. F. Wel- 
ler, Maitland; C. D Weller, Maitland; 
W.. H. Loutzenhisen, Ravenna. 
m.. State of Ill—F. A. Lambert, 


Lon. & Lane. —J. W. Brown, St. Joseph; 
Beckett & Son, Maryville. 

L & L. G., Eng.—B. J. Haynes, Jr., 
Salisbury; R. E. Scearce, Plattsbure. 

Mech. & Trad.—c. H. Purdy, Pierce 


ilw. Mech.—J. F. Patton, Skidmore. 
N. W. Natl.—C. D. Whiting, Lees Sum- 
mit; Crotty & Crotty, Moberly; J. F. Pat- 
ton, Skidmore. 


Prince- 


GENERAL WESTERN NOTES 


The Interstate Fire of Alabama has 
been licensed in Arkansas. 


The Walker Insurance Agency secures 
the sole agency of the Commonwealth of 
New York. 

Manager C. H. Barry of the Pennsyl- 
vania Fire is in Omaha and Denver this 
week to appoint a state agent for Colo- 
rado, Nebraska and Wyoming to succeed 
the late H. F. Benedict. 





Comment on Iowa Rates 


The Record-Herald in commenting 
on Iowa rate statistics says: 


A tabulation has been made of the 
average rate on fire insurance, per $100 
of liability, assumed in Iowa from 1876 
to 1910 inclusive. The figures as pub- 
lished in the state reports were taken as 
a basis, the average being obtained by 
dividing the premiums received by the 
amount of liability assumed. The figures 
of the mutual companies were excluded. 
For the five-year period ending with 1880 
the average rate for the Iowa companies 
was $2.56, and for the subsequent five- 
year periods was as follows: 1885, $1.97; 
1890, $2.11; sees, $2.26; 1900, $2. 48; 1905, 
$2. 27; 1910, $2.0 

For the A of other states and 
foreign countries the average rate for 
the similar five-year periods was as fol- 
lows: For the period ended with 1880, 
$1.29; 1885, $1.36; 1890, $1.36; 1895, 
1900, $1.33; 1905, $1.29; 1910, $1.21. The 
wide disparity between the average rate 
of the Iowa companies and those of other 
states is accounted for by the fact that 
the Iowa companies have had the busi- 
ness of the small, unprotected towns, 
where high rates prevail, while the out- 
side companies were restricted more 
largely to the protected towns with a 
much lower rate. 

Some of the recent retirements and 
amalgamations of Iowa companies are 
explained by the steady decrease in the 
average rate in the past decade, it having 
fallen from $2.48 in the five years be- 
tween 1896 and 1900 to $2.04 in the last 
five years. In the same period the re- 
duction in rate for the other companies 
has been but 12 cents, as against 44 cents 
for the Iowa companies. 


$1.42; 





KENTUCKY AND THE SOUTH 


ARE INSPECTING TWO TOWNS 


Members of the Kentucky State Fire 
Prevention Association Visiting 
Ashland and Catlettsburg 








The Kentucky Fire Prevention As- 
sociation is completing a joint inspec- 
tion of Ashland and Catlettsburg, which 
began yesterday and will be concluded 


today. There has been a large attend- 
ance of field men, who responded to 


an urgent call sent out by President 
W. H. Sowards. 
The reports on Ashland and Catletts- 


burg, recently issued by the Kentucky 


Inspection Bureau, proved of value in 
going over the towns. Recommenda- 
tions were made as to Ashland recom- 
mending the installation of an addi- 
tional high duty pump and the general 
overhauling of the water works sys- 
tem. Additions to the fire department 
were asked for, and the adoption of 
ordinances regulating construction. Rec- 
ommendations largely of a similar na- 
ture were made as to Catlettsburg. 

Citizens of both towns, who realized 
the unsatisfactory condition of the 
waterworks plants, listened to the dis- 
cussion of the situation by the fire 
underwriters with interest, and it is 
likely that steps will be taken in the 
near future to improve conditions in 
the two cities. 


Sending Notices to Policyholders 

Commissioner C. W. Bell of Ken- 
tucky is sending out notices to policy- 
holders in companies not authorized to 
do business in the state, informing 
them that a tax of 2 percent on the 
premiums paid to such companies is 
due the state. This is the amount that 
is paid by authorized companies on 
their premium receipts. It has been 
suggested that local agents could in- 
crease their chances for securing the 
return of lost lines by reporting cases 
of insurance written by unauthorized 
companies. 


Subrogation Suits Growing 


Logan Bros. & Haggin, grain dealers 
of Lexington, Ky., have filed suit 
against the Lexington & Eastern rail- 
road for $13,800 damages, alleged to be 
due as the result of the destruction of 
the company’s elevator, which was set 
on fire by sparks from a locomotive of 
the L. & E. Property owners in Ken- 
tucky, encouraged by recent decisions 
holding railroads liable for damage of 
this sort, are now bringing action regu- 


Hotel Latham 


OTH. AV. AND 28TH ST. 


NEW YORK 


FOR PERMANENT AND’ TRANSIENT 
GUESTS 


One block from Madison 
Square Garden 


EUROPEAN PLAN 


Sample rooms for commercial men 


Table d Hote Luncheon, 50c 


CLUB BREAKFAST. ALSO A LA CARTE. 


Rooms with use of bath, $1.50 per day. 
Rooms with bath, $2, $2.50, $3, $4 per day. 


A. L. PRATT, Managing Director 
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larly. The insurance companies regard 
the situation, as far as the legal aspect 
of losses of this kind is concerned, as 
much improved. 





Suspended Two Members 

Folowing continued complaints by 
members of the Louisville board con- 
cerning rate cutting and other viola- 
tions of the rules, the board took action 
at a meeting last week and fined and 
suspended two of its members. The 
chances are that further action will be 
taken, as it is said that others have 
been accused of not hewing to the right 
lines. 





Another Underwriters 
The Atlantic Underwriters, E. A. Groo- 
ver, general agent, has commenced oper- 
ating in Florida. It is composed of the 
Commercial Union, Westchester and City 
of New York. 


KENTUCKY NOTES 


Last year insurance companies paid 
$49,000 in taxes to the city of Louis- 
ville, Ky. 

There has been great complaint among 
the field men of insurance companies in 
Kentucky of the heavy losses which they 
have suffered, some reports indicating 
that the total for the first six months 
of 1911 will run as high as 60 or 70 
percent. 








M. Sharpe, of Nashville, has been ap- 
pointed general agent in Tennesse of the 
National Fire of Paris, France. The com- 
pany has recently been licensed in the 
state. Mora Sharpe, who is well known in 
insurance circles, will begin the organiza- 
tion of the state immediately. The com- 
pany has a surplus of $300,000. 


JOSEPH’S NEW POSITION 
(CONTINUED FROM PAGE 1) 
be able from the start to give it a repu- 
tation it might under other circum- 
stances be years in developing. 
Mr. Joseph’s Career 

Mr. Joseph was assistant western 
manager of the North British until he 
was called to New York to be vice- 
president of the Commonwealth. When 
the western department was transferred 
to New York, two departments were 
created, the western and central, Mr. 
Joseph being made general agent of 
the western department, having super- 
vision over the two North British com- 
panies and the Commonwealth. 

Prior to going with the North Brit- 
ish, Mr. Joseph was assistant western 
manager of the Manchester under 
Manager T. W. Eustis. Mr. Eustis 
and Mr. Joseph were associated with 
each other in the old western depart- 
ment of the Phenix, Mr. Joseph being 
located at Cincinnati as state agent. 
He was at one time examiner in the 
western office. 

Mr. Joseph started his insurance 
career in the office of the American of 
Philadelphia at Cincinnati in 1883. He 
is a Philadelphian bv birth, his natal 
day being July 25, 1864. He is there- 
fore just 47 years of age and in the 
very prime of his powers. Mr. Joseph 
was educated in the public schools of 
the Quaker City and started in busi- 
ness as an errand boy in a publishing 
house. His wife is an Indianapolis 
woman, both she and Mr. Joseph hav- 
ing many friends in that city. 

Will Be a Union Company 

The Home Fire will be a Western 

Union company, which is in keeping 








INCORPORATED 1840 


WESTERN 


Insurance Company 
of Pittsburgh 


FIRE AND TORNADO 





CAPITAL ° $ 300,000.00 
SURPLUS TO POLICY HOLDERS, 387,713.39 
ASSETS . . 954,385.58 


LOSSES PAID TO DATE +  4,764,557.00 


with Mr. Joseph’s training. He will be 
able to secure a good agency plant at 
the start through his own acquaintance 
and knowledge of western conditions. 
The Home has already attracted atten- 
tion through its success in getting 
stockholders and the prominent men 
identified with it. 

John W. Holtzman, vice-president of 
the company, is a lawyer and former 
‘mayor of Indianapolis. He is chair- 
man of the board of the Continental 
National Bank and is interested in 
other financial institutions. Lynn B. 
Millikan, the treasurer, is a contractor 
and capitalist. He is engaged in large 
construction work throughout the 
country. He is interested in a number 
of financial enterprises. 

Oscar L. Ross, assistant secretary 
and cashier, was formerly connected 
with the old Indianapolis Fire in a 
similar capacity. 

Other Directors of the Company 

The other directors are: 


Lewis A. Coleman, lawyer, of the law 
firm of Holtzman & Coleman, counsel for 
the company, a director in the Conti- 
nental National Bank, Indianapolis Com- 
mercial Club and secretary of the In- 
dianapolis Bar Association; Edwin M. Hin- 
shaw, banker, Noblesville, Ind.; vice-presi- 
of the First National Bank of Noblesville 
and president of the Hamilton Trust 
Company, formerly state bank examiner, 
personally acquainted with every banker 
and trust company official in Indiana; 
Alfred D. Hurst, banker, vice-president 
of the Peoples State Bank of Anderson, 
Ind., interested in a number of financial 
institutions in Indiana; James W. Knight, 
capitalist, one of the proprietors of the 
Bulletin Printing & Manufacturing Com- 
pany, well known as a manufacturer; 
William N. Showers, president of Show- 
ers Bros. Co., Bloomington, Ind., the larg- 
est furniture factory in the state, and a 
director of the First National Bank and 
Citizens Loan & Trust Company of that 
city, well known by business men 
throughout the state and influential in 
his locality; John T. Beasley, president 
of the United States Trust Company, 
Terre Haute, Ind., member of the firm 
Lamb & Beasley, attorneys at law. 





Minnesota Agency Appointments 


American—J. P. Krebsbach, Adams; J. 
G. Gage, Lakefield; John Toomey, Lanes- 
boro; Louis Eckmas, New London. 

Camden—F. H. and L. 
neapolis. 

General—G. S. Whitney, Faribault. 

Ger. Amer.—Riley Rasmussen, Barrett; 
E. H. Dosey, Farmington; V. L. Power, 
Hibbing; J. C. Mick, Hibbing; F. D. Her- 
der, Jordan; Mather Bullis, Sandstone. 

German—V. H. Hawkins, Duluth, 

Glens Falls—C. J, Barrett, Minneapolis. 

Hartford—E. H. Dosey, Farmington; 
L. F. Clark, Bellingham; E J. O'Neill, 
Browns Valley; Henry Schwartz, Royal- 
ton. 

Mechanics—J. W. 


Murphy, Virginia. 
Mich.—G. H. Rich, 


Fergus Falls. 


Milw. Ger.—Sydney Anderson, Lanes- 


boro. 
Natl. Union—E. J. Cranston, Maple 
Plain. 
Old Colony—A. B. Erickson, Fergus 


Falls. 
Orient—C. H. Vorse, Buffalo. 
Palatine—C, A. Morse, Sauk Center. 
Westchester—E. P. Asal, Green Isle; 
E L. Terry, Lamberton; C. D. McCarthy, 
Montgomery; Sebastian Mack, Tracy. 


Pelican—W. A. Ruedemann, St. Paul; 
F. J. Miller, St. Paul. 

Phoenix, Eng.—Magnus Lundberg, 
Seen: Theodore Garceau, Red Lake 
‘alls. 

Prov. Wash.—H. P. Hanson, Cannon 
Falls. 


Security—T. H. Hastings, Deer Creek; 
Conrad Proschal, Austin. 





Did it ever occur to you that a man is a poor 
judge of his own importance? 


Commercial 
Union 
Assurance Company, Ltd. 
of London 
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UNITED STATES BRANCH: 
Orner Pine and William Streets, NEW YORE 


WESTERN DEPARTMENT: 
226 Monroe Street - - -<+ « 
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DEDUCTING COMMISSIONS 
RECEIVER’S STRANGE METHOD 





Merely Applies 25 Percent Dividend on 
$5 Percent Charge Against 
Local Agents 





To the Editor—The Whitney-Cen- 
tral Trust & Savings Bank, receiver of 
the Southern of New Orleans, has sent 
a letter to agents, who have made 
claims for return premiums, announc- 
ing that a dividend of 25 percent has 
been declared and indicating a most ex- 
traordinary way for its distribution. 
Following is a copy of the letter re- 
ceived by one agent: 

The first distribution of 25 percent has 
been authorized by the court on all ap- 
proved claims, and we beg to advise that 
we have credited the dividend, amounting 
to $377.67 on your claim, against your 
indebtedness to the Southern Insurance 
Company. 

According to our books, your claim 


amounts to $1,510.69 and your indebted- 
ness as follows: 





Unpaid agency balance........... $ 84.72 
Unearned commissions ........... 490.96 
WOUGD | Soncereekennsensenaune ces $575.68 


Disregards Precedents 

The receiver has evidently disregard- 
ed all precedents and evolved some 
original ideas that look very strange 
to an ordinary insurance man. His 
action in charging $490.96 unearned com- 
mission against the agent appears weak 
for at least three reasons. 

. The claims for return premiums 
are all individual and made by policy- 
holders who paid the full premium. 
The fact that the various polcyholders 
assigned their claims to the agent did 
not alter the nature of the claim or 
the liability of the company to the 
claimant. 

Agents Did Not Get 35 Percent 

2. If, for the sake of argument, it 
is admitted that return commission 
should be charged against the agent’s 
claim, how can the receiver justify his 
charge of 35 percent of the claim when 
as a matter of fact the agent received 
only an average commission of 22 per- 
cent. 

It has been reported that Dickson & 
Tweedale had a general agency con- 
tract with the Southern that allowed 
them 35 percent on all premium re- 
ceipts, but why try to make the agents 
pay their debt, if any exists? 

3. The receiver assumes the alleged 
indebtedness for return commissions is 
a preferred claim and collectible re- 
gardless of whether any payment at 


all is made to the claimant. Inas- 
much as the claims will not be paid 
in full the injustice of deducting 35 
percent of the entire claim will be 
readily seen. 

all claimants were treated alike 
and if the assets would not exceed 25 
percent of the liabilities, the deduction 
of commission would not make any 
difference in the end, but the loss 
claimants will materially profit over the 
return premium claimants if the re- 
ceiver’s method of distribution is per- 
mitted to stand. LocaL AGENT. 


While the method adopted in the 
distribution appears to be unjust, it is 
not likely to be contested. It was laid 
down in a decision of the court, and 
a contest would mean an appeal and 
further delay. A Chicago concern has 
bought up a considerable number of 
claims, but a representative stated it 
would not take an appeal on account of 
the expense and delay, as well as the 
uncertainty of the outcome. It is sub- 
mitting to the deductions for commis- 
sions where it purchased the claim from 
an agent or broker, but stands no re- 
duction where it bought direct from 
the assured. The representative stated 
he doubted the justice of deducting the 
commission from broker’s claims, but 
the amount involved is too small to 
make a contest over. The concern also 
has a large number of loss claims. 





No Antiannex Law 

Senator Frawley’s bill in the New 
York legislature, amending section 121 
of the insurance law by providing that 
insurance companies may not issue fire 
policies under any other names than 
their corporate titles, passed the senate 
last week but could not get through the 
house. The session has adjourned and 
the bill will have to lay over until Sep- 
tember. 


GERMANIA 
FIRE INSURANCE COMPANY 


NEW YORK 

ORGANIZED 1859 
Cash Capital, - - $1,000,000.00 
Assets, - - - - $6,648,971.67 
Net Surplus, - - $2,021,740.21 


Surplus for Policy 
Holders, - - - $3,021,740.21 


HEAD OFFICE: 
Cor. William and Cedar Streets 








C aledonian Insurance 


a. of Scotland 


FOUNDED 1805 


“The Oldest Scottish Insurance Office” 


United States Head Office: 


Caledonian Bldg, 50-52 Pine St.. New York 
CHAS. H. POST. 
U. S. 


anager. 


R. C. CHRISTOPHER. 
Asst U. S. Manager 





Fire Association of Philadelphia 


Office, 407-409 Walnut Street 
Organized Sept. 1, 1817 
E. C. IRVIN, Presiden 
HEO. H. CONDERMAN, AAs 


M. G. GARRIGUES, S . and Treas. 
LLY, JR., Asst. Sec’y. 


Incorporated March 27, 1820 
Charter Perpetual 


Losses paid since organization 


ct ag! WET ETE eee ,000,000 
eee 750,000 
EE ee 1: 8,767,555 





Paid-up Capital, $100,000 





For Texas Business, address 


NORTHWESTERN LIVE STOCK 
INSURANCE COMPANY 


OF DES MOINES, 


IOWA 


Assets, $150,000 


One Hundred Thousand Dollars in Real Estate Mortgages on Deposit 
with the Iowa Insurance Department 


Good Producing Agents Wanted i in Illinois, oe Nebraska, Missouri, Kansas, 
Okl ahoma and Tex: 


ADDRESS HOME OFFICE, DES “MOINES, IOWA 
KYTE & CHANDLER, Dallas, Texas 








16 


THE WESTERN UNDERWRITER. 


July 27, 1911. 








THE WESTERN 





EDITORIAL OFFICE, Roanoke ‘CHICA 
CINCINNATI OFFICE, fohowe Bue oO 
EASTERN BRANCH OFFICE, 58 Pine Suet, NEW 





NORTHWESTERN BRANCH OFFICE, 15 Nerth 
Fourth Street, MINNEAPOLIS; H. ERLE 
‘WRIGHT, Manager. 

Subscription Price, $2.50 a year, in Canada 
$3 a year, Single Cepies, 15 Cents. 








ADVERTISING OF VALUE 


Ir will pay any insurance company 
officer or manager to make a study of 
many of the advertisements in the Na- 
TIONAL LocaL AGENTS’ ASSOCIATION special 
issue of THE WESTERN UNDERWRITER of 
last week. These advertisements were 
read with the same zest and care as was 
the reading matter. In fact, we are in- 
clined to believe that the advertising to 
a large extent aroused even greater in- 
terest than did the story of the con- 
vention. 

The advertisements were not only 
artistic from a typographical stand- 
point, but they told a story. In these 
displays were the strong and individual 
features of the companies. The finan- 
cial statements and prominent direc- 
tors, usually made conspicuous, were 
somewhat minimized because the com- 
panies desired to bring out their ef- 
fectiveness as agency companies. These 
displays were in a measure a sympo- 
sium of what constitutes service of a 
standard kind in fire companies, service 
to agents and assured. 

These displays tell the history of the 
day. They mark a new era in fire in- 
surance activity. It is such advertising 
that pays and pays big. It enables a 
company to get from the beaten and 
stereotyped path. It provides an op- 
portunity to present in a striking form 
the fundamentals of business service 
and help. 

We advise a study of these adver- 
tisements because this paper has all 
along felt the need of a new movement 
in insurance company advertising. The 
old, wornovt, moss covered type of ad- 
vertising is behind the times. Adver- 
tising like other forms of business help 
has developed along scientific lines. To 
be effective it must tell a story of in- 
terest. 

Readers will pass by some of the 
long papers published in a convention 
story, but they will read and ponder 
over an advertisement of artistic ap- 
pearance that contains matter that is 
vital, striking and helpful. When you 
cut an advertisement and it bleeds, it 
proves it has blood in it. 





TO PROTECT THE PUBLIC 

Tre NatIoNAL AssocrATION oF LOCAL 
Fire INsuraANce AGENTs has requested 
its committee on legislation to place 
the proposed law on agency qualifica- 
tions before the various state associa- 
tions for presentation to their respec- 
tive legislatures. The presentation and 





pushing of these bills is going to be not 
only a most important matter, but one 
requiring much discretion. 

The opinion is general among the 
best agents that there are entirely too 
many men in the agency business, This 
opinion is correct and the condition is 
one needing heroic treatment, but the 
subject must be handled in the proper 
manner. 

The proposed bill provides for the 
licensing of insurance agents only after 
they have passed an examination. It is 
in line with older laws to protect the 
public against the dangers arising from 
the ignorance of unqualified doctors, 
lawyers, dentists, plumbers, engineers 
and others. The property interests in- 
trusted to insurance agents to be pro- 
tected against fire are of such magni- 
tude as to be entitled to protection 
against the incompetence of the agents 
themselves. A plea for such a law 
will gain popular support. A plea for 
exactly the same law on the ground 
that it would put a large number of 
agents out of business would arouse op- 
position. The public is not in sym- 
pathy with the closed shop principle 
and it will not lend its law making 
power to such an end. 

Agents who propose to support this 
bill should be careful to get a correct 
view of it and to present that view 
only. If they are imbued with trades 
union ideas, they would better keep 
them in the dark or get rid of them. 
This measure is entitled to public sup- 
port only on the ground that it is de- 
signed for the protection of the public. 





“Ir time were money, most of us 
, . ” 
wouldn’t have a minute to spare. 





CONCENTRATION 


WE have used the Onto FARMERS as 
an illustration of the desirability and 
effectiveness of concentration. Until 
recently it operated only in Ohio and 
Indiana. Now it has extended its jur- 
isdiction to New York City, Chicago 
and Illinois. 

In its home state this company does 
over $900,000 in premiums every year. 


It has Ohio carefully, closely and 
intensely cultivated. It has grown 
irom a small institution to a large 


one simply by operating intelligently 
yet vigorously in a limited field. 

We hear the oft-repeated statement 
that there is no opportunity for the 
small company. We do not believe it. 
It is true that there is no opportunity 
for the small company that scatters its 
energies over a wide field. There is 
not today a single instance of a small 
company that is successful covering a 
wide territory. 

The reinsurances and failures so oft 
repeated, if analyzed, can be traced to 
the expansion policy. 

President De Boer of the NATIONAL 
Lire of Vermont, in a recent address, 
said there is room in this country for 
200 good life companies carefully and 
intelligently managed. The state com- 
panies operating in a circumscribed ter- 
ritory can be made profitable and there 
are many instances to prove the state- 
ment. 

When underwriters of small fire com- 
panies once learn the all important 
lesson of keeping near the shore, they 





Personal Side of the 
Insurance Business 


Superintendent Frank Blake of Mis- 
souri has been seriously ill with ty- 
phoid fever, but has been pronounced 
out of danger. He was brought from 
Jefferson City to St. Mary’s hospital, 
Kansas City, last week. 





D. W. Wilder, of Hiawatha, Kan., 
one of the pioneer newspaper men of the 
state and former insurance superin- 
tendent of Kansas, died the other day. 
He founded the Insurange Magazine 
of Kansas City of which his son, Carter, 
is manager. The elder Wilder estab- 
lished the Hiawatha World in 1892 and 
since then has lived in Hiawatha. 

R. M. Ferguson, manager of the lia- 
bility department of the Louisville 
agency of the Travelers, made one of 
the leading addresses at the annual 
convention of the Middle States Tex- 
tile Manufacturers’ Association, which 
was held last week at French Lick 
Springs, Ind. Mr. Ferguson’s paper, which 
was on “Employers Liability,” was well 
received. It discussed the question 
from ali angles, especially in connection 
with the passage of recent laws by the 
various state legislatures. 


F. W. Heron, president of the Royal 
Indemnity of Omaha, is going abroad 
this month to study workmen’s com- 


pensation and industrial insurance in 


the old country. Mr. Heron has paid 
much attention to legislation in Ne- 
braska, as he is well acquainted with 
all lines of insurance. The Royal In- 
demnity writes accident insurance. 

Halford Erickson, one of the great- 
est public utility rate statisticians of 
the country, has been elected director 
of the Guardian Life of Madison, Wis. 
Mr. Erickson has become prominent 
through his work on the Wisconsin 
rate commission and has recently been 
chosen to assist in the investigation 
of express rates by the interstate com- 
merce commission. 


= 


Dr. Charles E. Albright of Milwaukee 
has the distinction of having written 
the highest average life policy ever pro- 
duced in a given year by any agent in 
the world. Within the twelve months 
ending July 1, 1911, Dr. Albright wrote 
for the Northwestern Mutual policies 
on 55 lives aggregating $1,719,000, or 
an average of $31,250 each. He was 
schooled and trained for the medical 
profession, having graduated from 
Rush Medical College, Chicago, in 1889. 
After serving two years as an interne 
in the Presbyterian hospital in Chicago, 
he was chosen one of the assistant med- 
ical directors of the Northwestern and 
served about twelve years. Dr. Al- 
bright then devoted a year to travel 








will find the road to success. 





An ex- 


pansion policy means a depleted sur- | 


plus, high expense, and excess losses. | : 
. | the way to run for the United States 


The natural process is to grow 
healthfully and gradually, to be con- 


intensively. An over-powering ambi- 
tion to grow by aartificial methods 
means ultimate disaster. 

Today agents are scanning the 
smaller companies. The ones to avoid 
are those that are going beyond their 
natural bounds. 

Many small companies are very de- 
sirable, having ample funds to meet 
contingencies. They are a factor in 
their fields, performing a useful serv- 
ice, and there is need for them. Such 
companies should be encouraged in 
every way, a policy this paper has 
adopted from its first issue. 








and study in Europe and returned to 
the company as a solicitor. His suc- 
cess was instantaneous, and in the 
meantime has become phenomenal. 
Aside from the surplus lines placed 
in other companies, the following 
shows the annual business written for 
the Northwestern by Dr. Albright, 
since he has been engaged in the field 
work: 
First five months of 1905...... $ 305,000 





June, 1905, to June, 1906... 607,000 
June, 1906, to June, 1907........ 936,500 
June, 1907, to June, 1908........ 1,258,750 
June, 1908, to June, 1909........ 1,516,000 
June, 1909, to June, 1910........ 1,622,500 
June, 1910, to June, 1911........ 1,719,000 


While Dr. Albright’s work for the 
last year shows a higher policy average 
than any other solicitor in the world, 
he does not confine his efforts exclu- 
sively to big policies, but from the na- 
ture of his work he necessarily inter- 
ests large prospects. 


Among insurance company presidents 
there are few more interesting person- 
alities than J. C. Johnson, president of 
the Ohio Farmers, who is down for 
an address at this year’s meeting of 
the Indiana agents. Nobody but Mr. 
Johnson himself knows exactly how old 
he is, but he is pretty close to a hun- 
dred, some say ninety-nine. In the 
neighborhood of LeRoy, where he has 
spent his life, he is highly respected, 
an Ohio farmer and business man of 
the best type. He lives on his farm 
some distance from LeRoy and comes 
to the office whenever he is needed. He 
is a bachelor. 


Judge C. C. Lemert, the new presi- 
dent of the Ohio National Life, of Cin- 
cinnati, is taking hold of his duties well 
and proving out his capacity as a life 
insurance president. Judge Lemert as 
a public servant received a training 
which admirably adapts him to become 
the head of a company with many 
stockholders scattered all over the 
state. The good record which he made 
in the Ohio department is establishing 
confidence in his company among the 
substantial people of Ohio and it would 
not be surprising if the Ohio National 
should lead all others in the amount of 
new business written. Very few new 
companies have started out with two 
such strong men at their head as Judge 
Lemert and Vice-President John L. Da- 
vis, formerly medical director of the 
Union Central, both having a large 
personal following. 

So far about $370,000 of the $500,000 
of the authorized capital of the Ohio 
National has been sold to over 2,000 
stockholders. The stock is now selling 
at three for one. Judge Lemert is very 
enthusiastic over the prospects of the 
company and is much pleased with the 
Queen City as a place of residence. He 
will move his family from Columbus to 
Cincinnati in the fall. 


Silas R. Barton has announced firmly 
and flat-footedly that he is going to 
file for the republican nomination for 
congressman from the fifth Nebraska 
district next year to succeed the fam- 
cus republican insurgent, George W. 
Norris, who is kindly getting out o 


senatorship. Mr. Barton is serving his 


' second term as state auditor of Ne- 
tent at first with a modest income, to’ 


feel one’s way, to cultivate a home field | 


braska and ex-officio head of the in- 
surance department, and before becom- 
ing state auditor was an official of the 
Nebraska jurisdiction of the A. O. U. 
W., which has headquarters at his home 
town of Grand Island. En route home 
to announce his candidacy, Mr. Barton 
lost his purse on the train, and $165 
happened to be in the purse at the 
time. 


Guy A. Collard of St. Louis, super- 
visor of agencies of the Germania Life, 
is one of the young men in that com, 
pany’s organization who is responsible 
for the business building revival in its 
history. Mr. Collard worked up a good 
business when he was: general agent 
at St. Louis and is now stimulating 
other agencies. He is right on the job 





all the time. 
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News of Life Insurance 








INTERESTING TRENDSEEN 
FIND A NEW DEVELOPMENT 


Partnership and Business Policy Is 
Creating New Demands—Much 
Attention Given by Agents 


Perhaps the most interesting devel- 
opment in life insurance in recent 
years is the copartnership or business 
policy. Many agencies are awakening 
to the fact that here is a new, large 
field for life insurance practically un- 
touched. The recent activity and in- 
terest appears to be largely the natural 
outgrowth of the changing conditions 
in the life insurance field and the 
change in the methods of solicitation. 
Life insurance salesmanship is coming 
to be less and less a haphazard grasp- 
ing after prospects. Policies are being 
written more and more to fit the real 
needs of the applicant and an agent to 
be successful must work intelligently 
and by some sensible and even scien- 
tific method. It is not enough nowa- 
days to say that everyone needs life 
insurance. 

Agent Must Be An Expert 

The agent has to know and show just 
what it is needed for and just what spe- 
cific purpose will be served in case the 
policy becomes a claim. To do this 
he must know to a certain extent the 
money value of each life on which he 
proposes to place a policy. To insure 
a life for more than it is worth in 
money is to insure something that does 
not exist. This may be accumulation, 
but it is not, strictly speaking, life in- 
surance. While life insurance is just 
as much in vogue as ever, as a means 
for accumulating an estate, the ten- 
dency is to analyze more closely just 
what purpose a man has in taking out 
a policy and this growing tendency has 
greatly changed the methods of solici- 
tation. 


Leads to Business Insurance 

Many agents base their arguments 
wholly on the idea that life insurance 
is like fire insurance, simply a reim- 
bursement for values destroyed. This 
naturally leads to partnership and other 
new forms of insurance. The fact that 
partnership insurance is taking such an 
important place in life insurance work 
is an indication of some of the changes 
that are going on. 

Partnership insurance is business in- 
Surance not only because it has to do 
With commercial interests but because it 
is a business proposition purely and 
Simply and not an altruistic one. In 
Partnership insurance the people who are 
to receive the benefit pay the premiums. 
An appeal to a selfish interest is always 
more easily made than to an unselfish one. 
The agents who developed the idea of in- 
suring a man’s life on the ground that it 
represented a money value made the ap- 
peal to the applicant’s business instincts 
and not wholly to his sentiments. It was 
very natural that partnership and other 
forms of business insurance should fol- 
low and today business insurance is be- 
coming one of the big features of life in- 
Surance work. In a way it takes the place 
of the old tontine and endowment policies, 
Which had little of the element of altru- 
ism in them, 


Agents Giving It Much Time 
Some agents are devoting nearly their 
entire time to the various forms of busi- 
hess insurance. 


The idea is even taking 








hold in the accident insurance business 
and some agents are soliciting accident 
insurance on the plea that concerns should 
be protected from sudden catastrophe in- 
volving the death of the men who are re- 
sponsible for the success of the business. 
In a manner, the argument is a little 
stronger for the accident men that it is 
for the life men. A business concern can 
recover from the loss of its able leaders 
and can develop new ones provided it is 
given time, but sudden and accidental 
death is almost always disastrous. Agents 
who have solicited partnership insurance 
a@ great deal say that while it is often 
easy to write, the difficulty is that it takes 
a long time to bring the heads of a con- 
cern together and get them all to agree. 
Usually it is necessary to convince a num- 
ber of men that the insurance is desirable 
but once convinced the policy is likely to 
be for a large amount, 


Easier to Get at Money Value 


It is easier to determine the money 
value of a life to a business concern than 
in any other relationship. In many cases 
the success of an industrial concern de- 
pends upon one man who is the head of 
it. His value to the concern can be pretty 
definitely determined. The chief argument 
in favor of business life insurance is the 
same as for any other property insurance. 
It is simple for the agent to say “we 
want to insure you just as we would any 
other property or asset of your concern.” 
Concerns in which “good will” is the chief 
asset offer the greatest possibilities for 
business insurance. In family insurance 
“sentimental” values are to a large degree 
apt to be considered. Assuming that there 
is no sentiment in business, the values 
are more easily and definitely determined 
when the value of the head of the concern 
is being considered. 


Payments on an Investment 


As compared with fire insurance, the 
argument is made that the premiums for 
fire insurance are an expense, whereas 
those for business life insurance are pay- 
ments on account of an investment. The 
Equitable has perhaps made the most 
careful study of partnership insurance of 
any of the companies and calls attention 
to «we fact that the policy should be car- 
ried on the books of the concern as assets 
in the amount of the cash surrender value. 
“The money value of life” is the way the 
thing is expressed and this appeals to 
business instincts. The value to a con- 
cern of its heads is, generally speaking, 
included under the general title of “good 
will” and it has been shown legally that 
good will is property capable of being ap- 
praised. bought and sold. It represents 
the struggle, industry, tact and judgment 
which often mean more in business suc- 
cess than actual investment. If some fire 
companies could be insured against a loss 
of their executive heads or moving spirits 
there would be fewer reinsurances and de- 
struction of agency plants. 


Insure Value of a Man 


It is not always possible to have a man 
in training to take the place of the man 
just ahead of him in case he should step 
out. It is not the gradual loss of power 
in an executive head that needs be in- 
sured against, but every firm or corpora- 
tion, no matter how well entrenched, is 
subject to sudden and unexpected strains 
and it is good policy to be insured against 
these so far as possible. A growing, suc- 
cessful concern which is making plenty 
of money can well afford to spend a part 
of its profits to insure against any sud- 
den or violent change which would come 
through the death of its important men. 


Great Danger Is Averted 
It might be argued that energy, expe- 
rience and ability could not be replaced 
even by money, but in most cases the set- 
back is only temporary. until new men 
can be developed. and if the financial loss 
can be made up to the extent that the 
drain will not cause the wreck of the con- 
cern, the greatest danger will be averted 
by partnership insurance. Most firms and 
corporations have periods in their history 
of temporary depression, which, cov- 
ered by insurance, would not be fatal, as 
they are so frequently. 
Form of Proverty Insurance 
Partnership insurance is not, strictly 
speaking, life insurance in the sense in 


which it has been generally understood, 
but it is rather property insurance. Life 
insurance is coming to be used more and 
more for other purposes than simply fam- 
ily protection. Partnership insurance is 
rather far removed from the idea which 
originally gave birth to the system. It is 
not even confined to protection simply, 
but is also written on the endowment 
forms and is used as a method for creat- 
ing a sinking fund to meet bonded in- 
debtedness or serve some other purpose. 
The policies are written in such a way 
that after the business purposes for 
which it was taken out are served it may 
be continued by the individual for the 
protection of his own family. The idea 
should be especially attractive to acci- 
dent insurance companies, although it has 
as yet been much more developed by the 
life companies. 


Business for Half Year 
Reports of life companies to the In- 
diana department show only premiums 





and losses. The reports so far filed 
show the following: 

Prems. Losses. 
Pt  aiebereseiseevond $154,137 $65,703 
Ce pak bee eee neee 250,01 10,500 
BE, Bc wcocceevas 52,416 8,737 
PEs =BERsccovcceses 22,904 10,473 
DEL. scovcnseceucde 7,628 11,858 
DT ivi bead venadeseeue 17,617 7,000 
Life Ins. Co. of Va........ 75,872 19,650 
SU, MNEEE 5 cc-caacesce 34,766 5,403 
Mutual Benefit ......... 99,967 67,851 
BE Wine cvececscces 73,444 1,871 
OREO WORGO nc cscccsccne 2,189 3,000 
POO. Be GE Zesivcccsveve 54,451 12,000 
DN BM, socvcteses 4,618 od ebe0 
PGES BMEvscccccssoccee Baan 10,048 
DOE  Gxcscsrcaceveds 32,464 ecee 
Security Mut., N. Y..... SO Peer 
Surety Fund GBD cccervec 
Union Mutual 9,098 7,059 
U. 8S. Annuity ec marr 


Judson F. Barrett Arrested 

Judge Judson F. Barrett, of Grand 
Rapids, agent for a life company that 
has been doing business in Michigan, 
it is asserted, without authority, has 
been arrested at Grand Rapids on be- 
half of the insurance commissioner, on 
a charge of writing illegal policies. The 
charge is based on the ground of ob- 
taining money under false pretenses by 
means of misrepresenting policies. 
Judge Barrett was bound over to the 





circuit court. The complaint was made 
by the prosecuting attorney of Kent 
county on the request of the insurance 
commissioner. 


To Have Agency Convention 
The Old Colony-Commercial Life of 
Chicago will hold its agency conven- 
tion at the home office Aug. 3-4. 


Pittsburg Life & Trust Figures 

The Pittsburg Life & Trust had a 
splendid record for the first six months 
of the year and on the strength of it is 
making a local appeal to Pittsburg peo- 
ple. It paid up to July 1, $908,275 to 
living policyholders. It paid bene- 
ficiaries $685,676, It loaned policyhold- 
ers $1,097,861. It has insurance in force 
amounting to $84,000,000. President W. 
C. Baldwin has reason to be proud of 
the record. 


Omaha Wants the Convention 

Omaha, it is stated, will make a great 
play for the 1912 convention of the Na- 
tional Life Underwriters’ Association. 
F. W. Heron, president of the Royal 
Indemnity of Omaha, will lead a large 
delegation from the city to try and land 
the convention. The business organ- 
izations of the city are taking the sub- 
ject up and laying the wires. 


American Bankers in Washington 

The American Bankers of Chicago 
is now opening up territory on the 
Pacific Coast. The company has been 
licensed in Washington and H. O. 
Wilkinson appointed resident manager 
for the state. Other territory, includ- 
ing part of British Columbia, will be 
added to his field as soon as the nec- 
essary arrangements are completed. 
Mr. Wilkinson is installed in, a suite 
of offices on the third floor\of the 
White building, Seattle. President E. 
W. Spicer is spending a couple of 
months in the far west looking over 














GEO. H. GAZLEY, Manager 






















Motel Ia Salle: 


Chicago’s Finest Hotel 


Hotel LaSalle will be the headquarters of the 22nd annual 
convention of the National Association of Life Under- 
writers to be held in Chicago, October 10, 11,12. 
Hotel LaSalle ranks first among Chicago hotels for its 
perfect service, elegant equipment and com- 
fortable accommodations. Located 
center of the insurance district it is the most 
convenient stopping place for the busy man. 


Room with detached bath - - 
Room with private bath ~_— 


Room with detached bath - - < 
Room with private bath 
Connecting rooms and suites as desired 
All rooms at $5 or more are the same price 

for one or two persons. 


Hotel LaSalle gives more for the 
you pay than any other hotel in Chicago 


: 





LaSalle at Madison Street, Chicago 


“," 














at the 


RATES: 
ONE PERSON 







$2 to $3 per day 
- $3 to $5 per day 
TWO PERSONS 
$3 to $5 per day 
- = = = $5 to $8 per day 


price 
































THE CALL OF THE WEST 


“Come to the Pacific with Ward’’ 


The GOLDEN WEST—the home of GOLDEN DOLLARS. 
GOLDEN OPPORTUNITIES for the energetic agent with 


H. H. WARD, Mgr. Pacific Northwest 


Pacific Mutual Life Insurance Co. of California 








712 Spalding Building 
Portland, Ore. 


415 Paulsen Building 
Spokane, Wash. 


508 Mehlhorn Bldg. 
Seattle, Wash. 
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the field and assisting in opening up 
the new territory. Mr. Wilkinson is a 
former Chicagoag. 


AFFAIRS OF THE UNION LIFE 
Directors Take Steps to Wipe Out Im- 


pairment and Say the Company 
Will Continue 











A called meeting of the officers and 
directors of the Union Life of Chicago 
was held July 20 and twenty-five were 
present. The report of tHe Illinois and 
Michigan departments was read and 
discussed and the discrepancies which 
appeared in the company’s annual 
statement, it was decided, were due to 
the inability of the actuary to arrive 
at the facts. 

After a full discussion of the report 
the directors endorsed the management 
and by increasing their stock holdings 
took steps to completely wipe out the 
impairment. 

Since the examination was made ad- 
ditional resources amounting to $24,000 
have been deposited with the Illinois 
department. The officers say it was 
found that the company is operating 
on an honest basis and that the im- 
pairment was due to business being 
written faster than the surplus would 
allow. The officers deny that any re- 
insurance or merger deal will be 
effected. 

The directors of the Union Life asked 
the departments for ten days more time 
in which to sell more capital stock. It 
is said that some of the directors favor, 
in case sufficient capital stock is not 
sold, calling a meeting of the stock- 
holders -of the company to pass upon 
the question of reducing its stock to 
the minimum required by the Illinois 
law, and putting sufficient money in 
to cover any impairment that there 
might be in case this plan is pursued. 
It is not known what will be done in 
the premises until Sept. 1, when an ex- 
amination will be made of the affairs 
of the company by a competent ac- 
tuary, and a report made to the depart- 
ments within ten days after that time 
showing its condition as of Sept. 1. 





Needs Adequate Rate Basis 

The Catholic Order of Foresters, a 
large fraternal with headquarters in 
Chicago, has been examined recently 
by the Illinois department, the exami- 
nation being brought down to June 30. 
The society has admitted assets of $2,- 
648,737.85, with total liabilities of $161,- 
245.61, of which $147,000 consist of 
death losses reported but not adjusted. 
The amount of insurance in force at 
the date of the examination was $153,- 





Complete Protection 
By eliminating practically all expense 
items, the States Lloyds of Chicago, is 
able to write an accident policy for pre- 
ferred risks similar to the policies issued 
by traveling men’s associations at $9 per 


The partial disability and optional in- 
demnities are included in their up-to-date 
accident policies, and the extra charge of 
$3 per year, making a total of $12 per 
vear, is very small in comparison to the 
benefits given by the Lloyds, whose 
manager is Dee A. Stoker, 405 Hartford 
Building, Chicago. 





URING the month of June the Detroit Life Insurance Company 
received applications for $251,000 of Life Insurance, all written in 
the State of Michigan. Experienced life insurance men are be- 
coming identified with the DETROIT LIFE, and they are making 


more money than they ever did before, with less effort. This company has 
700 stockholders in the State of Michigan, and all of them are boosters for this company. 


If you desire to be in this enviable position, do likewise and communicate 





at once with M. E. O’BRIEN, Pres’t, 814 Majestic Bldg., Detroit, Mich. 
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638,500, of which over $9,000,000 was 
written during the first half of the cur- 


.rent year. Its membership at the date 


of the examination was 149,827, its net 


.increase in membership during the first 


six months of the year being 5,183. The 
average yearly date rate for the same 
period was 9.6 per 1,000 members. This 
society will hold its next bi-ennial ses- 
sion of its supreme body in August of 
this year, and the subject of rates 
ought to, and doubtless will, receive the 
consideration of the delegates. It 
seems necessary that the society be put 
on an adequate rate basis at once. 





Wisconsin State Insurance Plan 

The writing of life insurance by the 
state of Wisconsin will be instituted 
on or before the first of the year 1912. 
To begin with a simple form of policy, 
probably an ordinary life form, will 
be used. Not more than $1,000 will be 
taken on any one life at the start. As 
the number of policyholders increases 
the limit will be raised till the $3,000 
mark is reached. The state will apply 
to its own institution all the require- 
ments made of legal reserve companies. 





Fight Over Tontine Policies 

William R. Belknap, a Louisville 
millionaire, has filed suit against the 
Northwestern Mutual Life for $6,- 
502.33, alleged to be due him in addi- 
tion to the amounts already paid on 
two tontine policies of $5,000 and $10,- 
000 issued in November, 1887. He has 
been paid $5,168.90 on the $10,000 con- 
tract and $4,807 on the $5,000 policy. 
He asks for an accounting showing ex- 
actly how the figures were arrived at. 
There are several suits now pending 
in Kentucky courts involving tontine 
policies, and all of these are affected by 
a comparatively recent decision of the 











[IMPORTANT POSITIONS| 


are waiting for capable Agents in much desirable 
territory, ready for occupancy whenever suitable 
men are available. Correspondence welcomed 
with those who can produce applications, who are 
energetic workers and successful solicitors 


Write at once 


UNION MUTUAL LIFE 
INSURANCE COMPANY 
PORTLAND, MAINE 
FRED E. RICHARDS, President 


ADDRESS BITHER 
Aasune B. Awan, Sess, 290 Consens 6, Festiend, Bo. 
Tuoan. Cuass, Supt., 405 Exchange Bidg., Los Angeles, Cal. 














Men Wanted! trexsoctation. 














Build on Safe Ground 


Our New Agency Contract— 
framed in conference with 
our - enable you 
to build with assurance for 
the future. We have open- 
ings for a few good men now. 
Correspondence confidential 


The Fidelity Mutal Life 
INSURANCE COMPANY 
L.G.FOUSE, Pret PHILADELPHIA 











THE WRCOTERN TINDERWPITEYE 





THE EQUITABLE LIFE OF IOWA 


offers, as helps to selling its policies, (which are liberal 
and up to date) 


Moderate Premiums, Highest Interest Earnings and 
Low Mortality Experience, resulting in 


LOWEST NET COST 


See Official reports or other publications 


A_kistory of Conservative and Economical Management for more than Forty 
Years; Deposit of Full Reserve to Secure-Policies, etc. 








These are effective helps with intelligent prospects. 
Separate Territories to Agents a==<—«<LONG CONTRACTS a<§J:j»FAIR TERMS 





National Life Insurance Company 
Montpelier, Vermont 


MUTUAL. ORGANIZED 1850. 


This company has increased its dividend scale this year for the third 
successive year, and the increase applies to all participating policies in 
force from 1850 to date. 


An attractive monthly income policy just placed on the market. 


A good agency opportunity for the right man in Central New York, 
West Virginia and Eastern Iowa. 


CORRESPONDENCE INVITED 


THE KIND OF CONTRACTS 





That Made the Old General Agents Rich. 


Do you want to better your condition in the Life Insurance 
Business? One of the oldest Life Insurance Companies in 
this country (not doing business in New York), wishes to 
contract with live General Agents in the following states: 


Arkansas, Colorado, Indiana, Iowa, Illinois, Kansas, 
Michigan, Minnesota, Missouri, Nebraska, Ohio and 
Oklahoma. 


Liberal contracts to the right men. Address 127=Q, 
care THE WESTERN UNDERWRITER. 








OUR AGENTS MAKE MONEY 


YOU CAN SEE THE REASON WHY 


1,600 loyal, boosting stockholders. 

Our 20-payment G. E. A. policies guarantee 25 to 100% greater sur- 
render values than participating companies at about the same rate. 
All policies have total disability feature. 

Old age annuities provided for. 

67 methods of settlement at maturity. 


WE HAVE A FEW MORE OPENINGS 
FOR LIVE MEN; WRITE TO-DAY 


THE TOLEDO LIFE INSURANCE CO. 


NICHOLAS BUILDING TOLEDO, OHIO 
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Tecler OF 4044 
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WE WANT THREE HIGH-CLASS MEN FOR GENERAL AGENTS 


IN THE DAKOTAS, VIRGINIA AND THE 
GREATER PART OF IOWA 


To Represent The 


Largest, Strongest 


and Best Company 


West of Chicago 
$21,000,000 of Assets 
FORTY-THREE YEARS OF EXPERIENCE 


Address DANFORD M. BAKER, Second Vice-President, 39 So. La Salle Street, Chicago 














Kentucky court of appeals, holding that 
the company must give a detailed ac- 
count of the income and expenditures 
on the classes of tontine policies to 
which those at issue belong. 


POWELL WAS WELCOMED HOME 
President of the National Life Under- 


writers Association Returns After 
a Long Sojourn 











Henry J. Powell, of Louisville, pres- 


ident of the National Association of | 


Life Underwriters, reached home last 
Thursday morning after a strenuous 
trip through the west, during which he 
visited all of the associations across 
the Mississippi. He was greeted with a 
luncheon given in his honor by the 
leading men of his agency, the affair 
being held at Riverview park. John P. 
Palmer, of Georgetown, presided and 
expressed the sentiments of the agents, 
most of whom made talks. Mr. Powell 
himself spoke, expressing his delight 
at the splendid record which had been 
made during his absence, the agency 
breaking all records since 1905 for writ- 
ing business. Vice-President Wilson, 
of the Equitable, was to have been 
present, but wired his regrets. He 
stated that he would visit the agency 
in October, when the Kentuckians in- 
tend to give him a warm greeting. 


Manager N. J. Frey’s Good Work 

Since assuming the duties as secre- 
tary and manager of the Wisconsin, 
Life of Madison, N. J. Frey, recently 
of the state insurance department, has 
put the books and records in the shape 
desired by the department. Though 
he has had litttle time for other work 
he has incidentally been producing a 














nice volume of business and the work 
has been an inspiration to the agency 
force. Mr. Frey expects to begin 
shortly to spend a portion of each week 
in the field both building up the agency 
force and writing business. 

M. S. Dudgeon, secretary of state 
library commission, has been chosen a 
director to succeed Manager S. A. 
Brant, resigned. 





Rates Have Been Increased 

The Minnesota Scandinavian Relief 
of Red Wing, Minn., has increased its 
assessment rate, it going into effect 
July 1. The recent examination as of 
July 8 shows income $76,391, disburse- 
ments $94,028, assets, $92,961. The lia- 
bilities consist of unpaid death claims 
$35,800, unadjusted death claims $5,000, 
borrowed money $9,036, other items 
$214, reserve $25,000, surplus $17,911, 
amount in force $5,352,500. 





Allstrom Becomes Secretary 

Henry W. Allstrom has been ap- 
pointed actuary of the Northwestern 
National Life. He comes from the Oc- 
cidental Life of Los Angeles, of which 
company he was the actuary from its 
organization in 1906, and more recently 
both actuary and secretary. He was 
previously connected with the New 
York Life for some two years and the 
Manhattan Life for four years, and 
brings to his new duties some ten 
years’ practical experience and the un- 
qualified endorsement and recommen- 
dation of all of the companies with 
which he has been previously con- 
nected. 

Mr. Allstrom is now in the east en- 
joying a well-earned vacation, and will 
take up his new duties Aug. 15. 








Br 
Young Giant of the Southwest.” 
of “go-getters” did it. 


closing its first year with $3,089,500 in paid-for business on 
its books and with over $300,000 “in suspense,” the Mid- 
Continent Life, of Oklahoma, proved its right to the title: 
A hustling and enthusiastic bunch 
It is easy to write life insurance in Oklahoma. 


Ask Frank K. Kohler, Agency Director 


Mid-Continent Life Insurance Co. 
MUSKOGEE, OKLA. 


“The 














Western Life Companies 





Report of Their Activities and 
Progress 











German WNational Life, It 
will presently issue a new form of 
monthly infantile insurance with special 
features, as the result of a demand from 
the company’s agents for a policy adapted 
for the ages below ten. This is a valu- 
able addition to the regular one dollar 
per month policies the rman National 
has been issuing since December last, 
which have proved a success from the 
beginning. 

The monthly payment plan has also 
been extended to the ordinary department, 
enabling anyone to carry ordinary insur- 
ance and yet meet payments in convenient 
monthly installments. When this is no 
longer desirable, payments may be made 
quarterly, semiannually or annually, at 
the option of the insured. 

. * * 

Midwest Life, Lincoln, Neb.—It is now 
located in the offices especially fitted up 
for it in the new First National Bank 
building. It has $3,073,500 of insurance 
in force, the net gain for the first six 
months of 1911, being $429,000. During 
the same period its receipts were $61,628 
and its disbursements $30,921, of which 
$4,000 were for death claims. 

- * * 

Northern, Detroit—The company will 
write about $300,000 in July. Its business 
in May and June was exceptionally good. 
President Ayers is getting together a 
strong staff and the current issue of 
‘“‘Nacom,” the company paper, has several 
brief but strong articles by field men. 


We Buy and Sell 
Stocks 


Of All Insurance Companies 
SPECIAL REPORTS FREE 
WE OFFER 





American Bankers ................ $23 
Central National Fire............. 52 
Clomemeh POwmmGeys,.. .......cccvcvcs 15 
National Union (Pa) .............. 155 
Mid Continent Life................ 85 
North American Life.............. 240 
Old Colony Commercial ........... 24 
4 Se eee 22% 
OS Sea ene 11% 
Wisconsin National Life ........... 16 


DUDLEY A. TYNG & CO. 


Specialists in Insurance Stocks 


108 So. La Salle St. - Chicago 





The company will pay for about $2,500,- 
000 this year. President Ayers was one 
of the principal backers of the new 
Michigan antirebate law and had much 
to do with getting it passed. 


Detroit Life—Several good men have 
recently been added to the field forces 
of the company, which is showing the 
effects of the good work of President 
O’Brien. President O’Brien is a large 
personal producer himself and on a recent 
trip to his old home in the upper penin- 
sula he wrote $60,000 in two weeks, Hé 
is now organizing the city agency staff 
at Detroit. 





Miss Jones’ New Position 

Miss Sarah F. Jones, for many years 
associated with the bureau of revival 
in Mr. Brophy’s department at the 
home office of the Equitable Life of 
New York, has been appointed super- 
visor for the woman’s department, with 
headquarters at Chicago. 

Miss Jones is a thoroughly capable 
and experienced young life insurance 
woman. She knows the insurance busi- 
ness both from the inside and from the 
outside point of view and has been 
quite successful in writing business out- 








Prank D. Jackson, Pres. Sidaey A. Foster, Sec. 


DISTRICT MANAGERS WANTED 


Territory 





in Pennsylvania, Ohio, Mis- 
- souri and Iowa 


ROYAL UNION 
Mutual Life Insurance Co. 


DISTRICT MANAGERS WANTED 














Carleton B. Pray Jas. T. Priestly, M. D. 
Treasurer Medical Director 
Our $5000 


Endowment G U ARANTEES 


$500 Annuity, Annually, | Full Years, 
For Total Disability—No Further Premiums 
$10,000 FOR DEATH FROM ACCIDENTS OF TRAVEL, 

5,000 FOR DEATH AT ALL OTHER 

5,000 CASH AT END OF STIPULATED : 
4 per coat CASH BIDEN and in aedtion, policy is PROFIT SHARING 
THE COLUMBUS MUTUAL 
LIFE INSURANCE COMP’'Y 


401-410 Wyandotte Bidg., Columbus, Ohie. 
The VERY BEST of EVERYTHING in 


Life, Endowment, Accident 
and Health Insurance 
AGENTS WANTED 














= 


CHICAGO’S MOST PROGRESSIVE, 


FASTEST GROWING COMPANY 


OLD COLONY-COMMERCIAL LIFE INSURANCE COMPANY 


H. G. AUSTIN, President 
OLD COLONY BUILDING, CHICAGO 


Invites correspondence with producing Agents who wish to enlarge the scope 
of their activities by becoming General Agents or Managers of territory. 


Address CHARLES H. JOHNSTON, SUPT. OF AGENCIES, at Home Office 
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side of office hours during her connec- 
tion with the home office. Her posi- 
tion is unique in so far as she is the 
first woman supervisor of agents ap- 
pointed by any American life company. 
Her knowledge of the business, as well 
as her skill in closing cases, will ena- 
ble her to render valuable assistance 
to Miss Ada C. Sweet, the manager, 
and the agents of the new woman’s de- 
partment in Chicago. 


Midland Clans to Foregather 

The Midland Mutual of Columbus 
will hold the anniversary assembly of 
its agents at the home office on July 
29. A large attendance is expected. 
The Midland has perhaps the largest 
corps of agents in Ohio of all the com- 
panies, and the agents when they get 
together are like one big family. The 
company is paying a double dividend 
at the end of the fifth year to make up 
for the fact that no dividend is paid at 
the end of the first year. The south- 
ern Ohio district of the company, under 
Tice & Jeffers, has had a good half 
year, having paid for $462,583 as against 
$314,360 in the first half of 1910. The 
best agent in this district was D. T. 
Hiser of Greenfield, who devotes nearly 
all his time to work in the agricultural 
districts. Mr. Hiser uses an automobile 
for getting about and has been very 
successful, having paid for $59,000 in 
the month of June. The Midland Mu- 
tual is working out some new methods 
in field development and is one of the 
new companies that will assuredly 
make good. 








Penn Mutual’s Fine Record 

During the six months ending June 
30, 1911, the paid-for new business is- 
sued by the Penn Mutual Life was 10,- 
476 policies for $35,723,355, with col- 
lected premiums of $1,298,195.45, being 
a gain over the product for the same 
period during last year of $2,069,381, 


with an increase in collected premiums 
of $148,635.25. This is the banner rec- 
ord of the company, exceeding the 
paid-for business in any former half 
year. 





Fidelity Mutual Figures 
The receipts of the Fidelity Mutual 
Life for the quarter ending June 30, 
amounted to $1,433,060.68. The excess 
of such receipts over disbursements 


amounted to $60,404.26. The death 
claims and payments to members 
amounted to $606,578.94. The new 


business written during the quarter 


amounted to $3,939,010. The invest- 
ments made during the quarter 
amounted to $665,549.85. The net 


ledger assets, exclusive of the non- 
ledger assets, June 30, amounted to 
$22,727,128.39, as against $20,602,129.00 
at the same date of the previous year, 
showing an increase of over 10 per- 
cent. 





Gale Gets Northern Ohio 
Hoyt W. Gale, of Columbus, has 
been appointed supervisor of the Hart- 
ford Life for northern Ohio. He has 
been _— agent of the Columbian Na- 
tional. 





To Erect Home Office Building 

Announcement is made of the pur- 
chase by the Columbian National Life 
of Boston of the property at the corner 
of Franklin and Arch streets in that 
city, upon which it proposes to erect 


ACTUARIES 











R. NUESKE 
e CONSULTING 
ACTUARY 
1116 First National Bank Building 
38 S. Dearborn Street 
Telephone Randolph 2520 
CHICAGO, ILL. 





The Guaranty Life Insurance Co. 








DAVENPORT, IOWA 








Life, Health, Accident Petal, Coupon—20-payment and 





20-year End. policies. 


GOOD AGENTS WANTED 








WHICH SHALL IT BE? 


A Word to You Men of ABILITY 
and INTEGRITY 


Do you DESIRE a connection with a strong, wide- 
awake institution, one whose officers will stand the 


SPOTLIGHT? 


If so, and you are the man who can GET RESULTS 
on a good stock selling proposition, address 22-Y, 
care The Western Underwriter, Chicago. 


Essentially an Ohio Company 

Operating exclusively in Ohio 

Investing exclusively in Ohio 

Why not employ with an Obio Company? 
Opportunities abundant in Ohio for field 


workers 


No place for others 


D.W,0.Tumos COLUMBUS, OHIO *%2ssmm 


GREAT NoRTHERN LIFE 


INSURANCE COMPANY 
GRAND FORKS, N. D. 








Home Company in Good Field 
Liberal Contracts for Insurance or Stock Salesmen 
A LIVE PROPOSITION 








Dakota Western Assurance Company 


WATERTOWN, SOUTH DAKOTA 
PAID UP CAPITAL $120,000.00 
WANTED—LIVE LIFE AGENTS FOR THE DAKOTAS 
BEST FIELD FOR LIFE AGENTS IN THE UNITED STATES 
GREAT OPPORTUNITY FOR MEN OF ABILITY 
WRITE DIRECT TO COMPANY 


If YOU are a salesman and 
can interest bankers in a live 
proposition where the banker 
can make money, 

Address 43-R 


Care The Western Underwriter. 


AGENT for the entire state 


of Ohio. Or will divide the state into three agencies: Cleve- 
land, Columbus, and Cincinnati. Only men with clean 
records and who can deliver the goods need apply. A REAL 
GENERAL AGENT’S CONTRACT will be given to the 
right party or parties. Address communications to 12-N, care 
The Western Underwriter 








By a Non-Participating 
Company, a GENERAL 








Just a good, clean Home Company 


The Preferred Life Insurance 


Company of America 
Grand Rapids, Michigan 





Open territory in Michigan 





W. A. Watts, Secretary and Gen Mgr. 


High class casualty stock salesmen 
desired to sell stock in Minnesota and 
the Dakotas. Only first-class salesmen 


need apply. Address 8-K, care The 





Western Underwriter. 
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during 1912 a ten-story home office 
building. The Columbian National has 
been domiciled in the Weld building on 
Federal street since its organization, 
but with the rapid growth of its busi- 
ness a properly arranged home office 
building has become a necessity, and it 
has accordingly taken steps to procure 
a permanent home appropriate for one 
of Boston’s leading financial institu- 
tions. 


LIFE APPOINTMENTS 
Ohio 


Columb. Natl.—E. T. Ward, Columbus. 

Conn, Genl.—M. Edith Titley, Marietta. 

Conn. Mutual—W. A. Coy, Cleveland; 
Cc. F. Rothhass, Cincinnati. 

Conservative, W. Va—wW. S. Tuttle, 
Junction City. 

Equitable, N. Y.—H. B. Marvin, Tole- 
do; H. 8S. Gierhart, Marietta. 

Federal . H. Babcock, Cleveland. 

Hartford—R. F. McMullen, Hillsboro. 

Lincoln Natl.—W. E. Hirschy, Bluffton; 
T. F. Moore, Hicksville. 

Manufacturers—B. F. Huntsberger, Can- 


on. 
. Mut. Benefit—E. E. Terrell, Wilming- 
on 


Mutual, N. Y.—J. L. Solomon, Negley; 
O. A. Schindier, Cincinnati; R. L. Stough- 
ton, Westerville. 

National, Vt.—H. L. Fronizer, Fremont; 
W. E. Watt, Lima. 

New Engl. Mut.—P. G. Banker, Middle- 
town; A. C. Blake, Portsmouth; F. W 
Wieteki, Ironton. 

New York—R. H. Bachman, Wauseon; 
H. A. Beckham, Cincinnati; N. R, Bell 
and Michael Nassar, Toledo; S. V. Stew- 
ard, Woodsfield; G. L. Pake, Portsmouth; 
L. C. Boles, Fostoria; C. E. Katon, Grand 


Rapids. 
t.—G. B. H. Smith, Canton. 


N. W. Mu 
Pacific Mut.—R. B. Harris, Arcanum; 
F. Weamer, 





S. F. Heinlen, Bucyrus; R. 
Coldwater, 
Penn Mut.—W. C. Drapier, Toledo. 
Phoenix Mut.—F. H. Simpson and Ferd, 
Linden, Cincinnati. 
Security Mut., N. Y.—J. A. Holmes, 
Cleveland. 
State, Ind.—G. M. Morris, Lancaster. 
Travelers—C. L. Miller, Greenwich. 
Reserve Loan—W. G. Goldberger and 
A. Orleman, Cleveland. 
Royal Union Mut.—S. F. Rose, Claring- 


ton. 

Pittsburg L. & T.—L. T. Gilpin, Cin- 
cinnati; G. M. Hauser, and L. B. Hender- 
son, Dayton; A. J. Earp, Leipsic; W. G. 


- MeGunegle, Marlette; F. 





Witzman, Youngstown; C. A. Eby, 


Ger- 
mantown; Jesse Ferguson, Hoytville. 


Detroit—J. R. Fraser, Holly; A. C. 
Kastler, Detroit; W. K. Webb, Ypsilanti; 
A. F. Saenger, Detroit. 


Bankers, Ia.—W. S. Morrow, Lakeview. 

Hartford—G. E. Fritz, Kalamazoo. 

Illinois — William Viergeyer, 
Rapids, 

Manufacturers—K. F. Umlor, Acme, 

Mass. Mutual—W. P. Wiseley, Detroit; 
Louise Petit, Ypsilanti; Blanche Hill, 
Pontiac, 

Mich. State—O. D. Clement, 
gon; H. B. Clark, White Cloud; 
S. Mann, Sner- 
wood; Maurice Crosby, Newaygo; W. G. 
Kenney, Eaton Rapids; H. E. Spears, Pot- 


terville, 
N. Y.—F. A. Beers, Bronson. 


Grand 


Musket 
KF. E. 


Mutual, 

Mut. Benefit—cC. D. Henry, Alma; J. B. 
Langenhof, Pellston. 

Northern, Mich.—E. J. Brower, Detroit, 

N. W. Mutual—G. L. Ziebur, Bessemer. 

Old Line—G. J. a Marquette; R. 
R. Kimball, Menominee; A. R, Lotz, Man- 
istee. 

Peninsular—Gus Kaiser, Lansing; L. A. 
LaGrant, Onaway; W. D. Mueller, Trav- 
erse City; G. E. Hain, Fremont; H. G. 
a and J. W. Loppentheim, Ludington; 

. Kelley, Casnovia; G. Hayward, Bailey; 
N A. ot Moorland; D. Harding, y 4 
wayego; J. P. Blaschke, Traverse City; A 
Y. Sharp, Elk Rapids; L. G. Olson, Manis- 
tee. 

Penn. Mut.—Nicholas Britz, Houghton. 

Prov. T.—A. E. Jennings, Detroit. 

Sun, Can.—A. W. Shafer, Three Rivers; 
G. G. Gray, Union City 

Travelers—N. B. Killian, Allegan, 

Union Cent.—T. J. Tu bbs, Owosso, 

Bankers, Ia.—E. T. Van Ostrand, Alle- 
gan. 

Aetna—A. Beach, vag R. H. Fran- 
o* Grand Rapids: 3. & Jordan, Buffalo, 

N. ; C. H,. Ranney, Hillsdale. 

Coin. Genl.—H. D. Armstrong, Ann Ar- 
bor; G. J. Gibson, Detroit. 

Great Nor.—David Bastian, Jackson. 

Illinois—G, V. Fales, Tustin. 

Mich. State—H. G. Williams, Detroit; 
H. B. Woodward, Benzonia; George Wade, 
Saginaw; Percy Blackwell, Detroit. 

Mutual, N. Y.—W. W. Raipe, Chicago. 

Mut. Benefit—J. E. Weckler, St. Joseph. 


New York—A. C. Wegner, icago, I11.; 
R. J. Gillespie, Flint; W. D. Hopkinson, 
Big Rapids. 


Preferred—W. J. Ridge, Jackson. 

Travelers—C. J. Milor, Petoskey. 

Equitable, N. Y.—Charles Wadsworth, 
Chicago, Ill.; Dwight Arthur, Rose City; 
Ww. . Fowler, Saline; C. H. Parker, 
Clinton; Eugene Giberton, Detroit; Gordon 





The Great Western Life Insurance Co. 


Kansas City, Missouri, U. S. A. 


GEO. STEVENSON, JR., President 
JAMES CHAPPELLE, Secretary 
A. D. BONNIFIELD, Agency Superintendent 








Desirable Territory Available to Keen, Active Reli- 
able Solicitors. 


Liberal Commissions. 


Thoroughly Up-to-Date Policies. 


Correspondence Direct With the Company Solicited. 


A GIANT IN THE SOUTH 


ITS NAME IS A SYNONYM OF STRENCTH 


Reserve Deposit Law 
entucky 

















Operating under the Compulso 
of the State of 4 


Men of character and ability wanted to whom we can offer good 
Commissions and Territory. 


CITIZENS NATIONAL LIFE INSURANCE COMP 


CHAS. D. PEARCE, President 


LOUISVILLE, 
KENTUCKY 





REPRESENT A WESTERN COMPANY 


The Reserve Loan 


Life Insurance Co 


Operates under the Compulsory Deposit Law or mma 
Reliable Agents Wanted. Address 








“TIZZEHRS” aren 


A CLASS OF THEIR OWN 








INTERNATIONAL LIFE : 


They must be honest, engergetic and 
have brains. 


If you are an “IZZER” 
WE WANT YOU 





St. Louis, Mo 





The Scranton Life Insurance Company 


Wants a good man NOW for a good job i in the Pittsburg 





District. 





A great chance for the 4 man—the best 


selling proposition in the East 


JEFFERSON WALLACE, Superintendent of Agencies 


Scranton, Pa. 





A Twenty 


Million Dollar Company 


A Plan y. Has Stood the Test for One-Third of a Century 





ona MODERN RESERVE FUND SYSTEM. Attractive policies that are 


soe ote after two years, with Hberai DISABILITY BENEFITS that appeal to everybody 


men and women, ages 18 to 55, amounts one to five 


ionate amounts on other 


ne Srcnestene ages, 
If you t relief from 
and ality wae for attractive con —_ Hye piety 
union IN, north, east, south west. 


. age thirty $10.00 per 
neues, Ste t gous nae, Persons of standing 


GENTS AND DISTRICT oT MANAGERS WANTED IN EVERY STATE IN THE 


Address HENRY PYLE, Sec’y and Mgr. 
National Life Association, Des Moines, lowa 








Stock Salesmen— Attention! 


Success in selling stock, as ) fin everything else, depends largel m the indus 
and ability of the Salesma: ene - sles es 


MEN OF PROVEN ABILITY 


will fail to succed unless the proposition which they offer has merit. 
line up which talks for itself and helps the salesman to 


MAKE BIG MONEY. 
Strong pullers. Exceptional leads. Address 


CONSERVATIVE LIFE INSURANCE COMPANY 
South Bend, Indiana 


We have a 























THERE'S A MILLION DOLLARS BACK OF THE NAMF 


SECURITY 


LIFE INSURANCE COMPANY OF AMERICA 
W. O, JOHNSON, President 
CHICAGO, ILLINOIS 
Capital and Surplus over $1.000,000 
NON-PARTICIPATING ONLY 


District and County Agents wanted in Illinois, Indiana, Michigan and Ohio 
Contracts Direct with Home ice. 
Address 


S. W. GOSS, Asst. to President, Rookery Bldg.. 


SIMON P. GARY, President 














Chicago. 


F. A. RAUCH, Treasurer 


German National Life Insurance Co. 
CHICAGO 


Capital $500,000.00 


LEGAL RESERVE 


$100,000.00 Deposited with the State 
Agents Wanted 


Home Office, 





FRED W. RITZMANN, Secretary 


Contracts Direct with Company 





ane Chicago, III. 
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IN WISCONSIN 


OU may be at a standstill in your 
present connection. Look into the 
opportunities that are offered by 


e 
(Gardian jif 


JAMES A. FREAR, President 
MADISON, WISCONSIN 
Our organization is growing and our rep- 
resentatives find the field fruitful. 


Address: 
GEORGE A. BOISSARD, 2d V-P. 
or E. A. MARTHENS, Agency Director, 
At the Home Office. 





Peoria Life 
Insurance 


Company 
PEORIA, ILLINOIS 


We have just been admitted to the 
State of IOWA and want to secure a 


GENERAL AGENT 


for that territory. Extraordinary induce- 
ments will be offered to the right party. 
Write us at once. 








A Penn go Premium, less a Penn Mutual 


Dividend a Penn Mutual Policy, 
containing bine Mutual Values, an Insur- 
ance tie, i nsarp the sum of nll its 

5 ee net low cost ead care 


Benef ee 
of interest of 


The Penn Mutual 
Life Insurance Company 
of Philadelphia 


On Jan 4. 
and a pd incr 


UNUSUAL FEATURES 


IN LIFE, ACCIDENT and HEALTH 
INSURANCE 


New Methods of Compensation 
Short Form — 


Clear 
Easy to Read ‘and Un Understand 
Lowest Non-participating Rates 


THE COLUMBIAN NATIONALLIFE 
INSURANCE COMPANY 
BOSTON, MASS. 


ARTHUR E. CHILDS, President 
Wm. C. Johnson, Vice Pres. and Gen. Mgr. 


MICHIGAN 
STATE LIFE 


DETROIT 
Frederic Apps, President 


A Liberal Salary and First Year 
Commission and a Continuous Re- 
newal Commission to 


TWO Personal Producers in 
OHIO or INDIANA 


Address 


HOWARD C. WADE 


Supt. of Agents 


1909, rates were reduced 
creased to full 3% reserve. 














Ross, Port Huron; H. 8S. Hayward, Cros- 
well; Catherine E. Hebel, Tawas City; 
J. J. Bogue, Ontonagon. 

North Amer., J.—J. A. Bobier, Pt. 


N. 
Huron, 
Phoenix Mut.—D. W. Hayes, F. H. Lee, 
Mitchell and V. W. McClintic, De- 


J. A. 
troit. 
Prov. L. & T.—L. 8. Tobin, Lansing. 
Security, Chicago—A,. E, Clark, Lyons; 
F. J. Wood, Charlotte. 
Sun—lI. J. Applebee, Flint. 
Union Cent.—C. C. Cope, Owosso. 
U. S. Annuity & Life—C. E. 


Marlette. 
Indiana 
Amer. Cent.—H. V. Winn, Indianapolis. 
Anchor—A, L. Gallahan, Peru. 
Bankers, Ia.—A. J. Smith, Evansville. 
Germania—Paul Repke, Huntingburg. 
Hartford—H. b-§ Cory, Marion; E. D. 
Hieatt, Elwood; J. Scott, Connersville; 
M. A. Thomas, Portland, G. F. Wilson, 


Elwood. 
Intermediate—H. L. Marum, Hammond. 
New York—J. O’Brien, Petersburg. 
Travelers—J. P. Sanders, Howell. 
Union Cent.—E. I. Fisher, Indianapolis, 
Minnesota 
Central—W. E. Posely, Stewarr 
—e N. Y¥.—Mary J. O’Hara, St. 
aul, 
Equitable, Ia.—Anton Johnston, 
brota, 
Germania—L. D. Mann, St. Paul. 
Mut. Benefit—C. W. Uplinger, a. 
New York—J. R.  \pemennanes Duluth; 
E. Froboch, St. Pau 
mt, N. W. Mutual—B. 2 MacGill, Minneapo- 
Penn Mut.—C, L. Leavitt, Minneapolis, 
Phoenix Mut.—G. J. Dreis, Duluth; L. 
R. Backburn, Minneapolis; F. M. Michel, 
St. Paul. 
Prov. L. & T.—A. E. Perry, St. Paul. 
Union Cent.—C. M. Wall, Oglivie. 


‘Wisconsin 
Ia.—A. E. Johnson, Milwau- 


Doan, 


Zum- 


Bankers, 
ee 


Central, Ia—J. F. Flannagan, Ocono- 
mowoc; N. D. Baker and C. Duncan, Madi- 
son; E. W. Sellers, Stevens Point. 

Guardian—Joseph Koffend, Jr., 
ton; Walter Schmitz, 
Gale, Wonewoc; F. J. 
Behnke, Sheboygan. 

New York—N. A. Peterson, Lodi; C. J. 
Kreilkamp, Milwaukee; J. E. Heffermann, 
Amherst; W. S. Ford, Oconto; N. P. Han- 
son, New Lisbon; J. F. Powers, Shawano. 
. McMillen and W. 
; A. C. Boutin, Bay- 
O’Meara and F. W. Bucklin, 
West Bend; Theodore Van de Kamp and 
Omar McMahon, Milwaukee. 

. Old Colony—C. F. Martens, 
or. 

Old Line—R. C. Streick, Johnson Creek; 
T. J. Thomson, Osseo 

Libbey, Fond du 


Surety Fund—c. F. 
Lac. 

Travelers—M. L. Heilmann, South Mil- 
waukee; E. C. Rehfeld, Horicon. 

Wisconsin Natl.—J. E. Hill Cambridge; 
J. H. Ryder, Beloit; Arthur Elmore, Port- 
a "R.C. Platt, Oshkosh; H. W. Mitchell, 
Milwaukee. 


Apple- 
Milwaukee; A. P. 
Eppling and O. 


Egg Har- 


Tilinois 
Bankers, Iowa—C. C. Trent, Rock Is- 
land; F. 8S. O’Flyng, Decatur; Homer 
Glascoe, Jonesboro; D. M. Lockwood, 
Avon. 
Bankers, N. Y.—Theodore Druettel, 
Chicago. 


Bankers Reserve, Neb.—D. H. Damm, 


Carrollton; F. W. Murray, Pana. 

Central States—Asa Matthewson, St. 
Louis, Mo. 

Equitable, Iowa—R. T. Vincent, Mt. 
Sterling; C. R. Shannon, Danville. 

Mass. Mutual—D. S. M. Unger, Chi- 
cago; F. A. Cobleigh, Canton; C. H. Green, 
Freeport. 

N. W. Mutual—H. M. Brodrick, Beaver- 
ville; A. H. Krusemark, Frankfort; H. W. 


Egan, Amboy; E. A. Berry, 
Rufus Grigsby, Pecatonica; H. H. Herz- 
berg, Chicago; S. W. Rapp, Jr., Morton; 
Henry Stoever, Chester; Charles Sachs, 
Kansas City, Mo.; Charles Weinfeld, Wau- 
sau, Wis. 

Pacific Mut.—H. A. Brooks, Ottawa; I. 
T. Turby, Onarga; E. L. Norris, West 
Chicago; J. H. Ruecker, Bloomingdale; 
G. E. Richardson, Round Lake; O. J. 


Lee Center; 




















‘Connecticut General Life 
Insurance Company, ot Harttora 


Liberal annual» dividend and 
non - participating policies at 


lowest rates. 
- Manager 



















Dr. Wl. C. Castor, 
19 S. La Sallie St., - Chicago 





Incorporated as a Stock Company by the State of Illinois 





Fifth Floor, Tacoma momen Chicago 


LIFE ACCIDENT HEALTH 
Union Life Insurance Co. 


OF CHICAGO 


HOME OFFICE 
FIFTH FLOOR CHICAGO SAVINGS BANK BUILDING 
S. W. Corner State and Madison Streets 


Live Men of Ability can secure the best contracts offered by any 
sound, conservative company to men who can deliver the goods. 


For GENERAL AGENCY Address, THE HOME OFFICE 
a Nh. ance stock salesmen. 
If you can furnish sat- 


isfactory references and will do so in your first 
letter, address 16-S, care Western Underwriter. 











We have a high-class 
pope for a few 
igh-class life insur- 











Of course you don’t know anything about the Philadelphia 
Life Insurance Company’s new Income Policy, nor the rates 
of commission paid upon same, or you would be writing this 
contract. 

Send for sample policy, rates of commission and also what 
contract the Philadelphia Life will make with you. 

Write Perry today. 


indiana Agents—Attention!} 


Can you sell life insurance for a company whose management believes in 
Twentieth Century methods? To such we offer a liberal contract. Address 


MAJESTIC LIFE ASSURANCE COMPANY 


Odd Fellowes Building, “e @ INDIANAPOLIS, IND: 


Will re-insure, buy or ab- 
sorb any Life Insurance 
Company doing business or 
in process of organization. 
Correspondence strictly 
confidential. 


Address 73-V, care 
The Western Underwriter 
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Roath, Lombard; W. D. Stockam, Chats- 
worth; Harry Usilton, Plano; Martin 
Stauch and L. F. Ward, Chicago; G. E. 
Greeson, Olney; Lee Head, Mt. Carmel; 
A. E. Landsittel, Lawrenceville; E. B. 
Howe, Albion; J. T. Coen, Olney. 

Penn. Mut.—O. O. and W. E. Pitman, 
Roseville; Geo. M. Ferguson and C. H. 
Anderson, Chicago 

Reliance—M. B. Lockyer, W. L. Megary 
and J. L. Hirschfield, Chicago. 

State Mut., Mass.—A. D. Hatfield, Cleve- 
land, Ohio. 

Travelers—R. L. Hagler, Murphysboro; 


° Ee. L ’ : e . - e - 

risonvilie; 8. Le Strauss, Chicago; a. Men. Write us for an explanation. 

Randall, shton. 

bure @d States—J. R. Pearce, Harris-|1 MILTON A. WOOLLEN, President - - Indianapolis, Indiana 
Aetna—J. S. Campbell, Marion; H. T. 


McKinney, Herrin; J. J. Mapel, Milwau- 


AMERICAN CENTRAL LIFE 


A Growing Company—Established in 1899 
UNDER PROGRESSIVE MANAGEMENT 


Salesmen Compensation Plan—Our new plan that will appeal to High-Grade 





OVER TWENTY-SIX MILLIONS IN FORCE 





kee, Wis.; Miss L. T. Reeves, Aurora; 








Mrs. Nellie E. Smith, Bridgeport; Mrs. 
E. B. Stuart, and J. M. Timmonds, Chi- 
cago. 

Amer. Cent.—V. 


H. Greenup, Augusta; 


S. E. Welch, Blandinsville; J. B. Dale, 
Edwardsville; Frank Kopta, Hutsonville; 
G. O. Purvines, Tallula; T. P. Bennett, 


Decatur; J. R. Watkins, Mansfield; Lew 
Wallace and J. A. Schommer, Janesville; 
S. I. Cook, Rantoul. 
American, Ia.—G. M. Berge, Moline. 
Bankers, Ia.—J. M. Miller, Macomb; G. 





T. Tull, Windsor; H. W. Lauer, Spring 7 
Valley; K. E. Bills, Sterling. Dayton has never had a Life Insurance Company. 
Bankers, Neb.—J. D. Logan, Decatur; 


L. M. Burdick, Edelstein; J. E. White, 
Wyoming; Charles Fetzer, Pontiac. 

Conn. Mutual—A. B. Bohans, Chicago; 
Cc. H. Proctor, Lewistown. 

Equitable, N. Y.—F. A. Booker, Decatur; 
Ira E. Mayes, Decatur; J. Robert Mc- 


Proposed Capital, $100,000 





THE GEM CITY LIFE INSURANCE COMPANY 
Commercial Building, Dayton, Ohio 
READY FOR BUSINESS JANUARY 1, 


1912 


It is the Gem City of the Middle West and is the greatest manufacturing city in 
the country in proportion to population 


FRANKLIN T. BETTS. Vice-President and General Manager 
F. F. McGINNIS, Secretary and General Counsel 








. W. Davia, Je, C RB Nise, FF. WwW. 
Pripps, O. C. Jensen, W. L. Haines and 


known among the life insurance men 
of the west through his long connection | 
with the business in Chicago. He is | 
now general manager of the National ; 
Insurance Scale Company. 


Jeremiah Murphy, Chicago; John F. Gay, 
Belvidere. 
Equitable, Ia.—H. B. Lowe, Decatur. 
Home—Nettie Hockinson, Savanna; 
R. Murdaugh, Chicago. 
Indianapolis—F. E. Callahan, Kankakee. 
Mass. Mutual—J. A. Matheney, Pana; 
E. R. Dowler, Mattoon; B. H. Gray, Mat- 
toon; Ridgeway Bishop, Chicago. 


G. 





Central Life Elects Officers 

Louisville, Ky., July 26—(Special)— | 
The Central Life of Louisville held a | 
stockholders’ meeting and organized | 
today. Fifty directors were chosen, | 
these in turn electing the following | 
officers: W. H. Gregory, president; R. | 
E. Gregory, first vice-president; George | 
D. Burdette, second vice-president; | 
Thomas H. Roger, treasurer; Horace 


HOME COMPANY FOR HOME PEOPLE 


Backed by men of character, business ability and wealth, with low administration expenses and a high 
~~ of income from investments, the security behind the y contracts is given increased and unusua 


CAPITAL $250,000. STATE DEPOSIT $100,000 
STRAIGHT PROPOSITIONS TO PRESENT—NO ESTIMATES 


FIRST NATIONAL LIFE 


And Accident Insurance Company 
PIERRE, SO. DAKOTA 





Bereavement to George W. Riggs 

George W. Riggs, Jr., died at the 
home of his parents in Chicago on 
Sunday evening after an illness of 
four days of diphtheria. The little fel- 
low was 11 years and 1 month old. His 
father, George W. Riggs, is very well 

















JOSEPH STOUT, President CAPITAL, $100,000.00 


SOUTH BEND LIFE ASSURANCE COMPANY 
SOUTH BEND, INDIANA 


COMMENCED BUSINESS JULY 1, 1910 
NEARLY $2,000,000.00 INSURANCE?IN;FORCE 


WANTED—-STOCK SALESMAN 


ONE OF THE BEST PROPOSITIONS 
EVER OFFERED 


GIRARD LIFE INSURANCE CO. 


NATHAN T. FOL ALBERT SHORT, Secretary and Actuary 


President 
RICHARD H. WALLACE, V. Pres. and Supt. of Agencies JOSEPH 8. POTTER, Treasurer 











This Company is operated on careful and conservative lines, and {s meeting with exceptional success- 
Its plans of securing the active co-operation of its policy-holders in obtaining its business is very at. 
tractive and of great assistance to the agent. 


GOOD CONTRACTS TO GOOD AGENTS 


ADDRESS THE COMPANY’S HOME OFFICE 


DREXEL BUILDING, 7 - - - ~ PHILADELPHIA, PA, 





Excellent Opportunity 


Experience not absolutely necessary. 


Great opening for TWO MEN capable of selling 
insurance in Chicago. 





Apply with references to Chicago Office, 





Stock Salesmen Wanted 


ON A LIFE PROPOSITION 
Last dividend paid was 8% and next dividend, payable soon, will 
be 12%. 
Stock sells rapidly to the conservative investor because it’s clean, 
dividend paying and in a going company. 
Tell me about your experiences and references in first letter. 


FRANK A. WERNER, Chicago 


McCORMICK 
BUILDING 




















758-760 First National Bank Building 





PROSPEROUS AGENTS 


We closed the first half of the year with new business well ahead of 
that for the first half of 1910. Our agents are prosperous. Are YOU? 
Policies, premium rates, dividends, progressive management, satisfied 
policyholders, and the company’s fine reputation, give to our agents an 
advantage in soliciting. That advantage increases their incomes. Write to 


GEO. D. LANG, Supt. of Agencies 


Massachusetts Mutual Life Insurance Company 


Incorporated 1851 Springfield, Mass. 











ILLINOIS 


I would like to get into communication with reputable producers who can 
take one or more districts in Illinois or Kentucky for THE ANCHOR 
LIFE INSURANCE COMPANY, commencing January 1, 1911, 


References required. L. H. OBERREICH, Sec., Anchor Life Bldg., Indianapolis, Ind. 
KENTUCKY: 
INDIANA 
The Commercial Life Insurance Company, Indianapolis, Indiana 


$114,000 on deposit with the Insurance Department of Indiana for the protec- 
tion of Policy Holders. @ Operating in Indiana, Kentucky and ——_ and we 
want good, reliable men in each of these states. Ready to open up Colorado, 
Oklahoma and Nebraska as soon as we can secure a good state agent. 

Address, ALBERT J. HELIKER, President, Home Office 














| ——KENTUCKY — | <S=ZCNWOT VO 


= SYSNYI— | SISACNROTIO 








The Company OF the People, BY the People, FOR the People 


THE METROPOLITAN LIFE INSURANCE CO 


Incorporated by the State of New York—Stock Company 
HOME OFFICE: ONE MADISON AVENUE, NEW YORE CITY 


PROOF OF PUBLIC CONFIDENCE 
This Company has more premium-paying business in force in the United States 
than any other Company, and for each of the last sixteen years has had more new 
insurance accepted and issued than any other Company in America. 


THE DAILY AVERAGE BUSINESS DURING 1910 
507 per day in Number of Claims Paid. 6,163 per day in Number of Policies issued and revived for 
$1,428,738.00 per day in New Insurance issued and revived. $212,733.23 per day in payments to Policy- 
rs and ition to Reserve. $121,717.71 per day in Increase of Assets, 
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Rutherford, secretary; David W. Baird, 
general counsel. 

It was announced that the capital 
stock of $100,000 had been oversub- 
scribed and that preparations will be 
made immediately to increase the cap- 
italization to $500,000, with surplus of 
equal amount. Application is to be 
made shortly for license to do business 
in Kentucky and Louisiana, many of 
the stockholders, including the treas- 
urer, living in the latter state. 


Van Laningham Better Hustle 
It appears that O. L. Van Lanigham will 
have to get a move on with his United 
States & Mexico Insurance Company. He 
may have Mexico cinched, but he is apt 
to find the field to the south worked ahead 
of him. John T. Boone, Jr., one of the 
poe of the Pan American Life at 
ew Orleans, recently made a trip to Hon- 
ge “ry sold $100,000 worth of stock, 
8 said, 





Maccabees Change Rates 
By a practically unanimous vote the 
Knights of the Maccabees, in session at 
Cleveland last week, decided to amend 
the constitution in such a way as to pro- 
vide for assessments that will equalize 
their rates of insurance in all the states 
where legislation conflicts. The details 
of the assessment plan were not given 
out, but it is made to comply with the 
requirements of the states that have 

adopted the uniform fraternal bill. 


LIFE NOTES 


The Great Northern Life of Toledo will 
move Aug. 1 to the second floor of the 
Spitzer building, 

D. L. Hughes of Rockford, Ill, is or- 
ganizing the Life Insurance Abstract 
oe to make abstracts of life poli- 
cies, 


Life insurance men in Oklahoma are 
much more hopeful as to business now 
that the state has been visited by copious 
rains, 

The Central Life Insurance Society 
agents in Minnesota met in Willmar, 
Minn., last week, as guests of F. 
Branton, state agent. 


Henry Marquardt has been appointed 
St. Louis manager of the Franklin Life, 
He was formerly general agent of the 
Great Western Life. 

The Ohio National Life of Cincinnati, 
Ohio, has been licensed to write life in- 
surance in Kentucky. It has a capital 
of $106,400 and surplus of $6,830. 

Manager E. D. Smith of the American 
Bankers of Chicago in Oklahoma City 
has changed his offices to larger quarters 
in the State National Bank building. 

The Louisville life underwriters asso- 
ciation will probably amend its rules so 
as to admit solicitors to membership, 
— Office, however, being limited to one 
vote, 


The Equitable Life of New York has 
opened the north shore branch office in 
Chicago, with Frank M. Kennedy, former- 
ly with the Pittsburg Life and Trust as 
manager. 


The Wyoming Life of Cheyenne, which 
was incorporated several months ago, has 
sold about 1,800 of its 3,000 shares of 
stock. The shares have been sold at $150 
in order to provide a surplus. 

The furore in the Minnesota Scandinav- 
jan Relief Association of Red Wing, Minn., 
caused by the recent incr®ase in rates, 
led to an examination by te Minnesota 
Gaepartment. The examination showed 
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AMERICAN LIFE INSURANCE COMPANY 


Contract is the big factor in the 
contract with r 
Premium Policy is the best ever devised for Po! 
If full premiums are paid policy is paid up for face value the sixteenth year. Cash value at maturity equals all the 
equally liberal and attractive. Write us for sample — and terms to agents. We 

issue all standard policy forms. Territory open in Iowa, Illinois, Kansas, th 





ORGANIZED IN 1900 





DES MOINES, IOWA. 


ts’ success. Top notch commissions are of no value in unsalable 


licyholders is the best for agents. Our 2-Payment Life-Decreasing 
licyholders and Agents. While the benefits increase the cost decreases. 


Nebraska, Dakota, North Dakota and 











“GUARANTEES, NOT GUESSES” 
Over TWO THOUSAND STOCKHOLDERS make a powerful backing for our Field Men 


Chae @. Revco QHD NATIONAL LIFE “<= 


Vice-President 
CINCINNATI, OHIO 


Life; Accident; Sickness ; Disability ; Old Age Income 


Wewant more insurance men for theintensive cultivation of Ohio and Kentucky ;and for judiciously allotting our stock 


“GUARANTEES, NOT GUESSES” 





that the increase in rates was absolutely 
necessary as the former rates were sadly 
inadequate. The order was found solvent, 
however, upon a fraternal standard, 


Charles R. Gantz has been appointed 
general agent of the State Mutual Life of 
Massachusetts at Baltimore, to succeed 
Mr. Edward L. Gernand, deceased. Mr. 
Gantz is the son of George C. Gantz, for- 
merly general agent for the company. 


The Home Life of Philadelphia has ac- 
quired the stock of the Citizens Life of 
Reading, Pa., which is being organized. 
The Citizens Life had sold $100,000 on a 
cash basis and $200,000 for which it took 
notes. The promotion has been very ex- 
pensive. 


Sidney C. Tweed, of Luverne, Minn., 
has been made superintendent of agencies 
for the National Life of Canada, with 
headquarters at Toronto. Mr. Tweed has 
been district agent at Luverne for three 
years, for the Northwestern National 
Life of Minneapolis, and has resigned and 
has gone to Toronto. 


During the heat wave which lasted 
throughout the first 15 days of July the 
Metropolitan Life lost 6,356 policyholders 
by death, as against 5,578 for the same 
period last year. The deaths of the 6,356 
policyholders, mostly children, callea ror 
the payment of $984,000, which is an in- 
crease of $115,000 over the amount paid 
in death claims during a similar period 
last year. 


It is stated that a large company to 


be known as the Second National Life,’ 


is being organized in Baltimore for the 
purpose of consolidating other insurance 
companies. The company, which is 
backed by a number of the prominent 
citizens of Baltimore, will have a capital 
of $1,000,000 and a large surplus. The 
principal officers will include R,. Bennett 
Damall, president; General Floyd L. Jack- 
son, vice-president; David H. Carroll, 
treasurer, and Harry E. Gainer, secre- 
tary. 





WANTED: 


SUPERINTENDENT OF AGENTS 


By one of the Progressive, Clean Life Companies of the 


Middle West. 


A splendid opportunity for a young man of successful 
experience and sound character. 


Address 72-V, care The Western Underwriter 





WANTED 


General Agent for 


Eastern Nebraska 


with Headquarters at Omaha 


By leading old line Life Company. Splendid opportunity for 
the right man. Our General Agency Contract is a winner. 


We believe in Home Office cooperation. 


first letter. 


Send references with 


Personal conference will be arranged. Address in 
confidence, 23-Z, care The Western Underwriter. 








STRICTLY MUTUAL 


The only Illinois Company NOT on the Stock Plan 





OUR CREED: To furnish insurance at the lowest net cost, to render 
the greatest service and to grant as liberal provisions as are commensu- 
rate with safety. 


SCANDIA LIFE INSURANCE CO. 


Stock Exchange Building CHICAGO, ILLINOIS 
































GERMAN-AMERICAN LIFE INSURANCE COMPANY 


OMAHA 


THE PROGRESSIVE LIFE COMPANY OF THE WEST 
Are you a winner? : 
If you can and will make good, we can place you in productive territory. 
Address the Home Office. 


YOU MAY BE 


Satisfied to go on where you are, but that is because 
ou are not in touch with Public Savings progress. Your 
uture will begin when you write for information. 


PUBLIC SAVINGS INSURANCE CO., oF Amenica 
HOME OFFICE: Indianapolis 





CAPITAL $100,000.00 





H. THOS. HEAD, Pres. 





The Provident Life and Trust Company 


OF PHILADELPHIA 








nc cvbncesaecbbuschsqrasesseseseessuseteueeiaea $232,749,676.00 
SO RE SED HOE BR, BIO oo 85:00 8b hs kkks ede ccnccnccccececeesecensoeseed 73,210,641.50 
Contingency Reserve (Including Capital Stock $1,000,000) ..... ......ccccccceeeceeeeeeee: 8,971,582.80 


The New Policies of the Provident are for conciseness and simplicity of form sad Ses 
ow 


unsurpassed 
The Ge wn Sh a Te ed 
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YERGER & ELLIS, General Agents, Western Ohio a Rente Bedlding, Cincinnati, Ohio 
S. S. SAFFOLD, General on, ee Ohio 706-710 Garfield Building, Cleveland, Ohio 
CROOK & CHAPPE: Agents The Nicholas, Toledo, Ohioe 
ANNEY & PICKERING, General Agents.............e.00-: 325 M Build . Ld 
ASSETT & REESE, General Agents.............0s0005 1218-19-20 Ford Building, t, Michigan 








Illinois Bankers Life Association 


Home Office, MONMOUTH, ILL. 


Gain in Cash Assets, q Can use a few good men in Chicago 
1910, 32 Per Cent. q Call at 35 So. Dearborn St., Room 408 


1860 Sist YEAR 1911 


Home Life Insurance Company of New York 
GEORGE E. IDE, President 





Oi 8S Ss es pred adessieeensecdveaveeadevanteaben $ 25,025,209.08 
RP IECEE OES UTED, BEING... occccvacdvccccccccccccevescsconescsctoe 20,937,739.93 
RESERVE FOR DEFERRED DIVIDENDS. ..........cccccccccccccccccccccccccecs 2,292,947.00 
RESERVE FOR ALL OTHER CONTINGENCIES..........ccccccececececececeeees 1,794,612.13 
INSURANCE IN FORCE DECEMBER 32lst, 1910..........ccccececcccccceceeecess 100,214,968.08 


“As a result of a thorough examination into the affairs of this company, it is evident to your examin- 
“ers that the business is being conducted in an efficient manner * * * with a view to fully the 
“law and with intention of dealing with the policy-holders justly."—Axtract from Report of the New York 
State Examiners, December 24, 1910 
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Casualty and Surety News|AMERICAN FIDELITY C0. 
A. E. FORREST PRESIDENT | opinion that $100,000 was too much MONTPELIER, VERMONT 


ACCIDENT ASSOCIATION HEAD 





Closing Sessions of the International 
Organization Last Week at Ports- 
mouth Were Interesting 





President, * EB. Forr North Ameri- 
can Acciden = = 


, B&B W. ace, Continental 


able Accident; Ww. B. Mann, Ocean Acci- 
dent; E. G. Bobinson, National Masonic. 


The concluding days of the last con- 
vention of the International Associa- 
tion of Accident Underwriters at Ports- 
mouth, N. H., were replete with busi- 
ness and social activities. The fact that 
the association had voted to merge with 
the Board of Casualty and Surety Un- 
derwriters did not affect the working 
pressure of those in attendance. The 
first session following the decision to 
unite in the new organization, that of 
Thursday, opened with a valuable dis- 
cussion of the words “external and vio- 
lent” as contained in policies of acci- 
dent insurance. Many of the most ca- 
pable underwriters in the accident in- 
surance business took part. It was 
pointed out that to have a change now 
would be to lose all the cumulative 
value of all the court decisions on the 
clause, most of which had been in fa- 
vor of the contract as it was intended 
to be. In comparison with the number 
of claims paid without litigation those 
taken to court form a small percentage. 
Indeed, so many of the fundamental 
facts of the business were brought out 
that it was voted to omit the verbatim 
report of the discussion from the 
printed proceedings. 

Overinsurance Is Discussed 

Another topic taken up for discus- 
sion was that of overinsurance. The 
discussion brought out a considerable 
difference as to what constituted an 
overinsurance. E. S. Lott of the United 
States Casualty was inclined to the 





accident insurance, for any man to 
carry, particularly if it should be un- 
der the double indemnity form. Mr. 
De Leon of the Casualty Company of 
America was not favorable to this opin- 
ion. The discussion was continued by 
Messrs. Faxon, Baker and Johnson and 
a special committee composed of 
Messrs. D. G. Luckett, B. A. Page, W. 
H. Butts, E. C. Bowen and C. C. Daniel 
was appointed to consider the matter 
and report later. 
McNeill Medal Presentation 

The report of the McNeill medal 
committee was next taken up. The first 
medal had been awarded to Walter J. 
Seaborn, and the presentation address 
was made by President Arthur E. 
Childs of the Columbian National Life. 
The address was an oratorical gem and 
one of the best ever heard at a medal 
presentation. It was accepted by D. M. 
Raker, of the Pacific Mutual Life, for 
Mr. Seaborn. The address of John T. 
Stone of the Maryland Casualty in pre- 
senting a medal to Nettie E. Caskey 
was likewise a notable eulogy of the 
young woman’s brave act. The accept- 
ance was by Mrs. Frank L. Miner, of 
Des Moines. The address was one 
which won for her the hearty congrat- 
ulations of all present. 

Editor Max Cohen of Views, who in 
a speech at a former convention sug- 
gested the idea of medals for bravery, 
was a¢corded the honor of making the 
presentation speech to Thomas Bar- 
rington, to which President Dennis Mur- 
phy of the Canadian Railway Accident 
of Ottawa responded. This feature of 
the program was enjoyed by the larg- 
est gathering of the week. 

A. I. Vorys Speaks 

Arthur I. Vorys, of Columbus, O., 
having previously been invited to speak 
to the delegates on a federation of in- 
surance organizations, was called upon 
at this time. He stated that he had 
wondered many times why there exists 
no organization representing the insti- 
tution of insurance in general. Since 
all branches of insurance depend on 
one thing, namely, losses on account of 
casualties liable to happen to mankind, 
all companies would be interested in 
many things in common. John T. Stone 
was called upon, who said the same 
idea had been advanced by the Board of 
Casualty & Surety Underwriters. a cou- 
ple of years ago. He favored the idea 
because it would afford an opportunity 
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Liability, Burglary, Personal Accident and Health, Fidelity and Surety Bonds. 
ALSO THE MOST LIBERAL AUTOMOBILE LIABILITY POLICY ISSUED 
Special Inducements to Agents and Brokers 


HUTCHINSON & COOLEY, Gen. Agts. for yy ¥ 


S. Le Salle St., Chicago 
CHRIS. SCHROEDER & SON, Gen. Porte Wisconsin 
83-85 Michigan Street, Milwaukee 
E. J. SCOONOVER, Gen. Agt. for Indiana 
509 Law Building, Indianapolis 
BAUMANN & GORDON CO., Gen'l Agts. for Minnesota 


F. A. BUCHANAN, Jr., Gen. Agt. for Southern Ohio and No. Ky. 

312 Johnston Bldg.. Cincinnats 
FOWLER & LONG, Gen. Agts. for Western Missouri 

818 Grand Ave., Kansas City, Mo. 
GEORGE W. LONG, Gen. Agt. for Kansas 

734 Simpson Ave., Kansas City, Kas. 
CHAS. B. ERRINGER, Gen. Agt. for —— 





inona 


ord Bldg.. Detroit, Mich. 
THE PHYPERS BROS. CO., General Agents for Northern Ohio 
Park Building, Cleveland, Ohio 


What's the Use 


of going down town to make a purchase when the article you 
are looking for can be had in the next block? Same thing 
applies to Surety Companies. What's the use of going to 
the Eastern Coast for this business when you have a Company 
like the NATIONAL FIDELITY AND CASUALTY CO, 
right in your midst? If the argument wasn't a good one 
we wouldn't be in the field. Accident, Fidelity, Surety 
Plate Glass and Burglary Insurance. 





Think it over and join the force of a Home Company. 


The National Fidelity and Casualty Co. 
Omaha, Nebraska 


London Guarantee & Accident Co., Ltd. 


Of Lomdadon, Engiand 
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FRED L. GRAY COMPANY JAMES M. M. - SPRAGUE 
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Have You Seen the General Accident Specialties? 


CONDITIONLESS Combination Health and Accident Policy—monthly or 
annual premiums. 
——— FRANCHISE Combination Health and Accident Insurance— 
with EMPLOYER’S LIABILITY. 
WEEKLY PREMIUM PAYMENT Health and Accident Insurance. 
ROOM FOR HUSTLERS. It will pay YOU to investigate. 
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to present the united influence of the 
companies in time of need. He sug- 
gested its organization could be 
brought about by committees from 
each of the leading associations. 

{saac Miller Hamilton, of the Fed- 
eral Life, supported the suggestion and 
stated that much good had been accom- 
plished by conference between the ex- 
ecutive committees of the American 
Life Convention, the Association of 
Life Insurance Presidents and the Can- 
adian Life Officers Association. 

Cc. S. S. Miller as Toastmaster 

The banquet on Thursday evening 
was a brilliant event, except for the few 
minutes that the electric lights were 
out through the interruption to the 
service due to the severe thunderstorm. 
About 125 guests were present. Presi- 
dent Faxon introduced Chauncey S. S. 
Miller, of the Continental Casualty, as 
the toastmaster. A surprise was 


sprung on this worthy by the singing |. 


of the following to the popular “Kelly” 
tune: 


“Has anybody heard from Chauncey— 
M-I-L-L-E-R— 

Has anybody heard from Chauncey? 
Oh, have you seen him smile? 

His heart is right and his eye is blue; 
His hot air warms us through and 

through; 
Has anybody heard from Chauncey— 
Miller with the ten-cent tick?” 


When the applause had subsided Mr. 
Miller read a number of alleged tele- 
grams of which one was from Insur- 
ance Commissioner W. H. Hotchkiss 
reading: “Regret my inability to be 
present. Will see you all later, unless 
you see me first.” 

Insurance Commissioner Adams of 
New Hampshire was the first speaker, 
who told of his experience in getting to 
the banquet. He and his party nar- 
rowly escaped arrest as suspected post- 
cffice burglars. Mas 

The other speakers were William 
Bruce Mann of the Ocean Accident, who 
presented a beautiful silver loving cup 
to Retiring President W. C. Faxon, 
Isaac Miller Hamilton, Mrs. Frank L. 
Miner, James V. Barry and John T. 
Stone. 

Change in Convention Plan 

On Friday morning the convention 
voted to have an important change in 
its annual convention methods by 
adopting New York and Chicago as 
permanent meeting places, the first con- 
vention to be held in New York City 
the first Tuesday after the 15th of Sep- 
tember, 1912. This recommendation 
must, of course, be ratified by the new 
International Association of Casualty 
& Surety Underwriters. There was 
much discussion outside of the sessions 
of the rumor that social features were 
to be eliminated hereafter, but it was 
made plain that while more attention 
was to be paid to work at the conven- 
tions, there would also be ample room 
for social pleasures. 

Tribute to F. J. Moore 

A resolution was presented by Ralph 
Marden, of the London and Lancashire 
of Toronto, which was adopted by an 
unanimous rising vote: 

“Whereas, More than to any other one 
man the International Association of Ac- 
cident Underwriters owes its present 
large scope of operations and powers of 
usefulness to Mr, Franklin J. Moore; be 
it hereby 

“Resolved, That we, the delegates in 
convention assembled at this last meet- 
ing of the association as such, tender to 
him in grateful recognition of his faith- 
ful, loyal and unselfish work in its be- 
half for many years our love, esteem and 
gratitude; and be it further 

“Resolved, That a committee be ap- 
pointed to draft the sentiments herein 
contained in the form of a memorial to 
be presented to him as a lasting evidence 
of the services he has rendered to this 
association, and the high regard and es- 
teem in which he is held by his col- 
leagues.” 





Because the law of Oklahoma has no 
provision for the admission of mutual 
accident companies, the Woodmen’s Cas- 
ualty of Omaha has been refused ad- 


FIGHT AMONG FACTIONS 
MAKES SOME BITTER CHARGES 





Vice-President of American Bankers 
Assurance Claims Gross Irregu- 
larities Have Been Committed 





A bitter fight is now on among fac- 
tions in the American Bankers’ Assur- 
ance Company of Dover, Del. This is 
a corporation started in Missouri, but 
incorporated in Delaware, for the pur- 
pose of insuring bank deposits, but 
with charter rights to do surety and 
other lines of insurance. About two 
months ago it bought the control of 
the stock of the Federal Union Surety. 
It should not be confused with the Am- 
erican Bankers’ Insurance Company of 
Chicago, a life company. 
Under date of July 22 John B. Chris- 
itensen, vice-president and counsel of 
the American Bankers Assurance, is- 
sued a letter to the stockholders, laying 
before them the alleged bad conditions 
within the company. In this he en- 
closes excerpts from a letter written by 
him to other officers in January, pro- 
testing against alleged abuses. 
Says There Have Been Frauds 

In his letter to the stockholders Mr. 
Christensen states that there has been 
a standing order in the Delaware de- 
partment since the first of this year to 
examine Harry M. Rubey, former pres- 
ident, under oath; that expert account- 
ants have been auditing the books of 
the company and have found numerous 
irregularities, and that a confederate 
of former officers secured practically 
all books, records and files of the com- 
pany and transported them to Mis- 
souri, for the purpose, as Mr. Christen- 
sen believes, of preventing the detec- 
tion of further frauds and the prosecu- 
tion of those guilty. 

Demands for Commission 

He says most of the assets are now 
invested in Federal Union Surety stock 
or are in other forms most of which 
cannot be wasted or stolen, but that an 
attempt is being made to get $45,000 of 
the company’s funds paid out for “pre- 
tended commissions.” In support he 
gives copies of letters claimed to have 
been received from J. L. Babler, vice- 
president of the International Life of 
St. Louis, demanding $20,000 commis- 
sion for negotiating the sale of $100,000 
of stock of the American Bankers As- 
surance to the Federal Trust Company 
of St. Louis and from the attorney of 
J. B. Shifflett, claiming $25,000 promised 
him by Major A. C. Landon for secur- 
ing the control of the Federal Union 
Surety. 

License Revoked by States 

Mr. Christensen claims in his letter 
that a pretended meeting was held 
somewhere in Missouri at which it was 
attempted to elect Major Landon presi- 
dent and Mr. Rubey treasurer of the 
company. He says that Messrs. Shiff- 
lett and Babler are close business asso- 
ciates of Messrs. Landon and Rubey. 
He states that the federal government 
has refused to certify the company as 
a surety; that Pennsylvania, Idaho and 
Delaware have revoked its license; that 
the Delaware department has communi- 
cated its findings to the attorney-gen- 


AGENTS! LISTEN! 


Write insurance for a Strong, Growing 
Company; one that pays losses promptly. 
We never had a lawsuit on a claim. 
Then, too, we can give you personal 
cooperation. 





Decide to have these advantages Write us now 


American Casualty Co. 





mission to that state. 


READING, PENN. 
Burglay 


Accident Health Plate Glass 





eral of that state and has asked the 
Missouri department and the postal 
authorities to assist in preventing fur- 
ther violations of the law and in secur- 
ing the return of the company’s rec- 
ords, etc. 

Mr. Christensen states that he has se- 
cured leave of absence as president of 
the Federal Union Surety for the pur- 
pose of ridding the American Bankers 
of “the vultures who are preying upon 
it and upon the public.” 

Makes Ugly Charges 
In his letters to A. C. Landon, E. A. 
Peters and C. B. Thomas, vice-presi- 
dents of the company in January, Mr. 
Christensen claimed that only 3 per- 
cent of the stock of the company was 
owned by its directors, that the names 
of prominent men were _ published 
among the directors who had no sub- 
stantial interest in the company and de- 
voted no time to it, that money had 
been squandered on stock salesmen 
who accomplished nothing, and that 
salaries were being paid to officers who 
did nothing for the company. He men- 
tions as among the company’s assets 
“nonproductive land in Washington 
county,” “vacant lots somewhere in the 
vicinity of St. Louis,” and “lands in the 
wilds of New Mexico.” 
Government Report on Company 

On July 24 Mr. Christensen sent out 
another letter to stockholders enclos- 
ing a copy of the report of the exami- 
nation of the American Bankers by 
representatives of the Treasury De- 
partment as of April 28, at which time 
license to execute bonds running to 
the government was refused. The re- 
port shows the following: 

The book value of the company’s 
assets was $533,891. Of this amount 
$213,447 was not admitted by the de- 
partment as assets, as follows: Bills 
receivable $16,089; assets, Planters’ 
bank, $13,848; agents’ ledger, $7,022; 
accounts receivable, $3,075; book value 
mortgage loans over appraised value, 
$153,600; book value real estate over 
appraised value, $10,000; stock, Plant- 
ers’ bank, $9,814. This leaves admitted 
assets of $320,444. The liabilities ex- 
clusive of capital stock were $69,973, 
and on account of capital stock $306,- 
683, making liabilities $56,212 in excess 
of admitted assets. 

Shows Big Shrinkage 

Attention is called by Mr. Christen- 
sen to the item of $153,600 excess of 
book value of mortgage loans over ap- 
praised value. He says that these 
mortgage loans aggregated about $200,- 
000; all but less than $5,000 were load- 
ed upon the company by the Fed- 
eral Trust Company of St. Louis. In 
other words, he says, the insurance 
company has received about $40,000 ac- 
tual value for about $200,000 of its 
assets. 

Mr. Christensen says that the stock 
was sold at $2 a share. The outstand- 
ing stock amounts to $306,683; thus the 
amount received from the stockholders 
was double this amount, or $613,366. 
Taking out nonadmitted assets and the 
liabilities except capital stock; the net 
admitted assets on April 28 were $250,- 
471. 


FEATURES OF THE TROUBLE 





Hoosier Casualty and the Michigan De- 
partment Get into an Unfor- 
tunate Controversy 





’ 

The Hoosier Casualty of Indianapo- 
lis and the Michigan insurance depart- 
ment have gotten into an unfortunate 
controversy, resulting in the Hoosier 
Casualty withdrawing from the state 
rather than pay a fine of $100 imposed 
by the department. However, it looks 
now favorable for the company reen- 
tering the state on the payment of the 
$100, if no other expense is required by 
the insurance commissioner. 
The circumstances leading up to the 
fine and retirement from the state ap- 
pear to be due to the Hoosier appoint- 
ing J. A. Bobier of Port Huron as 
agent. He formerly represented the 
Federal Casualty. The Federal com- 
plained that the agent was twisting its 
business. The Hoosier stated that if 
the facts were as represented, the agent 
would be instructed not to interfere 
with the risks he had written in the 
Federal or his authority would be re- 
voked. The Hoosier claims on inves- 
tigation it found the agent had. trans- 
ferred one man and that was done at 
the policyholder’s request. In _ the 
meantime complaint was filed with the 
Michigan department that Agent Bobier 
had not been licensed. The Hoosier 
was notified to appear and give rea- 
sons why the penalty should not be ap- 
plied for thus violating the law. The 
company declared that the matter was 
an oversight and not a wilful violation. 
It had one license to its credit at Lan- 
sing and it took the ground that this 
should be granted the agent. The In- 
diana department then stepped in and 
cited the fact to the Michigan depart- 
ment that one of its companies in Octo- 
ber last year had the same experience 
in Indiana and after satisfying itself 
that the mistake was not a wilful one 
but purely an oversight, the Indiana de- 
partment granted the agent a license. 
The Michigan department took the 
ground that it did not matter what ac- 
tion the Indiana department took. Com- 
missioner Palmer of the former state 
declared the laws would be enforced. 

There has been some sharp corre- 
spondence between the Michigan de- 
partment and the Hoosier Casualty. 
The company considered Commissioner 
Palmer unreasonable and autocratic. 
Mr. Palmer holds to his contention that 
he is in the right and will punish those 
that violate the law. It is to be hoped 
that on payment of the $100 fine the 
Hoosier Casualty will, without being 
called on for anything else, be per- 
mitted to reenter Michigan. It is a 
good company and well managed. No 
one believes that it desires knowingly 





WANTED SALESMEN—To handle the 
best Accident Insurance for business men 
on the same plan as the Traveling Men’s 
Associations. $5,000 Policy, $9.00 a year. 
Write Ernest W. Brown, Sec’y-Treas., In- 
ter-State BUSINESS Men’s Acc., Observ- 
atory Bldg., Des Moines, Iowa. 








connection. 
ences. 


Surety man (34) long‘experience home office and field; east 
and west; thorough knowledge of every branch; desires 
Employed at present. 


Can furnish A-1 refer- 


Answer 26-C, care The Western Underwriter. 





Assets 
$9,859,430.25 


This Com 








ants insurance as follows: 


The Fidelity & Casualty Company 


92-94 Liberty and 97-103 Cedar Streets, New York City 


Losses Paid to Dec. 31, 1916 
$34,414,003.35 


Bonds, Surcty Bonds, Burglary, 


Capital and Surplus 
$2,945,695.84 


Fideli 


Plate Glass, Steam Boiler, Fly Wheel, Employers’ Liability, Public, Teams, Automobile, 
Workmen’s Collective, Workmen’s Compensation, Elevator, and Gencral Liability, Per- 
sonal Accident, Health, Physicians’ Liability, and Druggists’ Liability. 
| Seep acer ee President TRODORE'E CAYY, Secretary. 
OFFICERS _ U 
HENRY CROSSLEY, Asst. S FREDERICK R. JONES, Asst. Sec’y 
GEORGE W. ALLEN, C. E. SCATTERGOOD, Asst. Sec’y 
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to violate any of the laws or insurance 
department requirements. Commis- 
sioner Palmer during his administration 
has not minced matters and has let it 
be known that the laws are to be en- 
forced. 





MUTUAL LIABILITY COMPANY 





Wisconsin Manufacturers Appoint an 
Organization Committee, of Which 
W. A. Fricke is Secretary 





In view of the fact that the Wis- 
consin workmen’s compensation act 
recently became a law and will go into 
effect on Sept. 1, the announcement 
that some of the leading manufacturers 
of the state are making preparations 
to organize a mutual employers’ liabil- 
ity company is decidedly interesting. 

About twenty leading manufacturers 
of the state met at Wausau, Wis., July 
21 and decided to organize the Wiscon- 
sin Mutual Employers’ Liability. Plans 
for the organization of the company 
will be made at once by a special com- 
mittee appointed. Another meeting 
will be held within ten days to receive 
reports from this committee before sub- 
mitting forms and drafts to the state 
insurance commissioner. 

Members of the special committee in- 
clude: G. F. Steele, Port Edwards, 
Chairman; H. W. Bolens, Port Wash- 
ington; Nathan Paine, Oshkosh; C. C. 
Yawkey, Wausau; E. O. Brown, Rhine- 
lander; Neale Brown, Wausau, and W. 
A. Fricke, president and vice-president 
of the Great Northern Life. Mr. Fricke 
who was formerly state commissioner. 
of insurance, is secretary of the com- 
mittee, 

Mr. Bolens, in speaking of the proj- 
ect, says: 

The primary object of the new company 
will be to insure payment of claims to 
persons entitled to receive them so that 
the money will help those it is really in- 
tended to help. Testimony before the 
legislative special insurance investigating 
committee showed that much money has 
heretofore gone to middlemen and for 
court proceedings. We want to eliminate 
all these avenues of unnecessary diver- 
sions and leakage. 

It is proposed to make the company 
broad enough to include old age pen- 
sions, should this be taken up in the 
future. In this respect, too, the move- 
ment is an advanced one. 

The insurance will embrace all the in- 
dustries of the state. They will be classi- 
fied, and rates on each class will be fixed 
according to the risk of the business. 





Detroit Conference Meeting 
In addition to the papers and the 
regular order of business on the pro- 
gram for the annual meeting of the 
Detroit Conference, it is the intention 
to devote three of the sessions to 
weekly business, claim department 
work and matters pertaining to agency 
departments, following the reports of 

committees on claims and agencies. 





Alleged Jobbers Running Fences 
_ Some of the burglary insurance men 
in Chicago are satisfied that a large 
amount of stolen merchandise, such as 
cloth, clothing and jewelry, is being 
handled in Chicago through alleged 
jobbers. Not long ago two men work- 
ing for the same house found them- 
selves wearing suits of clothes exactly 
alike. Inquiry brought out the fact that 
the clothier from whom one had pur- 
chased his suit had been robbed. In- 





pared a compilation of the provisions 
of the laws of Wisconsin relating to 





WE 
WANT You 
to push in Illinois the 
best Health and Acci- 
dent Policy sold 


WRITE 
Mutual Health & Accident Association 
Agency Dept. JACKSONVILLE, ILL 





vestigation was set on foot and it was 
found that the clothier from whom the 
other had bought was the innocent pur- 
chaser of thirty-five suits from an al- 
leged jobber, whose receipted bill he 
held. This alleged jobber was indicted 
for receiving stolen goods, but jumped 
his bond of $2,500 before trial. There 
has been some evidence of similar 
transactions in other lines of merchan- 
dise, but not sufficient to warrant any 
arrests. 





LAW FOR WISCONSIN MUTUALS 


Two Employers With 200 Men Can 
Start a Company—Each Employe 
a “Separate Risk” 








The industrial commission has pre- 


the organization of mutual employers’ 
liability companies. These may be or- 
anized under the provisions of the 
insurance law of the state and an 
amendment to those laws was adopted 
in the workmen’s compensation act of 
1911 in order to make possible the for- 
mation of employers’ insurance com- 
panies. This provides that each em- 
ploye shall constitute a separate risk 
within the meaning of the section of 
the insurance law which fixes the min- 
imum number of risks outstanding at 
200. 

With this amendment it is possible 
to form a mutual insurance company 
of one or more employers whose total 
number of employes is 200 or more. 
Under the provisions of these laws it 
will be possible for emplovers to take 
care of their own insurance against ac- 
cidents in the same way in which this 
is done in Germany and also to reduce 
greatly the burden of accidents by con- 
ducting their own inspection of estab- 
lishments and measures of accident 
prevention. 





Semi-annual Returns 
Premiums and loss returns to the In- 
diana department for the first half of 


1911 show the following: 
Prems. Losses. 





Baer, WIRisic cc ccecvseces $22,896 $ 5,387 
Amer, Bonding .......... 15,882 742 
Amer. Surety ........... 35,981 5,562 
Amer. Cred. Indem........ 3,106 18 

Aetna Acc. & Liab........ 37,090 20,098 
Bamker® BUr..ccccccccces 15,246 45 

Commonwealth Cas....... 1,509 385 
Phoenix Pfd. Acci........ 15,425 7,611 
Standard Acci............ 59,938 21,404 
U. 8. Casualty....ccccees 38,538 9,711 
Cas. Co. of Amer.........- 16,165 8,686 
Weterel Cas..scccccccccss 28,404 13,890 
Fidelity Acci ..........+. 9,414 3,744 
Fidelity & Deposit........ 26,552 1,645 
Hartford S. B....... .-. 16,988 1,811 
National Acci. ...... - 873 424 
N, J. Fid. & Pl. Gl 2,872 1,158 
National L. & Acci., Tenn. 52,147 20,011 
NN. A, AOCh.c cccccccccscece 14,029 7,629 
National Cas........+++55 14,644 5,699 





Rules on Physician’s Defense 

Special Counsel Robbins, in the of- 
fice of Attorney-General Cosson, has 
held that liability insurance may be 
written under the Iowa laws in favor 
of hospitals and druggists providing 
the policies do not insure against mal- 
practice. Mistakes made by employes 
of hospitals and druggists may proper- 
ly be classed as “casualties” under the 
ruling and may be insured against. As 
to whether it is legal to insure concerns 
against all damage suits whether 
groundless or not by special agreement, 
Counsel Robbins says it is not as it 
would require companies to defend 
claims against which there could be no 
defense. The decision opens a new 
field to liability companies in Iowa. 





Ethridge Goes to Denver 

C. A. Ethridge, who for some months 
has been handling the casualty busi- 
ness of Critchell, Miller, Whitney & 
Barbour, of Chicago, has been obliged 
to resign in order to move to Colorado 
for his wife’s health, He has made 
a connection with the Thomas F. Daly 
Agency Company of Denver, western 
managers of the London Guarantee. 











AGENTS 
WANTED 


IN ALL OPEN TERRITORY 








WRITE FOR CONTRACT 


EVERY KIND OF BOND WRITTEN 


Lion Bonding & Surety Co., oman 
FEDERAL (ive == will be helped in establish- 


ing permanent incomes 





“ 
KKK kK 
cKkk kK Income over 


oa, $400,000.00 CASUALTY °° mrcttcharng 
rc.) at CapitalandSurplusover Liberal een 
$300,000.00 Polices COMPANY 





DETROIT, MICH. 


Mutual Plate Glass Insurance Association 


SHELBY, OHIO 
Incorporated 1880 
HENRY WENTZ, Secretary ané General Manage: 





H. W. HILDEBRAND, President 





Why don’t you write Sickness and Accident Insurance for 


“THE PHOENIX” 


OF DETROIT 
Most Liberal Contract Most Liberal Policies Stock Company 


Write “Phoenix,” 309 Washington Arcade, Detroit, Michigan 


AMERICAN INDEMNITY COMPANY 
Tacoma Building, CHICAGO 
The Pioneer Health and Accident Company of Illinois 


Issues a full line of attractive policies which provide a Natural Death Benefit, $1,000.00 
Travel Death Indemnity, and an Increasing Indemnity for a {prolonged illness, which 
are features not offered by our competitors. 


Agents wanted in Illinois. Liberal Renewal Contracts to ‘‘business getters." 


SURETY BONDS 


In all Judicial Proceedings, for Contractors, for Persons 
Holding Positions of Trust, for City, County and State 
Officials, for Notaries Public. 











PROMPT SERVICE AND SATISFACTORY RATES 


Globe Surety Company of Kansas City, Mo. 
Cash Resources $600,000 


INCOME INSURANCE 


‘Something 
Alwiiwe Accident-Health Policy ‘stic7s? 


limited Jesued by 


GERMAN COMMERCIAL ACCIDENT COMPANY 
Authorized Capital $800,000. Deposited with Insurance Dept., $100,000. 
$15 Weekly income for ) Costs only 
Accidents or Sickness } 66.00 
$2000 Death by Accident) per year. 
16 to 70, at the same low cost per year. 
Medical Examination required. beral Commissions and Renewal 
Write for sample policy and full particulars. We are now appointing agents. 
CHAS. A. WHITE & CO., General Agents for United States, 133 La Salle St., CHICAGO 








Accidents or Sickness 
$5000 Death by Accident 
insures Men or W: 


$25 Weekly Income for \eogie.” 


per year. 

















agent of the Travelers in Wisconsin, 
and later managed the casualty depart- 
ment for the Manley-McLennan 
Agency at Duluth. 


fore Kansas City has had the same 
rates as New York, Chicago and St. 
Louis. It is now put in the class with 
Cleveland, Cincinnati, San Francisco, 
etc. Boston and- Philadelphia are in 
class 2. The new ordinance requires 
pedestrians to cross streets at regular 
crossings and forbids their crossing in 
the middle of a block. It is believed 
that there will be little chance of the 





Rates Go Down 25 Percent 
The passage of a new traffic ordi- 
nance at Kansas City, Mo., has caused 
a reduction of 25 percent on automo- 








Mr. Ethridge was formerly special 





bile liability rates in that city. Hereto-! automobilists being held liable for ac- 
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cidents to pedestrians who cross in the 
wrong places. 


GETTING UNDER FULL STEAM 
Prudential Casualty Issues Up-to-Date 


Policy Forms in Industrial Dis- 
ability Department 








Manager Carl P. Lenz of the indus- 
trial disability department, Prudential 
Casualty of Indianapolis, is now get- 
ting the department in full swing and 
will soon be heard from. He is an ex- 
pert in his line and has had a valua- 
ble experience. The monthly payment 
department will have three forms of 
policy, which are described as follows: 


The “Reliance” disability policy con- 
tains all the liberal up-to-date features 
of any dollar a month policy. The special 
features are: Full principal sum for 
accidental death resulting from sun- 
stroke, freezing, hydrophobia, etc.; double 
indemnity for travel accidents on public 
conveyances, including passenger elevat- 
ors and steam vessels; 10 percent acci- 
dental indemnity if confined to the hospi- 
tal for more than a month; surgeon’s fee 
of $2 for injuries which do not cause total 
or partial disability; emergency relief up 
to $25 in addition to other indemnities; 
usual accumulations as to monthly ben- 
efits and also loss of life. 

The “Premier” disability policy con- 
tains all of the features of the “Reliance” 
disability policy. It also pays first week 
of sickness if disability exceeds 30 days, 
also pays full indemnity for nonconfining 
illness. 

The “Nonpareil” disability policy, 
monthly commercial, pays first week of 
illness; contains all other features of the 
“Reliance” disability policy. In addition 
thereto pays one-half the monthly indemn- 
ity, in addition to principal sum for dis- 
memberment loss during the period of 
total disability up to five years from 
date of accident, also optional indemnities, 
surgeon's fees and other attractive feat- 
ures. 





May Delay Planting Illinois 

The Southern Surety of Muskogee 
and St. Louis, which has just been ad- 
mitted to Illinois, will probably not be- 
gin planting agencies in the state for 
a short time. The company has not yet 
fully organized its casualty department 
at the home office, and, until it is in 
good shape to handle the business re- 
ceived, it does not desire to plant the 
state. 





New Branch Office at Memphis 


A new branch office of the American 
Surety has veen opened at Memphis, 
Tenn. H. F. Sharman, who for some 
time has been located at Cincinnati as 
inspector, has been placed in charge. 
He will be assisted temporarily by 
Special Agent Werner Opes, who has 
also been located at Cincinnati. West- 
ern Tennessee, Arkansas and northern 
Mississippi will be covered from the 
Memphis office. 





Postpone Organization 

Though the organization of an as- 
sociation by the liability underwriters 
of Louisville under the name of the 
Casualty Association of Louisville has 
been given over for the time being be- 
cause of the fact that the agents of 
two of the leading companies declined 
to become members of the body, it is 
stated by those interested that the or- 
ganization will be completed with the 
agents who have evinced a desire to 
join. This will probably be done in 
September, as it has been thought best 
to postpone action during the hot 
weather. 


National Mutual Union Meeting 
The annual meeting of the National 
Mutual Union, composed of mutual ac- 
cident and health companies, will be 
held at Niagara Falls, Ont. Aug. 15, 
which is the day previous to the an- 
nual meeting of the Detroit Confer- 
ence. 








Federal Union Asks Injunction 
The Federal Union Surety has en- 
tered suit in the federal court at St. 
Louis, asking an injunction against C. 
Jones, until recently agent for the com- 


ther pretending to represent the com- 
pany and to force him to remove the 
company’s name from his office win- 
dows. The hearing has been set for 
Aug. 1, though the company asked that 
he. be cited to appear in court immedi- 
ately and answer. His office is in the 
Commonwealth Trust building, St. 
Louis. 


RECEIVER EXPLAINS DEMAND 
Tells Why Defunct Company Insists 


on Collecting Renewal Premiums 
on Judicial Bonds 








Receivers for the United Surety of 
Baltimore, which went up the flue early 
in the year have replied to the refusal 
of former agents to collect renewal 
premiums on judicial bonds with a cir- 
cular letter explaining their position 
and the status of the company. In 
view of the refusal of the receivers to 
pay claims, even ‘some adjusted before 
the company went into the hands of 
receivers, many agents have been un- 
able to see things just the way the re- 
ceivers do. In part the letter says: 


The company, while badly impaired as 
construed by the various insurance laws, 
was and is considered solvent, but in 
January, receivership for conservation 
was deemed necessary in view of its con- 
dition and an unjustified petition for re- 
ceivers on the ground of insolvency. 

The company, by a practically unani- 
mous vote of its stockholders, petitioned 
the court for dissolution but this petition 
was subsequently dismissed, largely due 
we think, to the admitted solvency of the 
corporation. The company is neither in- 
solvent nor has it been dissolved. Theré- 
fore, even though it is in the hands of 
receivers and not writing any new busi- 
ness, in fact terminating all business 
where poss ie, its outstanding bonds and 
policies a. in force until cancelled, 
lapsed or terminated in the ordinary 
course of business. 

The receivers, on behalf of the com- 
pany, do not for a moment wish to insist 
that the bonds be kept in force but they 
must manifestly accomplish the following: 
1—The termination of all liability on 
outstanding bonds and policies—this to be 
done by cancellation, natural expiration, 
substitution of other bonds or by any 
valid release of liability to the United 
Surety Company. 

2—A collection of all premiums when 
and if due where the company’s liability 
is still in force. 

In other words, proper claim for un- 
earned premium will be recognized, pro- 
vided, always, that it is accompanied by 
tangible evidence of a cessation of liabil- 
ity to the United Surety Company. 

The only risks on which annual or re- 
newal premiums will be collected are those 
wherein cessation of liability can not be 
had as yet—i. e., surety bonds embracing 
the following general classification—con- 
tract, public official and judicial. 





Agents on the Committee 

Four members of the committee of 
five appointed by the Wisconsin Bank- 
ers’ Association to investigate the plan 
of organizing a mutual company to 
guarantee back deposits are local 
agents for fire, life and casualty com- 
panies. They are H. A. Moehlenpah, 
Clinton; E. A. Dow, Plymouth; Earle 
Pease, Grand Rapids, and C. R. Thom- 
son, Richland Center. The fifth mem- 
ber is P. E. Woodward of Watertown. 





Papers at Claim Convention 
Among those who will read papers 
at the annual meeting of the Interna- 
tional Claim Association at the Hotel 
Chamberlin, Old Point Comfort, Sept. 
6-8, are the following: 


Dr. W. Edward Magruder, Baltimore; 
L. E. Brown, Continental Casualty; J. F. 
Canty, London Guarantee; Chester N. 
Farr, Jr., Philadelphia; F. D. Harsh, Iowa 
State Traveling Men’s Association; Dr. 
F. EB. Pilcher, National Casualty; F. 8. 
Dewey, secretary National Casualty; E. 
Perry Shorts, vice-president United States 
Health & Accident; David N. Case, Trav- 
elers; Philip M. Leakin, Aetna Life; Mor- 
ton E. Weldy, Bankers Accident of Des 
Moines; J. C. Rosenberger, Kansas City, 
Mo., and P. B. Eyler, chief auditor of the 
Aetna Life. 





Bank Fidelity Rates 

Bank fidelity rates are in a disturbed 
state on account of the situation grow- 
ing out of the contracts some of the 
surety companies have with state bank- 
ers’ associations. Under these con- 


sociation is usually made the agent of 
the surety company for the writing of 
fidelity bonds for members of the as- 
sociation. He is given a commission, 
varying from 10 to 25 percent. 
Where one company has such a con- 
tract in a state the advisory rates pro- 
vide for a reduction by other com- 
panies by an amount equal to the com- 
mission paid the secretary of the bank- 
ers‘ association. In states where there 
is no such contract and the regular 
book rate is 25 cents the bankers have 
to pay that figure, while those in others 
have to pay only 1834 cents because 
some company has a contract with 
their state bankers’ association at a 
25 percent commission. This inequality 
has resulted in the New York city 
banks being quoted a rate of 20 cents, 
although the regular rate for that state 
is 25 cents. 





TOMLINS ADDRESSES AGENTS 





President of Empire State Surety Ridi- 
cules Attempt of W. B. Joyce 
to Get Control 





In regard to the taking over of the 
Empire State Surety by National Surety 
interests the former company has issued 
a circular to its general agents and in 
part it reads as follows: 

It may be well to say at this time 
that Mr. Joyce has been for a number 
of years a stockholder in this com- 
pany and was at one time a director. 
Mr. Joyce has made periodical efforts to 
secure the controlling interest in this com- 
pany but has never succeeded in getting 
any considerable amount of stock. It is 
apparent to us and will be apparent to 
you that the persistency of the efforts of 
Mr. Joyce is flattering to the company as 
indicating that the company and its plant 
are considered to be very valuable. ‘ 
The stock of this company is very wide- 
ly held, no stockholder having more than 
200 shares of stock and considering the 
fact that there are 5,000 shares and that 
there have been very few.stock sales dur- 
ing the last several years it will be seen 
at once that it is practically impossible to 
get control of the company except with 
the cooperation of the directors of the 
company. No proposition to that end 
has been or will be considered and the 
company expects to pursue its own plans 
and policies without reference to spasmodic 
efforts by Mr. Joyce or any one else to 
obtain control. 

The chances that the control of this 
company will pass to the National Surety 
or interests identified with it are so re- 
mote that rumors to that effect should 
not be given the slightest consideration 
or credence. 

It is signed by President W. M. Tom- 
lins. 


A syndicate has been organized in 
New York, with William B. Joyce, 
president of the National Surety, as 
manager, for the purpose of securing 
control of the Empire State Surety. 
The sum of $500,000 is to be subscribed 
by Aug. 1, and the stock is to be se- 
cured by Dec. 1. The limit of the price 
to be paid is par. 

While it is understood that the great- 
er part of the fund is already sub- 
scribed, it is thought certain that the 
syndicate will not be able to secure any 
great amount of stock at the price set 
in the agreement. The result of the 
examination of the Empire State, re- 
cently completed by the New York De- 
partment, is expected to show a book 
value for the stock well above par, and 
the value of the agency plant and good 
will would shove the price considerably 
higher. William M. Tomlins, Jr., pres- 
ident of the Empire State, is very sure 
that little or none of the stock can be 
secured at the price named. Mr. Joyce 
refused to give out any information 
concerning the deal. 





To Organize at Milwaukee 
Milwaukee liability men will hold a 
meeting on Friday for the purpose of 
completing the organization of a local 
casualty underwriters’ association. They 
have had an automobile organization 
for some time and several months ago 
had a number of Chicago men visit the 
city for the purpose of starting an as- 








pany there, to restrain him from fur- 





tracts the secretary of the bankers’ as- 


sociation applying to liability insurance 





completed. J. T. Wagner, 


assistant 
manager of the Travelers at Chicago, 
secretary of the Chicago association, 
will be present at the Friday meeting. 





Getting an Iowa Plant 


The National Fidelity & Casualty of 
Omaha has appointed the following 
agents in Iowa: Charles S. Murphy, 
Dubuque; L. S. Pickett, Fort Dodge; 
D. J. Connolly, Sioux City; Herbert F. 
Buchanan, Le Mars; Doerfler Huntley 
Co., Des Moines; Hargan Mercantile 
Agency, Boone; H. L. Nehls & Co., Ce- 
dar Rapids; A. M. Treat, Marshalltown. 


CASUALTY APPOINTMENTS 
Ohio 

Amer. Fidel.—Samuel Drago Wil- 
liam Sheridan, Toledo. a ‘ 
Amer, Liab.—E. 8. Saunders, Ironton. 
Cont. Cas.—F. M. Kemp, neva; A. 
F. Bosche, Bowlinggreen; A. C. Myers, 
Cherry Fork; G. C. Faucett, Glouster; 
J. H. Taylor, College Corner; Frank Mc- 
Cookey, Sandusky; Joseph Stosek, Cin- 
cinnati; A. B. Crow, Findlay; J. H. Smith, 
Emerson; D. R. illiams, Youngstown; 
J. M. Rupel, Dayton; C. E. Jordan, Paul- 
ding; Purd Post, Shelby. 

Empire State Sur.—W. C. Bokerman, 
a J. meen, Youngstown, 

uit. Sur.—G. . Wells, Wellington; 

A. A. Barber, Garrettsville. - 

Natl Cas.—A. J. Wilson, Cleveland; 
John Murphy, Cincinnati; Howard Weekly, 
— 3 — Olinger, Dayton. 

3 ep.—Morriss Dreyfuss, 0; 

W. W. McIntosh, Akron. roe 


CASUALTY NOTES 


The Southern Surety of Muskogee, 
Okla., has applied for admission to Iowa. 
The Wisconsin department has licensed 
the Fidelity Accident of Saginaw, Mich. 
The Commonwealth Bonding & Casualt 

of Ft. Worth, Tex., is entering the month. 
ly payment and accident field. 

The Prudential Casualty of Indianapo- 
lis has been licensed in Minnesota. The 
Philadelphia Casualty has withdrawn 
from the state. 
The General Accident has made an is- 
sue of 250,000 pounds of 5 percent stock 
to be applied in securing controllling in- 
terest in American and British companies, 
Lambert & Weaver, of Henderson, Ky., 
general agents for the Maryland Casualty 
for the western section of Kentucky, have 
resigned the agency. J. S. 
ville, 
state. 


The Overland Life & Accident has 
been incorporated at Lincoln, Neb., on the 
assessment plan. Harry C. Shears, Louis 
Beindorf, Henry D. A. Luckett, Joseph 
Osborn and Charles L. Dudley are the 
incorporators. 


Receiver T. H. MacDonald of the Aetna 
Indemnity, and ex-insurance commissioner 
of Connecticut, is in the west accompanied 
by his attorney, James H. Webb, attend- 
ing to the affairs of tne company. He is 
visiting a number of cities. 

George R. Bacon, manager of the claim 
department of the Massachusetts Acci- 
dent, is receiving congratulations on his 
marriage to Miss Marion B. Thompson 
of Melrose. Mr. and Mrs. Bacon have 
roe vanes from a trip through the 
south. 


Thomas S. Dugan & Co., of Louisville, 
general agents for Kentucky of the United 
States Fidelity & Guaranty, have begun 
the organization of the state for the 
casualty department of the company, 
which recently began operations. The 
firm has had the representation of the 
fidelity department for a number of years. 

The Southwestern Casualty of San 
Antonio, Tex., was licensed last week py 
the Texas department. Its capital is $200,- 
000 and surplus $98,010. It is licensed 
to write accident, health, fidelity, surety, 
plate glass, burglary and theft liability. 
T. L. Coleman is the president, Homer 
Eads, first vice-president, and Dr. Fred 
Terrell, secretary and treasurer. 

Charles Hughes, manager of the Work- 
men’s Compensation Service & Informa- 
tion Bureau, who was recently seriously 
injured by being thrown from his horse, 
is recovering nicely. He has been given 
a three months’ leave of absence by the 
governing committee of the bureau and 
will probably take a trip to Europe as 
soon as he is well enough to stand the 
journey. 

Three large bonds have just been writ- 
ten by the Globe Surety of Kansas City. 
One for half a million is on D. S. Myers, 
head banker for the Modern Woodmen of 
America; another for $200,000 on Mrs. 
Carrie Franklin, supreme receiver for the 
Royal Neighbors of America and a third 
for $200,000 on William T. Jamison of 
Kansas City, executor of the estate of 
Eugene L. Schattner, deceased. 


The injunction suit to restrain Secretary 
of State James Frear of Wisconsin 
from paying salaries to members of the 
industrial board, created to administer 
workmen’s compensation act, will have to 
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on the grounds that the duties of the 
board arose from an act of which con- 
stitutionality is in question and argued 
that payment of salaries for such serv- 
ices would be unlawful. The board is, 
however, under the labor commission act 
and the duties prescribed in the com- 
pensation law are additional rather than 
duties solely ordered by the compensation 
law. 





Expel a Cleveland Member 
Cleveland, O., July 26—(Special)— 
The Barry Bros. Company has been ex- 
pelled from membership in the Fire In- 
surance Exchange here on charge of 
doing business with a non-board 
agency. Investigation has been in 
progress some time and the exchange 
had gathered indisputable proof, it is 
said, upon which it acted. A number 
of other investigations will follow and 
it is proposed to have a_ thorough 

housecleaning in the organization. 





Equitable States Phoenix Offer 

The Equitable Fire & Marine of 
Providence has circularized its stock- 
holders stating the conditions of the 
offer of the Phoenix of Hartford. 
Seventy-five dollars a share is offered 
providing that the Equitable is in a 
satisfactory condition on July 1, the 
stock to be deposited with the Indus- 
trial Trust Company of Providence on 
or before Aug. 15. 





Must First Get Reputation 

A ruling has been issued by Super- 
intendent Lewis of Kansas to the effect 
that an insurance company organized 
outside of Kansas must transact busi- 
ness for a year and make a satisfactory 
showing before it will be granted per- 
mission to transact business in Kansas, 
He will not issue license until the com- 
panies are a year old. Mr. Lewis states 
that many small companies organized 
in other states attempt to branch out 
too quickly. He knows nothing about 
them and can find out nothing about 
them until they have been going for 
some time. He wants to protect pos- 
sible policyholders in Kansas and here- 
after will require the companies to get 
a reputation before they come to Kan- 
sas. 





Signs the License Bill 

New York, July 26—(Special)—Gov- 
ernor Dix, of New York, has signed the 
Sullivan bill amending the insurance 
code of the state in regard to agents 
and brokers’ licenses. The bill pro- 
vides that all agents and brokers must 
secure a certificate of authority from 
the superintendent of insurance before 
engaging in the fire insurance busi- 
ness. To obtain the license the agent 
or broker must file with the department 
a statement whether he has ever re- 
ceived a certificate of authority; the 
business in which he was engaged dur- 





ing the year next preceding the date 
of the application; that he intends to 
engage principally in the insurance 
business or that he intends to conduct 
the business in connection with a real 
estate agency and that he is not con- 
nected with any firm on whose business 
he expects to receive a commission. 
The bill also provides for the revoking 
of licenses and a fine of $500 is placed 
as a penalty for violation of any of 
the provisions of the section. 

Hoey’s bill amending Sec. 34, pro- 
viding that taxes to be paid by foreign 
companies shall be upon premiums re- 
ceived from business in the state, was 
also signed. 





MISCELLANEOUS NOTES 


An automobile fire truck, carrying six 
chemicals and with a passenger capacity 
of five men, has been purchased by Madi- 
sonville, Ky., for the use of Fire Chief 
R. L. Harned, 


James F. Stone, the Philadelphia local 
agent, who is president of the American 
Union Fire, has incorporated his agency 
for $25,000 capital. Among the incorpora- 
tors are R. G. Oellers, Jr., secretary of 
the American Union, Wm. T. King, and 
Charles A. Wilson. 


The Atlas Assurance has made a propo- 
sition to the Essex & Suffolk of England 
to take over 80 percent or more of the 
stock of the latter company. The Essex 
& Suffolk is to remain as a separate com- 
pany, the relations of the companies to 
be those of cooperation and assistance. 


A bill has been introduced in the Georgia 
legislature “To prohibit fire insurance com- 
panies or their representatives from al- 
lowing any special favor or advantage not 
specified in the policy contract or giving 
any rebate on the premium designated in 
the policy and providing for the punish- 
ment thereof and for other purposes, etc.” 


Pittsburg agents, outside the congested 
district, after secretly getting together, 
carried a motion through a meeting of the 
Allegheny Board of Underwriters permit- 
ting them to write in the congested dis- 
district. Two agents for each company are 
allowed in thé congested district and six 
— according to the rules of the 

oard. 


Insurance Commissioner Bell of Ken- 
tucky has issued a public statement warn- 
ing against the purchase of fire insup 
ance from companies not authorized to 
do business in that state. The alleged 
wild cat companies which are under in- 
vestigation in Pennsylvania are said to 
— done considerable business in Ken- 
tucky. 


The Columbian Insurance Company of 
Indianapolis, has been incorporated, with 
$50,000 capital stock, “to do a general in- 
surance business.” The trustees are well 
known business and professional men of 


the city: Jacob Buennagel, G. E. Feeney, 
M. F. Garthland, Charles Fox, E. T. 
Lyons, D. E. Boland, John Weber, M. 


F. Gill, and Francis 4 Schaffer. Since 
incorporation the capital stock has been 
increased to $100,000. 


WAN TED 


To represent first-class Fire Insurance, 
Casualty and Liability Companies in Kan- 
sas City and vicinity, by newly formed com- 
pany which can command business. Ad- 
dress 27-D, car2 The Western Underwriter. 








To Local Agents: 


You can make new friends and customers and keep those you 
already have, if you advocate the installation of APPROVED WINDOWS 
AND FIRE DOORS made by the PIONEER MANUFACTURER of the west. 


THOMAS LEE, CINCINNATI, O. 


Holder of Label Number 1, issued by 
Underwriters Laboratories 


129 West Second Street 





WANTED 





Your Inquiries for 


STANDARD FIRE DOORS, SHUTTERS and 


FIXTURES—All Approved 


RICHMOND SAFETY GATE CO., Richmond, Ind. 





THE SWEM GAS MACHINE CO 
GOOD FiRE PROTECTION PROPOSITION 


WANTED: Fire Insurance Agents to work as side line—only in small towns. 


Write A. P. RICKMIRE, 


Commercial and Thompson Aves. 





President and Manager 
WATERLOO, IOWA 





COMMENT ON FIRE LOSS 


WISCONSIN REPORT FIGURES 





Ratio Is Increasing—Past Five Years’ 
Record Greatest in History of 
Department 





A constantly increasing year-by-year 
loss in fire insurance in Wisconsin is 
shown by a comparison of the losses 
for a period of forty years. This fact 
is a feature of the annual report of 
the Wisconsin insurance department on 
fire and marine insurance, just issued. 
The losses are declared to be heavier 
proportionately than during any pre- 
ceding five-year period, and the losses 
of the most favorable year of the 
three years just passed exceed all but 
five of the preceding forty years; while 
those of the year preceding the last 
year equal any preceding year, and 
those of the last year exceed any pre- 
ceding year by almost one-third. 

Aggregate Losses Shown 

The aggregate losses paid in Wis- 
consin during the last six years are 
own by the following table: 


1905....$3,427,645.89 1908....$4,209,556.32 
1906.... 3,160,534.00 1909.... 3,712,054.23 
1907.... 3,495,575.42 1910.... 5,529,142.37 

BOOM sncvecscnsecesseses $23,534.508.23 


Comment on Losses and Expenses 


“It is clear,” says the report, “that 
any claim of the fire loss in this state 
has been reduced recently is absolutely 
without foundation. Undoubtedly a 
part of the excessive loss in the last 
year was due to the extremely dry 
season. It does not appear that the 
element of arson or other moral hazard 
was a large factor. Out of 2,340 fires 
only 27 were deemed worthy of investi- 
gation. The conclusion follows that 
our excessive fire loss is very largely 
due to defects in plans and construction 
and perhaps in a large part to a lack 
of recognition of duty and of informa- 
tion in regard to the prevention of 
fires.” 

The department urges economy in 
expenditures, citing that the average of 
losses paid to premiums received, dur- 
ing a period of forty years, is 49.27 
percent. “Besides,” says the report, 
“the anxiety of companies to obtain the 
so-called preferred dwelling house 
business and the high commissions paid 
for it indicate that the rates of this 
business must at least be very profitable 
and considerably in excess of what are 
necessary.” 

Antirebate Law 

The payment of commissions to an 
agent upon his own insurance is now 
prohibited, unless during the twelve 
months preceding he has written insur- 
ance for others, the premiums on which 
exceed the premium on his own risk. 
The insured is subject to fine and im- 
prisonment for receiving or offering 
to receive a rebate, and the policy is- 
sued to him is valid only in the propor- 
tion which the premium actually paid, 
deducting the rebate, bears to the pre- 
mium which should have been paid. 

The report shows that the state in- 
surance fund (for insuring state proper- 
ty) is $160,194. The number of com- 
panies transacting business by author- 
ity of the department includes six Wis- 
consin stock fire companies, two Wis- 
consin mutual fire companies, 118 stock 
fire companies of other states, twelve 
mutual fire companies of other states, 
one Lloyds company, twenty-six fire 
and marine insurance companies of for- 
eign governments, and six foreign ma- 
rine companies, making a total of 171. 
Eight outside companies were admitted 
during the year 1910, and four since 
Jan 1, 1911. Wisconsin fire companies 
paid total taxes and fees of $16,840 to 
the insurance department in 1910. 
Other fire companies paid a total of 
$188,487. The department received 


total taxes and fees in 1910 of $728,473. 
The total expenses of the department 
were $33,161.15. 





NEWS OF FIRE PROTECTION 


MICHIGAN GOVERNOR'S ACTION 


Backs Up Insurance Commissioner 
Palmer by Proclaiming July 25 
as Clean-up Day 











Governor Osborn of Michigan, sec- 
onded the action of Commissioner 
Palmer in appointing July 25 as a 
“clean-up day” by issuing the follow- 
ing proclamation: 


This is the time of the year when all 
are especially confronted with the dan- 
gers of fire. Alleys, basements and other 
dumping grounds have been made places 
of deposit for combustible material. With 
this condition in mind Calvin A. Palmer, 
fire marshal of Michigan, has issued a 
proclamation in which he designates 
Tuesday, July 25, as clean-up day. In 
pursuance with the above I, Chase 8. 
Osborn, governor of the state of Michi- 
gan, appeal to the citizens of our state 
to cooperate with Commissioner Palmer 
and the state fire marshal’s department 
in this beneficial movement. 





Virginia, Minn., Fire Protection 

J. W. Murphy is vice-president of 
the police and fire commission at Vir- 
ginia, Minn. The city has ordered one 
automobile chemical and hose truck to 
carry 1,500 feet of fire hose and 8 to 
10 men with a horsepower of 110. It 
expects delivery Sept. 1. It also has 
a steam fire engine. The object is to 
double the department so as to cover 
two or more fires at the same time if 
necessary. 





Big Loss in Lumber 

It is claimed that 50,000,000 feet of 
hardwood, pine and helmlock, have 
been destroyed by the recent forest 
fires in Michigan. This has called spe- 
cial attention to the laxness of the 
duly appointed authorities in looking 
after the matter of forestry fire proteé- 
tion. The fire patrol system main- 
tained by the state is poor. Had there 
been an efficient service of this kind 
much of this great loss to the state 
might have been prevented. The at- 
tention of the governor has been par- 
ticularly called to this subject. Such 
a drainage of lumber products as is an- 
nually caused by fire will soon exhaust 
the supply of lumber and greatly en- 
hance its price. This could be largely 
prevented by proper care and atten- 
tion by the people and the more rigid 
enforcement of the laws governing by 
the proper authorities. 





Two More Model Ordinances 

The Kentucky Inspection Bureau, 
acting in cooperation with the ordi- 
nance committee of the Kentucky Fire 
Prevention Association, has issued two 
additional ordinances which are in- 
tended as models for the guidance of 
small towns in Kentucky which have 
been asked to pass measures regulating 
the fire hazard. One is a general build- 
ing ordinance, which is simple in form 
and is to be submitted to towns of 
comparatively small size, and the other 
has to do with the installation and use 
of heating apparatus and appliances. 





Ask Beceiver for Water Company 

City Solicitor Greenberger of Akron, 
Ohio, made oral application before Judge 
Vickery of Cleveland Monday for a re- 
ceiver for the Akron Water Company. 
Argument will be hearse upon the appli- 
cation next Monday. It seems that thefe 
has been much trouble with the plant 
since a supposed settlement was reached 
some time ago, when the company agreed 
to sell to the city. This has engendered 
bitter feeling and now many. citizens are 
asking that the city establish an entirely 
new plant and refuse to buy this one. A 
new break in a down-town pipe decided 
the city officials in their course Monday. 





FIRE PROTECTION NOTES 
Mitchell, Ind., is to have waterworks. 


Plymouth, Ind., is going to improve its 
fire department. 

The Michigan fire marshal has just com- 
pleted an inspection of Manistee, Mich., 
and ordered improvement of the premises 
at eighty-nine locations. 


The bids for a new engine house at 
Ashtabula, O., which were opened July 12, 
were rejected as being too high. The 
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director of public safety, I. M. Hadcock, 
had the plans revised and will call for 
other bids, the same to be opened Aug. 1. 


It is reported that work on the con- 
struction of the municipal waterworks 
system, which is to be built at Johnson 
City, Tenn., will begin early in the fall. 


Newcastle, Ind., has purchased a lot 
at South Eighteenth street and Grand 
avenue on which a fire department house 
will be erected. 


Port Huron has promised to assist the 
E. M. F. Company in the way of better 
fire protection by putting in a main from 
Hancock street and sprinklers will be in- 
— at the plant, also a fire alarm 

Ox. 


The Dubuque fire department has re- 
ceived a new city service hook and lad- 
der truck, carrying eight ladders, with 
modern fire fighting devices. It is smaller 
than those already in use and will be of 
service in the outskirts of the city. 


The Osgood volunteer fire company of 
Lawrenceburg, Ind., has petitioned the 
town council for three fire cisterns, a 
main from the municipal waterworks to 
the business district and a better engine 
house for the protection of the fire ap- 
paratus. tach of the thirty members 
agrees to donate one day’s work on the 
improvements. 


James P. Goodrich of Winchester, Ind., 
has purchased the electric light plant at 
Mitchell, Ind., and will install a water- 
works system, theis being one of the con- 
ditions of the sale. Mitchell is an im- 
portant town industrially, and has been 
attempting to secure a water plant for 
several years. 


The city commissioners of Kansas City, 
Kan,, have purchased two 90-horsepower 
combination hose and chemical automo- 
biles. One will be installed at headquar- 
ters and the other at engine house No. 
6, at Sixteenth street and Garfield ave- 
nue, A similar automobile, purchased 
some time S50, will be installed at engine 
house No. 


The St. Rornaré Mining Company of 
Earlington, Ky., which operates the wa- 
ter system there, has announced that it 
will install an additional pump and also 
lay down new mains and erect more fire 
hydrants. The Kentucky Inspection 
Bureau recently made some recommenda- 
tions along this line. The town is at- 
tempting to improve its classification. 


South Bend, Ind., will spend $50,000 
for automobile fire fighting apparatus, 
according to present plans of the board 
of public safety, which has contracted 
for a motor chemical wagon for $7,000, 
to begin with. Two hook and ladder 
wagons, one steamer and ten hose 
wagons, besides automobiles for the de- 
partment heads will be purchased. The 
department will consist of thirteen com- 
panies, 

Chief Weeks of the Battle Creek fire 
department is telling business men of that 
city that they may reduce their insurance 
rates fully 50 percent by the removal of 
old shacks and fire traps in the heart of 
the town. He points to the barns in the 
rear of the Clifton house, the Nichols 
frame building on State street and the 
Gildersleeve block on West Main street 
as exampies of the dangerous risks al- 
lowed to exist there. 

Representatives of industries, located in 
that part of Kansas City, Mo., known as 
east bottoms, have petitioned for an ex- 
tension of water mains for fire protection, 
One petitioner claims $100,000 loss during 
the past few years through lack of water 
protection and it is further claimed that 
some bad elevator fires could have been 
prevented. An extension toward the dis- 
trict is being laid and 700 feet more of 
mains will afford the protection. 

The Denver chamber of commerce has 
begun an active campaign to reduce the 
fire hazards of the city. E. W. Canfield, 
assistant manager of the Rocky Mountain 
Fire Underwriters’ Association, is chair- 
man of its insurance committee, which 
has begun an inspection of the city’s fire- 
fighting equipment, including the water 
pressure and supply. The chamber of 
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work among its members and the busi- 
ness men generally on the question of 
fire waste and fire prevention through the 
distribution of literature bearing on the 
subject. 


BUCKEYE FIELD OUTING 


(CONTINUED FROM PAGE 1) 
ing. Albert Rees Davis, the Cleveland 
agent, joined the party for the trip 
over and proved a prince of entertain- 
ers. J. Davis, of Columbus, was an- 
other belated arrival. 

C. H. Patton, of the Cleveland In- 
spection Bureau, had as his guests Mr. 
and Mrs. E. V. Heckel and their little 
daughter and Miss Palmer. 

H. N. Kelsey, of Chicago, western 
manager of the Sun, joined the party 
in Cleveland. C. Hecox, assistant 
manager of the O. C. Kemp general 
agency, Chicago, and E. J. Hollister, 
head of the R. G. Dun insurance de- 
partment, joined at Detroit. Others 
who came in in time to catch the boat 
from Cleveland or joined the party in 
Detroit were Mr. and Mrs. E. A. Kee- 
ler, Columbus; George E. Haas, Chi- 
cago, manager for the Atlas; William 
and H. L. Sowards, of Cincinnati, and 
John Smith, of Chardon. 

Mrs. Neff a Victim of a Robber 

The only untoward incident of the 
trip occurred within a few minutes 
after the bulk of the Ohioans registered 
at the Hollenden, soon after their ar- 
rival in Cleveland. Mrs. S. C. Neff, 
secretary-treasurer of the fire preven- 
tion association, was robbed of her 
handbag, containing a considerable sum 
of money, some drafts, papers, a check- 
book, and a very handsome silver pock- 
etbook. Though the hotel was turned 
topsy-turvy in an effort ‘to get trace 
of the thief, no result was attained. 

Coming over on the Northland, brief 
meetings of the field club and the 
league were held, at which reports 
were made by the committees which 
had arranged the outing and there was 
a little speechmaking. George E. Haas, 
of the Atlas, and H. N. Kelsey, of the 
Sun, spoke on field work and fire pre- 
vention, and Paul Mason, of THE WEst- 
ERN UNDERWRITER, said a few things 
about publicity at the field club meet- 
ing, and John E. Smith, executive spe- 
cial of the Ohio Farmers, addressed 
the league briefly. 

Piano Was Center of Attraction 

There were some hilarious times 
around the Northland’s piano in the 
after cabin, after dinner. Lester Cate 
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Insurance Agents Everywhere Sell 


Pyrene Fire Extinguishers 


To Equip Factories, Stores, Automobiles, 
Motor Boats and Homes 


The Only Universal Fire Extinguisher 


Included in the lists of approved fire appliances issued by the 
National Board of Fire Underwriters. 


WRITE TODAY for AGENT’S DISCOUNTS, 
PRICE LIST and DESCRIPTIVE MATTER 
Pyrene Manufacturing Company 
410 East 32nd Street, NEW YORK CITY 


THE PYRENE COMPANY, Distributors 
32 South Jefferson Street, DAYTON, OHIO 


PYRENE COMPANY OF ILLINOIS, Distributors 


29 S. La Salle Street, CHICAGO, ILL. 








Sate Storage 


Oils and Volatils 


Your buildings should be se- 
cured against fire and explosion 


from oil or gasoline. 


To eliminate the danger specify 
Bowser Oil Storage Systems. They 
comply with city ordinances and 
are listed by the National Board ° 


of Fire Underwriters. 


All styles, all sizes, at all prices. 
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INSURANCE STOCKS 
Quotations as furnished by 


E. S. BAILEY 


66 Broadway, New York City 


FIRE COMPANIES 
Approximate Bid Asked 





Annual - Price Price 

Company Dividend P.C. P.C. 
City of N. Y... 10 160 200 
Commonwealth 10 326 eos 
Continental ..... 50 1025 1050 
Empire City .. 8 190 ae 
Fild.-Phenix . 310 325 
Ger. Alliance << 300 320 
Ger. Ameri P veo Oe 500 625 
Germania (50) ....... 20 300 310 
Glens Falls sid5 30 1525 ead 
Globe & Rut......... 40 475 500 
Hanover ($50) ...... 16 225 one 
 daceneeedee 5 700 715 
Nassau add bacéues 10 5 176 
Niagara ($50) ....... 20 290 305 
North River ($25)... 10 150 165 
Pacific ($25) ......... 14 185 see 
Peter —- ($20)... 6 90 105 
Stuyvesant ......... . 10 150 lait 
United States (25). 90 100 
Westchester ($10) ... 40 490 610 
Wmsburg City ($50). 2 70 395 


0 3 
(Life Co. stocks quoted upon request.) 





“FIRE! FIRE!” said Mr. McGuire, 
“Where ? where?” said Mr. O'Hare, 
“Down town,” said Mr. Brown, 
“Oh! I'll sleep like a top,” 

Said Mr. Hopp, 


“‘Because all my exposed open- 
ings are protected with Stand- 
ard Doors and Windows bearing 
the Underwriters’ Label and 
manufactured by Stremel Bros. 
Roofing & Cornice Co., 1304 to 
1326 N. Third Street, 


‘Minneapolis, Minn.”’ 


Yes, our catalogue shows it all, 
Have one? 
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played, Albert Rees Davis told some 
German dialect stories that would have 
won “a hand” on the vaudeville circuit, 
and both played and sang; Fred Ran- 
som recited some of Tom Daly’s “Da- 
goman” poems and John H. Gray blos- 
somed out as a clever story teller. 
Mrs. C. G. McGray, of Columbus, sang 
some beautiful ballads. 


Arrival at Detroit was at 3 o'clock. 
The Michigariders had promised to have 
enough autos to take the women and 
children to the hotel, but evidently autos 
are plentiful in the City of the Straits, 
for the whole crowd was whisked to the 
Tuller in short order. As soon as they 
were settled the ladies were taken on an 
auto ride around the city and the men 
were informally entertained in a variety 
of ways. 

Boat Ride to the Plats 


The real feature of the trip was pulled 
off Friday, when on the chartered steamer 
Sappho the whole party, accompanied by 
their entertainers, many with their wives 
and children, were taken across St. Clair 
lake to the Flats, where dinner was served 
at the Rushmere club and there was a 
baseball game. 

The ball game was the funniest ever, 
and this veracious chronicler has failed 
utterly to make a reliable estimate of 
the error column, so he’s going to leave 
that part of it out. Neal Rowland cap- 
tained the Buckeyes and M. V. Whitney 
the Michiganders. The teams were: 

Ohio—Rowland, Carey, Corry, Keeler, 
Newburger, Duffey, Ransom, Wilson, Pat- 
ton, Rowland, Decker, Pohlman. 

Michigan—Whitney, March, Heenan, 
Ball, Reekie, Crowell, Benallack, Fred 
Andrews, Guthard. 

Ran in Ty Cobb as a Ringer 

After the game was over some of the 
Ohio boys accused Michigan of putting 
in a ringer, but as he couldn’t be identi- 
fied as anything more fearsome than a 
Detroit Tiger, who when he went to bat 
knocked the ball into the middle of the 
lake, so that the game had to be called 
on account of wet grounds, and as, with 
only three innings played, the score of 4 
to 1 in favor of Michigan didn’t count 
anyway, nothing was done about it. Carey 
and Corry covered themselves with glory, 
as they scored Ohio’s only run by an ex- 
ceedingly clever double play. 

Returning to Detroit, there was a very 
pleasant hour of entertainment around 
the piano, after the members of the 
party had danced to their heart’s content, 
Albert Reese Davis gave some of his 
character sketches and sang a few songs; 
the “Souse family” quartet—or may be it 
was an octet, sang the song which is the 
badge of their family relationship; Fred 
Ransom recited from clever Tom Daly’s 
verse, and, with Mrs. McCray as accom- 
panist, T. E. Flanegin, of the Michigan 
party, who has a magnificent and well 
trained bass voice, sang a splendid sea 


song. 
Pun with the Newly-Weds 

The boys also had some fun with the 
newly-weds, included in which category 
were Mr. and Mrs. B. T. Duffey of Cleve- 
land and Mr. and Mrs, W. A. Sawyer of 
Marysville, O. One by one they grabbed 
them out of the crowd on the upper deck, 
placed them in chairs in the middle of 
the dance floor and played ring-around- 
the-rosy with them amid shouts of laugh- 
ter from the spectators. 

Detroit was reached at 6 o’clock in the 
evening, and as soon as dinner was over, 
the scattering of the merry party be- 
gan, the only regret being that the sea- 
son of pleasure had been so brief. 

The whole outing, from whatever angle 
considered, was splendidly arranged, and 
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WHITNEY & BARBOUR 
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CHAS. A. NEWTON @& CO. 


29'S. La Salle Street, CHICAGO 
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was carried out without a hitch, but the 
palm for nicety of arrangements is easily 
to be awarded the Michiganders. Those 
who participated in the arrangements and 
in the pleasures of the entertainment 
were: 

W. T. Benallack, chairman of the com- 
mittee; T. E. Flanegin, Mr. and Mrs, J. 
W. Beck, George H. Ball and ladies, F. 
W. Andrews, George K. March, N. A. 
Bloom, H. W. Guthard, Joseph Goodrich, 
D. W. Andrews, Ralph Rawlings, M. V. 
Whitney, H. A. Bartels, George Kess- 
berger, Mr. and Mrs. W. P. Robertson, 
Mr. and Mrs. H. W. Crowell, Howard 
Hudler, who travels both Ohio and Mich- 
igan; Neal C. Rowland, Mr. and Mrs. H. 
M. Wardle, C. A. Reekie, C. L. DeWitt, 
Chicago, whom the Michigan men insisted 
on claiming as their own; Charles E. 
Mann and C. G. McCray, who claim both 
states: John Heenan, Miss Arntz, of the 
Jones general agency. W. A. Eldridge, 
Detroit local agent, who writes the “Old 
Detroiter’ column in The Western Under- 
writer, was a special guest. 


OHIO FARMERS MEETING 
(CONTINUED FROM PAGE 2) 
with the contract, for the endorsement 
will supersede. - 

J. W. Kirkpatrick of Muncie, presi- 
dent of the Indiana Association of 
Local Fire Insurance Agents, made a 
vigorous plea for the support of his 
organization on the part of those pres- 
ent. 





Orahood Elected President 
The new officers of the Indiana as- 
sociation of Ohio Farmers agents are 
C. C. Orahood, president, Camden; J. 
A. Moulter, vice-president, Plymouth; 
A. J. Smith, secretary, Hobart; Lewis 
F. Coleman, treasurer, Warsaw. 
Delightful musical numbers by the 
Misses Mabel and Grace Coleman of 
Warsaw, and Miss Byers of Fort 
Wayne, enlivened the opening moments 
of the program. Mrs. F. H. Hawley 
entertained with several readings. Her 
splendid contributions to the occasion 
were heartily applauded. 


with fairness to both the Co and as- 
sured, at all times, especially the fluctua- 
tions, are eradic, and I am enclined to 
think it is not good underwriting to at- 
tach said clauses, although I have did 
such a thing several times, in order of 
course that, my agency would at all times 
be up to date, I simply refered this clause 
to our City School Board and they were 
tickled to death, to think they vould Get 
20 percent deduction, But I should not 
have given them but 15 percent had it not 
been for a Female Insurance woman of 
this city, She got bussy and, secured a 
20 percent reduction, the business in my 
opinion will only bring and breed trouble 
for both the agent and the Company, of 
course in the Case of the Public, and 
high Schools practically all the agencies 
are on the buildings, and it would work 
no ill fealings against the agency in case 
of controversy because all were con- 
cerned. And again it is posible that The 
practical cash value of a propety 2 or 3 
times in 5 years could fluctuate from 20 
to 30 percent individually, it is a bad 
policy to write. 

And again Your solution touching, the 
$10.000 proposition, from a point morrally, 
speaking you are wrong, To only write 
$4.500 from a point of a fire bug, then 
you seam to be right, but every body Is 
not a thief and a fire bug, But it is a 
fact an insurance Company has almost got 
to treat every policyholder as if he was a 
thief in order to catch the thief, But 
when you have thouroughly sifted this 
business to a point amongst insurance 
men only, your answer would be somie- 
what different. 


Question—Will you kindly advise if 
there is a contract issued which will 
cover the interests of the lessee of a 
manufacturing plant, leasing building 
and equipments, throughout the entire 
life of the lease, which would indem- 


DIRECTORY OF 
Independent Adjusters 


COLORADO 
CHARLES FE. VWIiLsSsOon 
801 Gas & Electric Bldg., Denver 
Territory: Mountain field and Black Hills 
(Also consulting underwriting authority) 

















“Pointers for Local Agents” is a book of 256 
pages, containing all the data that has ap- 
peared in this column for more than six years, 
thoroughly classified and indexed for quick 
reference. It is supplemented with other val- 
uable data, and is bound in red flexible leather, 
the cost being $2.00 per copy. For sale by 
The Western Underwriter. 


In a “Pointer” in the June 13 issue 
it was stated that the amount of in- 
surance under a coinsurance clause 
should be based upon the actual cash 
value of the property insured. A Kan- 
sas local agent throws some sidelights 
on the question in the following letter: 


In looking over the Underwriter of the 
13 inst, I find On page 31 Question; 
Touching the 90 percent Clause, While I 
concur partially in your solution, but not 
wholy, I am of the opinion your answer 
was corect from a point of the public, 
as it would not be in my opinion good 
judgment to answer otherwise, But f 
wish to site you to a proposition Suppose 
for instance, I had written, John. Doe a 
5 year policy for $20.000 attaching the 
90 percent clause, the propety at that 
time was only worth XX $20.000 since 
that time said propety had increased to 
$40.000 which I know to be the case in 
K. C. would you conclude that the as- 
sured should become the insurer, to that 
extent, I claim that it is practically im- 
possible, to apply the 90 percent clause, 


| POINTERS ae 
4 T. Ive MAITLAND 
P at Bees 
FOR LOCAL AGENTS. ADJUSTER OF FIRE LOSSES 
ILLINOIS 


Quincy Adiustment 
& Gore Bureau 


Z, Quincy 
GEORGE C. GILL, Manager 
ILLINOIS 
CHAS. FP. ENGELMAN 
19 South La Salle St., Chicago 
Adjuster of Fire Losses for Companies 


ILLINOIS 
HoH. M. HUFPFE 
105 West Monroe Street, Chicago 
Telephone Central 4304 
ADJUSTER OF FIRE LOSSES 


ILLINOIS 
Cc. HoH. TAYLOR 
19 South La Salle Street, 
Phone Randolph 1364 
FIRE AND AUTOMOBILE LOSS™S 


INDIANA, 














Adjuster of Fire and Inland Marine Losses 


IOWA 

IOWA ADJUSTMENT CO. 
206-8 Des Moines Life Bldg., Des Moines 

H. H. McGUIRE, Manager 
GEO. C. NEWMAN, Chief Adjuster 
KANSAS 
ALEX. $s. HENDRY 
McPherson 











Adjustments—Field Work—lInspections 





Central Insurance Co. of London 
Northwestern of Liverpool 


after the capacity of th 


adjusted and paid th 
Prompt attention. 


h this office. 





f. 
Underwrhtarect Lloyd's, London. 


Keep this“ Ad" —\ou may Need our Facilities 


Liverpool Victoria Insurance Corp., Ltd. 
BINDING CONTRACT with GUARANTEED UNDERWRITERS at LLOYDS, LONDON 
Only legitimate surplus lines at full tariff rates entertained on the heavy value risks 


The Highest Class of Surplus Insurance 


FRED S. JAMES & CO. of NEW YORK have secured the exclusive 
representation in the United States of the following high-class English 
Companies for SURPLUS BUSINESS: 


Essex & Suffolk Equitable of England 
Legal Ins. Co. of London 
Gresham of London 


: e local agents is exhausted.— Your business protected.—Strong 
Companies.—Standard form policies issued without a Warranty Company.—Losses 


pplications in Central and Western States should be addressed to 


HERBERT DARLINGTON 


nify them in the event they should suf- 
fer loss by fire before the termination 
or renewal of the lease. 

Answer—The lessee of a manufac- 
turing plant can get insurance on his 
leasehold interest so as to protect him 
against loss by cancellation of the lease, 
or he can get what is called profit in- 
surance to cover the loss from an inter- 
ruption to his business. The form for 
leasehold insurance would have to be 
drawn up by some one familiar with the 
plant and the lease. 

Question—Is there any way of en- 
dorsing a policy for the purpose of col- 
lateral insurance—in other words, if 
one should wish to give the insurance 
policy as collateral, would it be pos- 
sible to endorse it so that it would pro- 
tect the creditor? 

_Answer—It is a very common prac- 
tice to assign insurance policies as col- 
lateral security, but in every case the 
consent of the insurance company must 
be endorsed on the policy and the agent 
should explain to the company the rea- 
son for the endorsement. The policy 
provides that it shall be void if assigned 
before a loss, but the consent of the 
company will waive this condition. 
re 

N ADJUS 
m. B. Warren, Manager and Atiow 


Wichita 
FIRE LOSSES 





KANSAS 
VICTOR A. 
+ A: SMITH 


2 
ADJUSTER OF FIRE LOSSES 
Field: 8. E. Kansas and S. W. Missouri 
KENTUCKY = Ae 
SAM HH. CROMWELL 
Henderson 
Southwestern Kentucky, West ‘ennes- 
see, Southern Indiana, Illinois 


MICHIGAN 
401 Achton Blac. Grand Rapids 
n ° 
Long Dist. Phones: Bell tio the 1279 
ADJUSTER OF FIRE LOSSES 
MICHIGAN 
ALLEN C. FP RINK 
00 


FIRE AND AUTOMOBILE LOSSE 
MICHIGAN AND NORTHERN INDIANA 


MICHIGAN 
ww. &. WRIGHT 
10 Harlow Block, Marq 
Telephone 700 
ADJUSTMENTS AND INSPECTIONS 
MICHIGAN. 
PHILLAIPS & WRI 
903 Sixth St., Port ts _— 
Telephone 636 
ADJUSTMENTS AND INSPECTIONS 
MICHIGAN 
EE. VAN TiUyL 
309 Phoenix Block, Bay City 
Bell Phone 914—1 ring 
ADJUSTER OF FIRE LOSSES 
MINNESOTA 


INO. B. LEE CoO. 
15 North Fourth St., Minneapolis 
ADJUSTER OF FIRE LOSSES 
MINNESOTA 
CHARLES A. STARK 
404 West First St., Duluth 
458 Telephones 458 
Minn., Northern Wis., Northern Mich. 
MISSOURI 
JOHN A. TRENT 
409 Postal Tel. Bldg., Kansas City 
FIRE AND TORNADO LOSSES 
MISSOURI 
CHAS. EE. CARROLIEL, 
1122 Pierce Building, St. Louis 
Tel. Olive 2114 
Twenty Years’ Experience 



































Fire Losses 


MISSOURI 
CHARLES A. WALSH 
717 American Trust Bldg., Kansas City 
ADJUSTER OF FIRE LOSSES 
NORTH DAKOTA 
J- PIERCE WoOoLFre 
Moorhead, Minn. 
General Adjuster for Northern Minnesota, 
N. and 8S. Dak., Montana and Canada. 
OHIO 
CHAS. F. KNECHT 
8 Bast Second &t., Dayton 
ADJUSTER OF FIRE LOSSES 


OHIO 
HOMER HOOD 
629 Spitzer Bldg., Toledo 
Home Phone, A-6131; Bell, 18 
Adiustmente and Special Inenections 


OHIO 
CHARLES H. HOWER 
702-3 746 Euclid Avenue, Cleveland 
Bell, Main 2265 Cuyahoga, Cent. 6340 W. 




















39 S. La Salle Street, CHICAGO 


ADJUSTER OF FIRE LOSSES 



















































































eo 










THE WESTERN UNDERWRITER. 





July 27, 1911. 











CHICAGOS. 
GREATEST 
COMPANY 
CHICAGO 
LARGEST 
ILLINOIS 





INSURANCE IN FORCE 


$54,000,000.00 


WANTS GOOD MEN 
WILL PAY THEM WELL 










THE FEDERAL LIFE 


will make especially favorable contracts with 
reliable men who desire to form permanent con- 
nections with a growing, progressive, twelve- 
year-old Company as Managers and Agents 
and for desirable territory. 


We do not make advances—our Representatives must 
support themselves and not be a burden upon their 
fellow workers. If interested address 


Isaac Miller Hamilton, President, Chicago 
























THE AGENTS GOOD 


Is the Company’s good. We act on this belief. 
Lowest net cost to policyholders. New and 
better policies. Good territory now open in 
several states. 


THE UNION CENTRAL LIFE 


INSURANCE COMPANY 
OF CINCINNATI, OHIO 


JESSE R. CLARK, President 


Address | ATT AN WATERS, Supt. of Agents 


FIRST IN BENEFITS TO POLICYHOLDERS 
MAXIMUM DIVIDENDS MINIMUM NET COST 


THE MUTUAL LIFE 


Insurance Company of New York 


Paid Policyholders in 1910, $56,751 ,062.28 
Apportioned for Dividends in 1911, $13,539,333.07 


For terms to producing agents, address: 


GEORGE T. DEXTER 
NEW YORK, N. Y. 








34 Nassau Street. 











A GENERAL AGENCY IS OPEN IN THE STATE OF 


ILLINOIS 
For one of the best Old Line Companies in America. 


Address 69-S, Care The Western Underwriter. 




















The Western and Southern 
Life Insurance Company 


W. J. WILLIAMS, President, CINCINNATI, OHIO 
The Largest Industrial Company West of the Alleghenies 
Issues All Standard Forms of Ordinary $500 to $10,000 


PROGRESS BY FIVE-YEAR PERIODS 





isos $57 512.00 a ad 
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THE NORTHERN LIFE 


Insurance Company 


OF ILLINOIS 


ROCK ISLAND, ILL. 


HOPE THOMPSON, President 


Every Policy Registered and Reserve deposited with the State. 
Liberal Commissions and choice territory. 
Have you Ambition and Ability? Come and grow up with 


A RAPIDLY DEVELOPING COMPANY 




















Excellent opportunity to secure with Eastern 
Company, General Agency at Cincinnati, Ohio. 
Branch office with good volume of business in 
force. Only producers need apply. Give record 
in first letter. All correspondence confidential. 
Address 24-A, care The Western Underwriter. 


THE STATE LIFE INSURANCE COMPANY 


INDIANAPOLIS 


Not the Oldest Not the Largest 


NINE MILLION DOLLARS 
Deposited with the State of Indiana for the Sole Protection of Policyholders 


OUR COMPLETE PROTECTION POLICY 
Protects against Natural Death, Doubles the Payment in the event of Accidental 
Death. Provides for Suspension of Premiums without Forfeiture in the event 
of Total Disability. 


THE MOST DESIRABLE POLICY FOR ALL AGES 


Good Territory and Address CHARLES F. COFFIN 
Remunerative Contracts for 2nd Vice President 
Men Who Can ‘‘Do Things’’ 1231 State Life Building 


Just the Best 














are pleased to announce the establishment of a thorough- 
oe ans = nts wl > pale = ACCIDENT DEPART- 
MENT. monthly if desired. Policies 


"ist cn dhe oe ger opportnity to secre troy. 
Write at once. Address Ker DEP 


THE OHIO STATE LIFE 
Correspondence confidential Columbus, Ohio 








THE LINCOLN LIFE 


Is the best young ws any that the Pocket Index tells about. Our double 


nity and total isability provisions help sell the business. Nonfor- 
feitable renewalsto good men. Operates in Indiana. Ohio, Michigan and Pennsylvania 


Address HOME OFFICE, FORT WAYNE, IND. 
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Casualty and Surety Supplement 


To Aid Agents in Their Work and Help Them Make Money 








JULY, 1911 








business in your town has never 

been very well worked, don’t im- 
agine that it is going to continue to 
be neglected indefinitely. Somebody is 
going to work it and is going to make 
some money out of it. If there is not 
enough in your town to keep him busy 
he will work the surrounding towns 
also. And some day he will have a 
good agency and be making a fine in- 
come and you will look back upon the 
opportunities you have negelected and 
wonder why you did it. Or you will 
be the one to grasp the opportunity and 
leave the wondering for somebody else 
to do. It is up to you. If the busi- 
ness is there it is going to be devel- 
oped. 


Business the casualty and surety 





Next to the hook worm the office 
habit is one of the worst complaints 
to which an insurance agent is subject. 





When the Arkansas Association of 
Local Fire Insurance agents met a 
few weeks ago addresses on casualty 
and surety business were features of 
the program. When the Iowa associa- 
tion met shortly afterward it had an 
address on liability insurance and it 
decided to amend its by-laws so as to 
include among its objects the promo- 
tion of good practices in casualty in- 
surance. Other state associations also 
have recognized casualty insurance as 
a branch so closely related to fire in- 
surance that the local fire agent has 
interests in it which must be given 
consideration. 

One of the most serious handicaps 
under which the casualty business is 
operated has been the fact that it was 
made subordinate to fire insurance, 
while at the same time it was not given 
the protection which fire insurance or- 
ganizations afford to that line. Local 
fire boards have their rules against 
rate cutting and rebating, but if agents 
and brokers are not under obligations 
to observe good practices in casualty 
lines they can use these lines to the 
detriment of the fire insurance agent 
who lives up to his obligations. Fire 
agents will never get relief from this 
situation until local boards require of 
members the same standards regard- 
ing casualty insurance as they do re- 
garding fire insurance. 





Some agents have companies with 
Capacity for handling all kinds of in- 
surance, but would be better off if they 
had business for companies with al! 
kinds of capacity. 





Here and there is heard criticism of 
the policy of local casualty and surety 
associations of allowing different rates 
of compensation to different classes of 
brokers or solicitors and making the 
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payment of the highest commissions 
dependent upon the placing of busi- 
ness through one office. This is con- 
demned as an attempt to crush out the 
little fellow and turn all the business 
over to the big ones. That sort of 
talk is mostly nonsense. Rather it 
should be regarded as offering an in- 
ducement to the little fellow to become 
a big producer and discouraging him 
from “shopping” his business from of- 
fice to office. 

The life insurance companies years 
ago recognized the value of special 
compensation to large producers. Not 
only did it increase the volume of busi- 
ness, but it carried out the idea that 
one representative agent who does a 
good business is more valuable to the 
company than several small producers 
whose writings in the aggregate may 
equal that of the one good agent. 

The casualty and surety companies 
want business, but they want more 
than that. They want the best repre- 
sentation in each community that’ they 
can get. They want agents and brokers 
who have a large enough volume, so 
that they are personally interested in 
having good practices prevail. It is 
good business policy to offer special 
inducements for a certain volume of 
business and it is no injustice to the 
small producer to make such special 
inducements for volume. It is up to 
him to meet the conditions and earn 
the extra compensation. 





This is vacation time, but the agent 
who searches diligently for somebody 
to solicit can still find him among the 
people that have remained in town. 





Every insurance or surety company 
as it grows larger feels more and more 
the need of a division of its various ac- 
tivities. In the first stages the secre- 
tary may run the whole concern. Later 
the business has to be divided into 
financial, underwriting, agency, claims, 








accounting and possibly other depart- 
ments, each in charge of an officer or 
a chief. With this division comes the 
danger of decreased cooperation among 
the various departments. While one 
man would have handled an underwrit- 
ing or claim problem with a view to its 
effect upon the agency department 
there are chances of chiefs coming to 
look upon their own business as all 
with which they have anything to do. 

There is danger of much loss in this 
attitude. One department at times un- 
does the work of other departments 
when it should be helping them. The 
underwriter is the watchdog of the 
company’s interests, but there are va- 
rious ways of underwriting. One is to 
turn down an undesirable risk cold. 
Another is to explain to the agent how 
it could be made acceptable. A claim 
man may make adjustments which are 
strictly correct. He may handle them 
in a way to keep policyholders satis- 
fied and attach them to the company 
more strongly than ever, or he may get 
them in a mood to leave it at the first 
opportunity. An accounting depart- 
ment has important duties to perform 
and often they are of a character dis- 
agreeable to agents or brokers, but 
here too there may be diplomacy or 
the want of it which will build up or 
tear down the work of the superintend- 
ent of agencies. 

Independence is necessary in every 
department. Want of it is likely to re- 
sult in all others becoming subservient 
to the agency department, with result- 
ant careless underwriting, bad adjust- 
ments and loose financial methods, 
which eventually will mean loss, if not 
ruin. It is possible, however, for each 
department to have in mind the inter- 
ests of the others in such a way as to 
help them while its work is in no wise 
deteriorated. 


The future of the casualty business 
in this country would look better if the 
promoters of companies would study 





the statistical records of the business 
with a view to learning how they could 
make money for their stockholdets 
rather than with a view to convincing 
themselves that the business is a mine 
from which any company can extract a 
fortune. 

The one well-established line of cas- 
ualty business in which young and 
small companies have made a marked 
success is personal accident and health 
insurance. On all sides are companies, 
some mutual and some with a small 
capital, which have built up a fine busi- 
ness in this line within a comparatively 
few years. It is an inviting field for 
small companies. It has been thor- 
oughly explored and charted. Such in- 
formation as rates and classifications 
has been almost standardized and is 
available for all who want it. 

Why cannot young companies be 
satisfied to enter this field and remain 
in it until such time as they find they 
need new ways of employing their 
funds profitably, if they ever experience 
such need? Nearly all the great com- 
panies built piecemeal in this way. In- 
stead of following their example most 
of the young companies yield at the 
start to the temptation to get charters 
that permit them to write every known 
casualty and surety line and then yield 
to the temptation to enter all or most 
of these lines at once. Only a few of 
the companies have made a real success 
of the surety business and about as 
few of the liability business, yet these 
little young concerns, without seasoned 
organizations, tackle both these hazard- 
ous lines at once, along with boiler, au- 
tomobile and other lines which either 
are difficult to handle economically or 
are yet in an experimental stage. 

This courss means for many of these 
young promotions nothing but care and 
trouble, ending in failure, merger or 
reinsurance, while if they would un- 
dertake only what their resources war- 
rant they would have fair prospects of 
honorable and successful careers. 





EDWIN WARFIELD, President it 








FIDELITY & DEPOSIT CO. of MARYLAND 


Capital, $2,000,000 Surplus to Policyholders, $4,642,121.85 Total Assets, $6,904,365 


STRONGEST COMPANY IN AMERICA WRITING ALL 
LINES OF SURETY BONDS AND CASUALTY INSURANCE 








CHICAGO OFFICES: 








ALL LINES 
Surety: Casualty: $$ j|§- #$WyandotteBuilding....................cc0005- Columbus 
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Ohio Building Toledo St. Clair Building PE Sid cance cdtssacsosvodateeen 
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COMMENT ON LIVE STOCK 


SOME OF THE PROBLEMS IN 
THIS BUSINESS 


Agents and Companies Are Confronted 
with a Number of Difficulties 





in the Field 
Live stock insurance is passing 
through an interesting stage. The first 


company to engage in this [ine in a 
serious way was the Indiana & Ohio 
Live Stock, which issued its first pol- 
icy in 1886. Until recently it was the 
only company with capital stock that 
was in the business in the west. Re- 
cently other companies have been or- 
ganized. The fact is that there are but 
few men that really understand the 
business sufficiently to become home of- 
fice underwriters. There having been 
but one company in the field for so 
long a time, the facilities for develop- 
ing underwriters were very much lim- 
ited. 

Very Hazardous Line of Insurance 

Live stock insurance is no doubt one 
of the most hazardous forms of indem- 
nity. There is so much uncertainty 
about an animal that a company can 
soon go to the wall after a few years’ 
experience. Mutuals have entered the 
field, charging lower rates and they 
have failed. There must be enough 
money collected to meet the demands. 
Last year the loss ratio of the Indiana 
& Ohio was 60 percent. 

Moral hazard is a big feature in this 
class of insurance. Owners of animals 
that are impaired will endeavor to get 
insurance on these animals and many 
try to load up for considerably more 
than the animal is worth. Then it dies. 
This is seen frequently in case of stal- 
lions, jacks and bulls that have turned 
out to be poor breeders. At their age 
they are worth but little for anything 
else, so it is profitable to cash in on the 
insurance. Local agents should be able 
to ascertain a very close value of an an- 
imal and hold the insurance down be- 
low whai the animal is worth. 

Lapse Ratio is High 

Agents find that the lapse ratio on 
live stock insurance is very high. Some 
of them do not renew but 40 or 50 per- 
cent of the business. This is a big 
problem. Men take out insurance on 
their stock, covering the value quite 
fully, and possibly have no losses. They 
conclude it is no use to carry any in- 
surance and drop it, or some other 
company comes along and switches the 
business at probably a lower price. One 
live stock agent when he meets a case 
of an assured trying to quit tells him 
that he should only insure for protec- 
tion and not for speculative purposes. 
Take, for example, a stallion. Suppose 
he cost $1,400 and his services have 
earned $700 a year. This agent advises 
the man to carry $700 insurance instead 
of a $1.000 or more, because the earn- 
ings of the horse will have reduced 
the owner’s actual loss in case of death. 
He applies this same principle to other 
animals and is able to save a number 
of policies. The cost is less, and the 
earning capacity is figured out. The 
main thing is to show the owner that 
his possible loss decreases each year as 
the animal’s earnings have increased, 
and that it is not necessary to carry in- 
surance up to value to protect himself. 

Cut out Hazardous Classes 

Most companies have put on the pro- 
hibited list transfer, dray and delivery 
horses. The experience of companies 
on these classes has been most un- 
profitable. The work is hard and there 
are many hazards. The class of drivers 
is poor and the men show but little 
consideration for horses, especially in 
hot weather or on slippery streets 
Many of these horses are worn out and 
can not stand the arduous labor re- 
quired. 

Most live stock agents depend more 
on the owners than the animals them- 
selves. If a man is known to be hon- 





est, careful, considerate, possessing a 
good knowledge of animals, and keep- 
ing them in good shape, he is a good 
man to insure. If a man is careless and 
indifferent, he is pretty sure to have 
losses. Agents find that a number of 
men seek insurance for their live stock 
and they are always suspicious of these 
voluntary applicants. The ones most 
anxious to get indemnity are in most 
instances those that are very likely to 
have losses. 
Should Make Inspections 

Companies urge their agents to make 
an inspection of stock insured in order 
to ascertain the value, the conditions 
surrounding the animals and the char- 
acter of the assured. Some agents al- 
ways want the dead carcass to be posi- 
tively identified as that of the animal 
insured, for there are many cases of 
substitution. 

Live stock companies have not 
adopted the plan of what might be 
termed schedule rating, that is, placing 
a rate on a special class to cover the 
hazard. Some agents think that a com- 
pany should not turn down any class 
of business, if the moral hazard is right, 
if the rate is sufficient. Experienced 
live stock men, however, hold that 
companies could not adopt this wide- 
open policy. 

Automobiles Affect the Business 

Live stock men find their business 
being seriously affected by automobiles. 
Formerly practicing physicians were a 
splendid lot of customers, but now the 
have their machines. People of wealth 
and fashion kept a stable of horses, 
but now they have a garage. Thus 
many of the big sources of revenue are 
curtailed. 

Agents who are giving their chief 
attention to live stock insurance and 
who are working hard at it are mak- 
ing good money. Like everything else 
it requires work to accomplish any- 
thing. An agent has to be on the job 
all the time with strong arguments. An 
agent must know the business thor- 
oughly, be able to cover live stock in 
a way that will give adequate protec- 
tion and be a good judge of human na- 
ture. It is true that it is more the 


man that is being insured than the ani- 
mals. 


Complain of London Lloyds 

Agents in some states say that Lon- 
don Lloyds are interfering with the 
business. Chicago representatives of 
Lloyds are sending out circular matter 
and are attracting some people. How- 
ever, agents point out the fact that it 
is much wiser to insure with resident 
agents and regular companies and not 
have to resort to London, Eng., to get 
a loss settled. Usually owners of stock 
see the desirability of having some one 


— at hand to look after their inter- 
ests. 





“Don’t putter—get right to the man 
and the subject.” 
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Though a good many men of more 
than average ability regard writing in- 
dustrial accident insurance as beneath 
their dignity, it is nevertheless true 
that there are many men of this type 
who are making big successes out of 
the business. The principal difficulty 


‘which the manager of an agency of this 


character has is in convincing prospec- 
tive agents of the possibilities of the 


business. 


An accident man who was in charge 


of the agency of a company which 


wrote a dollar-a-month accident policy 
admitted that he had a lot of trouble 
with his agents until he decided to quit 
trying to do business with men who 
were below the average in soliciting 
ability and in character, and to devote 
his efforts to developing agents who 
would lend “class” to the agency and 
to the business. 
Results Are Satisfactory 

“The result of my work along this 
line during the past year,” he said re- 
cently, “has been more than satisfac- 
tory. I have gotten a lot of good men 
to work, and I am getting a class of 
business which is much better than we 
were formerly receiving from our 
agents. The result is that the agents 
themselves are making more money, 
while the business is much more profit- 
able to the company than when a large 
part of it consisted of policies which 
were issued simply because the agent 
wanted to get the policy fee, and with- 
out regard to the permanence of the 
business. 

“We have, for example, a young fel- 
low in one of the interior towns of the 
state who when we got him was strug- 
gling with an immature law business. 
We showed him that he could develop 
a paying proposition which would not 
interfere with the practice of his pro- 
fession. He saw the point and has 
gradually been building up a debit 
which, with the fees he gets on new 
business, give him an income from this 
source of about $100 a month. This, 
with his law, as well as some life in- 
surance business which he has writ- 
ten, enables him to make a handsome 
income for a community of that size. 

Better Than Teaching School 

“Another man we got was formerly 
teaching school, and is a chap of abil- 
ity. He was making only $60 a month, 
and when we first put him to work he 
intended doing it only during his va- 
cation. By the time fall rolled around 
and he was ready to go back to school 
teaching, he had decided that accident 
insurance offered him a better oppor- 





tunity, and is a fixture with us. His 
debit is big enough now to more than 
equal his former salary, while he writes 
enough new business to keep him well 
ahead of the game, as far as compar- 
isons with his old position are con- 
cerned. 

“We took a man of more than aver- 
age age, who was in face over fifty, be- 
cause he seemed to have character and 
force. He was formerly a miner, but a 
slight accident had incapacitated him. 
He had been a member of the miners’ 
union, and on the floor of conventions 
had learned a homely style of address 
which was effective. He soon saw the 
possibilities of work among his former 
confreres, and has built up a business 
which is likely to become the largest 
in our agency. To use a phrase of the 
baseball writers, he is ‘hitting like a 
fiend,’ and there are evidences that he 
will keep it up. 

Write Better Business 

“Another advantage of having men 
like these working for the agency and 
the company is that there is less dan- 
ger of losing the business. Of course 
we all understand that in industrial ac- 
cident business, with the agent in 
charge of the debit in immediate and 
constant touch with his policyholders, 


he is largely in control of the business. 


There is less likelihood of an agent of 
character and stamina leaving a com- 
pany because of a fancied grievance or 
because he may be offered a slightly 
better contract by a competitor than in 
the case of many of the agents of poor 
grade who are writing this kind of 
business. 

“Taking it all in all, I would rather 
have a smaller number of good, clean, 
straight-forward, high-class men work- 
ing for this agency than a much larger 
number of those upon whom I could 
not rely.” 





Ever notice what poor care other 
people take of their health? 





A boast is not a boost. If you're 


any good prove it by work. 
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Next to tuberculosis, accidents are 
the greatest contributors to mortality 
between the ages of 20 and 39, accord- 
ing to the statistics of the Department 
of Commerce and Labor, Bureau of 
Census. The mortality from casualties 
is greater than from any two other dis- 
eases. 

The deductions are made in the 
Agents’ Record of the Travelers and 
are based on the government statistics 
for 1909. The census reports cover 
only the registration area, or 53.3 per- 
cent of the population, and for the pur- 
poses of estimating totals for the 88,- 
000,000 of people in the United States, 
46.7 percent has been added as the 
hazard is no less outside the registra- 
tion areas than within. 

Thus the total number of deaths for 
1909 was 1,329,500 and of these 40,300 
between the ages of 20 and 60 were ac- 
cidental. The proportion to all deaths 
is 11.9 percent between 20 and 29, 9.7 
percent between 30 and 39, 8.3 percent 
between 40 and 49, and 5.3 percent be- 
tween 50 and 59. This decline would 
lead to the conclusion that accident in- 
surance is more profitable as the risk 
grows older, but the saving from mor- 
tality is eaten up by the rapid extension 
of the period of disability for disabling 
injuries. 

Full data for figuring an average of 
those suffering disability from accidents 
cannot be obtained, but fairly reliable 
estimates can be made on the report of 
the Wainwright commission to the New 
York legislature. According to its fig- 
ures 25,390 persons were victims of ac- 
cidents in factories, mines and quar- 
ries in the state in 1910 and of these 
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On the subway, elevated and surface 
line railroads in New York City, 38,011 
were in casualties, and 377 of that num- 
ber killed, making one killed for every 
101 injured. Of the victims 6,883 were 
employes and 31,128 passengers or pe- 
destrians. 

Injuries other than of occupation and 
to those least exposed show a wide 
diversity. According to the 1910 claim 
statistics of the Travelers one of every 
189 injured at home, inside or outside, 
was killed; in auto accidents one for 
every sixty-two; in accidents of recrea- 
tion one for every seventy; through 
the agency of horses and vehicles one 
for every 157 and by railway travel one 
for every forty-one. 

Accepting the minimum figures of 
these statistics and applying the per- 
centage to the country at large, there 
were 40,300 killed and 2,901,600 injured 
between the ages of 20 and 60. For all 
ages the fatal accidents numbered 5,- 
920,128. 

Along similar lines the Maryland 
Casualty Budget presents statistics 
from which the following is condensed: 


A recent report of the Prudential In- 


surance Company, summarizing the 
causes of death among policyholders in 
the ordinary department, shows that 
over 11 percent of the payments to ben- 
eficiaries are for deaths resulting from 
accident. In the period covered there 
were 2,179 death claims paid by the 
Prudential in the ordinary department. 
The greatest number of deaths from 
any one cause were attributed to tuber- 
culosis. The next greatest number, 352, 
were caused by accident. These figures 
are for accidental death among men 
who lived in what the newspapers call 
the ordinary walks of life. 

Of the deaths tabulated in the report, 
more were from accident than from 
pneumonia or from cancer, twice as 
many as from apoplexy or from heart 
disease, and three times as many as 
from typhoid fever. 

This high percentage of deaths from 
accident is not limited to the particu- 
lar report under discussion. The ex- 
perience of all life insurance companies 
shows that the proportion of accidental 
deaths is over 10 percent of all deaths. 





Moral and Physical Hazard—The 
Travelers recently sent to its agents a 
leaflet containing the following, with 
instructions to read it carefully and 
paste it into the accident manual: 

“In the selection of risks, we depend 
more upon the discretion of the agent 
than upon information obtained 
through all other channels. The re- 
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There are about 1500 cities and towns of more 
than 1500 population where we have no agents. 

Perhaps yours is among them. 

There are other towns where our representa- 


Maybe you live in one of these. 
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fusal to pay an unjust claim, resulting 
in litigation, subjects agent and com- 
pany alike to criticism and loss of busi- 
ness and prestige. 

“A claim which has every ear-mark 
of being a fraudulent one usually oc- 
curs in connection with a risk who is 
overinsured. To be an acceptable risk 
a man must occupy a permanent posi- 
tion or be engaged in a productive busi- 
ness (nonspeculative) from which his 
average earnings will exceed the 
amount of indemnity. If his policy is 
death and dismemberment only, his 
earnings and net worth must fully war- 
rant the insurance. If applying for in- 
surance without solicitation, his mo- 
tives and business standing must be 
thoroughly investigated, especially if he 
is a stranger. 

“If he indulges excessively in the 
use of intoxicants or goes on periodical 
sprees, uses morphine, cocaine or other 
drugs, or if he is of vicious habits, 
reckless in his ways and manner of 
living or choice of associates, he should 
not be insured or renewed. Those who 
have a reputation for being reckless, 
over-daring, or taking chances, are not 
good accident risks. 

“If a man has any constitutional dis- 
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ease, such as heart disease, diabetes, 
Bright’s, arteriosclerosis, pulmonary 
trouble, or is suffering from locomotor 
ataxia, epilepsy, or subject to fits, artic- 
ular or inflammatory rheumatism, or re- 
peated attacks of muscular rheumatism, 
he is not insurable or renewable. If he 
has retired from active business on ac- 
count of physical infirmities, his insur- 
ance must not be renewed. From our 
experience, we cannot afford to write 
or continue insurance on any one who 
has a severe constitutional ailment. 

“If the moral or physical hazard of a 
man changes during the term of his in- 
surance the company must be given in- 
formation promptly so that it may re- 
tire at once from the risk if necessary. 

“We repeat—litigation following re- 
fusal to pay a fraudulent claim causes 
embarrassment and loss of business to 
agent and company. The company 
through its agents selecting its busi- 
ness most carefully will make greater 
progress than one whose representa- 
tives are careless in their methods of 
selection. 

“Agents are instructed to review each 
risk as it is renewed, with the end in 
view of eliminating from their books 
those uninsurable for any of the rea- 
sons above given or for any other 
cause. 

“While this means a temporary finan- 
cial loss, it will eventually result to the 
agent’s profit and advantage.” 





Summer Vacation Risk—“I guess I’m 
not going to have any great trouble 
from accidents. I’m just going to take 
the wife and the kids on a farm for a 
week.” 

Ever have that line of talk handed to 
you, Mr. Agent? Hand it back to him 
this way: 

“Well now, let’s see. You all get up 
at 5 o’clock to catch a train at 10. The 
children wake you up at daybreak and 
you turn a bit nervous and irritable 
right away. You may as well roll out 
of bed, for you can’t sleep, anyway. 
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Just as you’re getting out of bed John- 
ny gets in the way and over you go, 
bumping your head and coming out of 
it with a bad cut over your eye. Maybe 
you come out all right, but just as you 
turn around the foot of the bed you 
tumble over a suitcase and down you 
go with a sprained ankle. Maybe you 
don’t, but just as you get in the hall on 
the way to the bathroom, Tip, the ter- 
rier, as excited as anyone else, gets in 
your way and when you kick out in 
your impatience you stub your big toe 
against the staircase rail. Maybe you 
don’t and you reach the bathroom all 
right, but someone else is coming out; 
bangs the door in your face and smacks 
your nose. Maybe he doesn’t and you 
get inside. A cake of soap is on the 
floor. You step on it, fall against the 
tub and break a rib. Maybe you don’t, 
and at last you’re in the tub, but it’s a 
bit greasy; your feet slip from under 
you and you crack your head against 
one of the faucets. Maybe you don’t 
and you get back to the bedroom with- 
out mishap. You get partly dressed 
amidst the turmoil, but while you are 
shaving you cut a gash in your cheek. 
Maybe you don’t and at last you get 
down to breakfast. The girl is busy 
helping your wife, so you slice the 
bread yourself. First thing you know 
you’ve cut the top off one of your fin- 
gers, that knife being sharper than you 
thought. Maybe you don’t and you 
light up the gas range to boil the wa- 
ter for the coffee, but you don’t know 
much about the burners, and when you 
touch the lighted match to the gas 
there’s a flash and your fingers a~@d 
your face are burned. Maybe they’re 
not, and you get through eating your 
snack, the wife comes down and asks 
you to make another hole in the shawl 
strap; you try to do it with your pen- 
knife; the blade slips and you rip your 
finger open. Maybe you don’t and at 
last you and the wife and the kids and 
the bundles are all out on the stoop. 
You are the last in the procession and 
just as you are going down the steps 
you step on a clothes-pin one of the 
youngsters had been playing with the 
evening before, down you go and split 
your kneecap. Maybe you don’t, and 
you get over to the corner where the 
street car passes—” 

“For heaven’s sake, don’t get into the 
street car with us. Go ahead and write 
your darned policy and send me a bill 
for the premium.”—George Brown of 
the German Commercial. 





HOW DO YOU READ? 


Do you read your home paper with 
an eye to your business? When you 
pick it up in the morning do you say 
to yourself, I wonder what is in the 
paper today which will help me write 
business? John Doe has bought the 
block between First and Second streets 
and will put up a fine building for of- 
fices and stores. A chance for liability 
there, sure, plate glass probably, and 
if John is so prosperous I wonder 
whether he ought not to be carrying 
more accident and health insurance? 
Henry Smith has been appointed chief 
clerk in that new department of the 
city government. That office carries a 
good salary. Henry cannot tell me 
now that he cannot carry that acci- 
dent policy. I must see him today. 
The whole Quality Hill section of the 
city is excited about burglaries and 
attempted burglaries during the last 
few days. I must see that every man 
in the section has a circular this very 
day telling him why my company can 
give him the very best burglary insur- 
ance and then he must certainly be 
called on personally, this week. How 
do you read your daily paper?—Talks. 

It’s a ten to one shot you read the 
head on the Lorimer case and then 
dive for the baseball score. 





_“So many agents waste half their 
time getting ready to waste the other 
half—and really believe they work all 
the time.” 


Miscellaneous Lines 


Service is the foundation to success in 
the plate glass business. The most 
successful agencies have been built up 
on it. Rate cutting or active solicita- 
tion may produce a large volume of 
premiums, but they will fade away if 
the service be not satisfactory. Almost 
without exception it will be found that 
those offices with a large volume, 
which hold their customers year after 
year through good periods and through 
rate wars, have been prompt and satis- 
factory in their replacements. No dif- 
ference if the assured has allowed a 
cracked plate to stand for a week and 
then suddenly wants it replaced before 
night, they accommodate him if it is 
within the limits of possibility to do 


so. 

Where the agent is dependent upon 
his general agent or manager in another 
city to handle the replacements, the 
subject of first importance with him 
should be to learn whether this work 
is done satisfactorily. If it is neglected 
it is time for him to insist upon goo 
service or look for a company that 
will give it. 


Burglary Insurance Service—In so- 
liciting burglary insurance agents and 
brokers should present the value of the 
service the burglary insurance com- 
panies give their assured. For example, 
a burglary loss of $21,000 occurred in 
Chicago. The burglary insurance com- 
pany paid $5,000, the full amount of the 
insurance. Then it put detectives on 
the track of the thieves and has since 
recovered several thousand dollars’ 
worth of the stolen goods. The in- 
surance company shares in these re- 
coveries in the ratio of its loss, $5,000, 
to the assured’s net loss, $16,000. Thus 
the assured are getting much more 
than the amount of their insurance. 


Plate Glass Adjustments—C. D. El- 
dridge, manager of the plate glass de- 
partment of the Maryland Casualty, 
cautions agents of that company to be 
very careful in adjusting plate glass 
losses to make sure first that the com- 
pany is liable under its policy. See that 
the location at which the plate has been 
broken is the one actually named in 
the policy. Sometimes a merchant ac- 
quires an adjoining building after his 
plate glass policy has been issued. If 
glass in this other building is broken 
he may make claim under his policy, 
when that glass is either uninsured or is 
insured under a policy issued to the 
previous owner. It is necessary also 





new building for breakage after ac- 
ceptance and occupancy are not allowed 
under a policy issued to the builder. 

The company agrees to indemnify a 
definite person for loss due to the 
breakage of certain plates of glass. 
The company is not liable to some 
other person for the breakage of that 
glass nor to that assured for the break- 
age of other glass not named in the 
policy. 


“Reason Why” of Advanced Rates— 
For more than a year past the business 
of plate glass insurance has been upon 
an unsound basis. Early in the year 
1910 the price of glass was advanced 
and continued to advance steadily 
through the year, making the rates at 
which the business has been written in- 
adequate. On the other hand, new com- 
panies coming into the field anxious 
for business, endeavored to secure it 
upon a rate-cutting basis, the result 
being that the companies writing this 
class of insurance were between the 
“upper and nether millstones” and 
profit became an impossibility. 

This condition of affairs could not 
long continue and as a result our 
agents in the various states were noti- 
fied on June 1 that on and after July 
1 rates would be advanced on renewals 
and new business. The advances we 
have made in rates have been only suf- 
ficient to cover the cost of insurance 
and expenses and as they leave little 
or no margin for profit to the compa- 
nies, we feel very confident that none 
of our competitors will care to endeavor 
to secure business for themselves at 
any lower rates. 

For our part, we are very sorry in- 
deed to be forced to take this action, 
as we are well aware of the fact that 
any advance in rates which touches the 
pockets of our customers is necessarily 
unpopular with them, but the responsi- 
bility for the necessity of this action 
lies not with us, but is the direct re- 
sult of legislation which has enabled a 
combination of manufacturers and job- 
bers in plate glass to fix the price of 
that commodity at a point which makes 
it a burden to the consumer all over 
the country. That burden the plate 
glass insurance companies have borne 
for more than a year past without a 
murmur, although it has been a very 
heavy one to bear. The time has 
come when it is an absolute necessity 
that a portion of that burden should 
be borne by the insuring public and 
it is for that reason, and that reason 
only, that rates for the insurance of 
plate glass have been advanced by us.— 


to see that claims by the owner of a | Pennsylvania Casualty Fieldman. 





Surety and Fidelity 


The tendency of the larger bonding 
companies to handle the field through 
branch offices instead of general agen- 
cies is becoming more marked every 
year. The American Surety, which was 
a pioneer in adopting the branch of- 
fice plan generally, now has only one 
or two general agencies left in the 
country. Most of the other large com- 
panies are now putting in branch of- 
fices wherever an important agency is 
discontinued for any reason. 

In following this course the surety 
companies are only reflecting the gen- 
eral trend of the insurance business. 
Several of the greatest life companies 
abandoned the general agency system 
years ago. Old casualty companies, 
like the Travelers and the Fidelity & 
Casualty, have replaced many of their 
general agents by salaried managers. 
Fire insurance companies in many in- 
stances are now handling their local 
business in large cities through sal- 
aried men instead of commissioned 
agents. 

The younger surety companies will 
probably continue to follow the general 
agency plan for some years. They can- 
not afford the initial expense of organ- 
izing the field on the branch office plan. 
But when they have acquired a good 
volume of business in an important 
community they will change to the 
branch office plan as good opportuni- 
ties arise. 

The arguments are mostly on the side 
of the branch office plan. It is true 
that the very highest class of representa- 
tion is found in the long-established and 
successful general agents who have 
proved to be exceptional men. Many 
of them, enjoying an independence 
which no salaried employe enjoys, are 
making more money than the presi- 
dents of their comnanies draw in sal- 
aries and no company would be found 
that would pay them what they are ac- 
tually worth as producers and super- 
visors of business. But these men are 
so exceptional that thev need hardly 
be considered. The average general 
agent is no stronger than the average 
branch office manager. Generally he 
has not the capital to enable him to 
accomplish what the manager, with the 
company behind him, can do. The gen- 
eral agent develops such territory as 
his resources permit or as promises him 
a profit. That is all he is justified in 
doing. A company being a corporation 
can build for the future as an individ- 
ual cannot do. It is justified in spend- 
ing money to develop territory for its 
future possibilities, although it may not 
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be immediately profitable. If this is to 
be done thoroughly it is now almost in- 
variably a fact that it must be done by 
the company’s salaried representatives 
and at the company’s expense. 

This tendency toward branch offices 
affords many opportunities to young 
men. Those who understand the busi- 
ness and have ability as producers, but 
have not the means properly to finance 
a general agency, find as branch office 
managers positions paying well and 
carrying a responsibility which devel- 
ops young men and gives them a busi- 
ness standing. 

It is noticeable, however, that men 
who have made a marked success as 
branch office managers are constantly 
resigning to become general agents of 
other companies. They have proved 
that they can produce business. They 
have saved enough money or are able 
to get enough backing to buy into an 
established general agency or to start 
a new one and they see in this greater 
opportunities for the future than a sal- 
aried position affords. 





Appeal Bonds—In executing appeal 
bonds a very important point to be 
considered is the status of the docket 
of the court to which the appeal is 
being taken. To illustrate: A man 
wanted a bond for $10,000 to perfect an 
appeal to the supreme court of his 
state from a judgment for $5,000. The 
representative of the surety company 
learned that the supreme court was 
three years behind its docket. Many 
things may happen in three years, even 
to men who are well to do, so he de- 
manded collateral The man who 
wanted the bond expressed the opinion 
that it was a hold-up game for the 
surety company to charge such rates 
and then demand collateral. The 
surety man inquired of him about his 
lines of credit at the banks and found 
they were good. Then he asked him, 
“Could you go to your bank and get 
its written guarantee that three years 
from now it would lend you $5,000 on 
your note without collateral?” “Cer- 
tainly not,” answered the man. Then 
the surety man explained that the cases 
were very similar. No matter how good 
he might be now, there was no know- 
ing what his financial situation would 
be three years hence, when the judg- 
ment might have to be paid. 





Getting There First—Being the first 
one on the job is of vital importance to 
a surety agent. A few weeks ago an 
agent in Minneapolis thought he was 
in on the ground floor to secure a big 
bond. He lost no time in getting to 
the office of the man who wanted it. 
While he was there an agent in St. 
Paul called the prospect on the phone 
concerning the same bond. The Min- 
neapolis man got it, but this merely 
shows how well live agents keep them- 
selves informed of what is going on 
and how necessary it is to get on the 
ground at once. Putting it off till to- 
morrow loses many a good bond. 





Securing Influence—It cannot be too 
strongly impressed upon surety agents 
that if they would succeed in building 
up a large business it is absolutely es- 
sential that they establish influential 
connections which they can _ utilize. 
Call it “pull” if you will. You may in- 
sist that you propose to stand on your 
own merit, that you will learn the busi- 
ness and give good service, but that 
you will not seek to make business, 
financial, political, social or other con- 
nections in order to increase your busi- 
ness. Then you will fail to get much 
that you might get. 

. You will find that company officers 
in looking for general agents are not 
usually looking so hard for men who 
know the business as for those who 
can get it. They can hire a young man 
who knows the business to take care 
of the details, but the man who gets 
the commission contract or the big sal- 
ary is the one who has influence with 





Hitch Your Wagon to a Star 


Splendid opportunity for live agents, who are able, 
high class men. Those having successful experience 
in Surety and Casualty business preferred. 


Federal Union Surety Co., 


lndinnapobin: faa 





the banks, the lawyers and the con- 
tractors, who belong to the clubs where 
such men congregate, whose wife is 
the daughter of a railroad president or 
whose brother is cashier of a bank; the 
man who has “pulls” and knows how to 
use them and create more of them and 
is not too bashful to do so. 





Insist Upon Service—If you are 
doing good work for a surety company 
you are entitled to good service and if 
you do not get it you should find out 
why. The surety business is hard 
enough anyway and you owe it to your- 
self not to carry a handicap which is 
unnecessary. What you want is 
prompt, decisive action. It really 
makes no difference to you whether 
you get it from the home office, a 
branch office or a general agent, so long 
as you get it; but if you do not get 
it you will find yourself at times beaten 
out of part of your legitimate income 
by somebody else who represents a 
company that is up to the minute. 





20% More Weekly Indemnity 
OR 

50% Larger Death Indemnity 
AT 





No Increase in Premium Rate 


Agents who solicit * Preferred” accident 
risks will be interested in our new policies 


The Preferred Accident 
Insurance Co. of N. Y. 


KIMBALL C. ATWOOD, President 
290-292 Broadway, NEW YORK 





fier ny een teen | PACIEIC SURETY COMPANY 
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action on a contract bond, for ex- 
ample. He may be in the west and 


the company in the east and he may| All forms of Liability Insurance, including Automobile liabil- 


not be entitled to powers of attorney 


Nhich will permit lim to execute such | ity; Plate Glass; Personal Accident and Health. Best and 


I RNIA 
Established 1885 


a bond without reference. But the | most liberal “Death and Dismemberment” policy. 


company should provide somebody in 
Chicago or Minneapolis or St. Louis 
or Denver or some other point reason- 
ably near him who can give him quick 
action. If it does not do it, he would 
better look for some company which 
is really in the surety business. 





REVIVED BUSINESS GOOD 


Liberal Commission and prompt attention paid Agents. Desirable Agents wanted in the State. 


Paciric URETY 
ERFECT WAFETY 


E. P. FATCH & CO., General Agents for Illinois 
29 South La Salle Street, Chicago 





A man who has once lapsed and been 
reinstated has done so through sober 
second thought and is apt to be an- 


A successful agent knows that the 
old business is the foundation upon 
which to safely and largely build. Lapses 


“THE OHIO COMPANY’? 


chored in his resolution to keep the ’ he Bankers Suret Co 
policy alive thereafter. ge 


Williamson Buliding, CLEVELAND, OHIO 





are waste. If there is a break in the 
reservoir the water level can never rise, 
no matter how many streams are run- 


Capital, $500,000.00, Fully Paid 





ning in. The elimination of waste is 
the first economic principle. Watch- 
fulness of the old is equal in importance 
to persistent canvassing for the new.— 
Travelers Agents’ Record. 





Becomes Surety on Bonde 
Chartered Under Ohio Laws 


$200,000 Deposited with Insurance Commissioners 











ST. LOUIS 
MISSOURI 


COMPAN 


CAPITAL $1,000,000 


MANAGED BY EXPERIENCED 
SURETY UNDERWRITERS 


JAMES E. SMITH, President 
J. L. HUMPHREY, Vice-President and General Manager 
FRANK MEAD, Vice-President 
N. A. McMILLAN, Vice-President 


WALTER H. WEST, Secretary 
JOHN S. BATES, Treasurer 
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EQUITABLE SURETY 


SURPLUS $250,000 


ALEX. MURDOCH, Vice-President and Engineer 








| "THOSE in charge of the underwriting depart- 


ment of the Equitable Surety know the 
bonding business from the ground up. Their 
knowledge is practical, not theoretical, and was 
gained through actual field and office experience 


extending over many years and under varied 
conditions. 


The company commenced business on 
April |, and is now licensed and operating in 
Missouri, Illinois, Tennessee, Michigan, Colorado, 
Wyoming, Ohio, Maryland, Ar , Penn- 
sylvania, Rites Minnesota, beteng om Ken- 
tucky, North Dakota, Oklahoma, New Jersey, 
Wisconsin, New Mexico, Nebraska and Indiana, 
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Liability Insurance 


With the general advances in lia- 
bility rates at the present time there 
is bound to be much squirming on the 
part of those who have to pay them. 
Relief will be sought through noncon- 
ference stock companies, through mu- 
tuals, interinsurance concerns, state in- 
surance or any other expedient which 
promises !ower rates. Such relief can 
only be temporary. If solvent, con- 
servative nonconference companies can 
handle the business at less than con- 
ference rates, the conference companies 
will not be long in finding it out and 
competition will compel them to do as 
well by the assured as possible. As 
for mutuals and interinsurers, they will 
be obliged either to approach very 
closely stock company rates or soon 
they will be on the rocks, for the mar- 
gin of underwriting profit in the con- 
ference rates or in the rates of respon- 
sible nonconference companies is not 
large. 

The manufacturers, contractors and 
others employing labor are just waking 
up to what the courts, the juries and 
the legislatures have been doing to 
them, and the awakening is rude. For 
some time the liability companies bore 
the brunt of this increased cost of ac- 
cidents, raising a rate here and getting 
off a risk there, as conditions grew too 
bad, but at last it became necessary to 
make a general readjustment of rates. 
Now the burden that the companies 
carried is thrown upon the assured, 
and there they will have to stay until 
the assured can readjust their selling 
prices and pass the load along to the 
public. 

The sooner employers appreciate the 
situation fully and take steps to meet 
it, the better it will be for them and 
for the liability insurance business. 
They must understand that while a 
few years ago they were liable in dam- 
ages to employes only for accidents 
caused by their own negligence, and 
then, as a rule, only for comparatively 
small amounts, now in many states 
they are liable for their own negligence 
and that of their other employes, for 
risks which the employe formerly as- 
sumed for injuries and where both the 
employer and employe are at fault, 
while at the same time the amounts of 
damages awarded for injuries have 
been growing constantly. Whereas, a 
relatively small sum each year would 
formerly take care of all claims of em- 
ployes for injuries, now a relatively 
large sum is required, and it matters 
not whether that sum is set aside as 
an insurance fund, or paid as a pre- 
mium to a stock liability company or 
is partly paid as a premium to a mu- 
tual or interinsurer and held partly as 
liability for the future calls of these 
concerns. The lawmakers and _ the 
juries, backed by public opinion, have 
made these changes, not the insurance 
companies. 

If any employer thinks he can do bet- 
ter by patronizing a mutual than a 
stock company, it is his privilege to do 
so, but he will be unwise if he makes 
a change from a stock company which 
has served him satisfactorily in the 
past to a mutual or an interinsurer 
simply because he is displeased on ac- 
count of an increase in rates. The 
stock companies have done only what 
the manufacturer or contractor does— 
added to the selling price when the cost 
price goes up to a point which wipes 
out profits. 








General Liability—In a pamphlet on 
general liability insurance, addressed 
to owners and tenants, the New Am- 
sterdam Casualty asks some pertinent 
questions and cites numerous cases of 
judgments given for injuries due to 
falling through open coal holes, hatch- 
ways and areaways, being struck by 
clothes poles, bricks, snow and other 
objects and other accidents due to the 
negligence of landlord, tenant or serv- 





$100,000.00 
Deposited with 
State of Indiana 


GOOD AGENTS WANTED—OHIO AND INDIANA 


LABERAL FLAT RENEWAL COMMISSIONS 
BEST SELLING CONTRACTS ON THE MARKET TODAY 


ACCIDENT anv ILLNESS 


EVER 


W. R. SANDERS 
General Manager 


ACCIDENT 
DISEASE 


MONTHLY PREMIUMS 


MONTHLY BENEFITS 


PAYS MAXIMUM LIMIT 
ACCIDENT 24 MONTHS 


AMERICAN LIABILITY CO., 


ILLNESS 12 MONTHS 


Cincinnati, Ohio 





ant. 
lows: 

“Do you know that if anyone, 
through any oversight or neglect on 
your part to provide any possible safe- 
guard against such casualties, falls on 
any coal chute cover, sidewalk, path- 
way, passageway, or areaway pertaining 
to your house; falls into any excava- 
tion about your premises; is injured 
by any object falling from roof, win- 
dow, scaffolding or any part of your 
house; meets with any injury about the 
premises; you are liable for such dam- 
ages as a sympathetic jury may award 
to the injured person? 

“Do you know that no matter how 
careful you personally may have been, 
if anyone meets with an injury about 
your premises through oversight or 
neglect of your tenant, your employe, 
a mechanic making repairs for you, 
anyone to whom any of these may have 
deputed some task, you are still liable 
for such damages as may seem right to 
the members of the jury? 

“When the accident occurs and a 
claim is made, if you have no general 
liability policy, you must employ an 
attorney, who will look up the law and 
act for you. If settlement is made or 
damages found against you, you will 
pay the amount, together with your 
attorney’s fees. If you hold a general 
liability policy in this company and a 
claim is made, the employes of our le- 
gal bureau, whose wide experience in 
such cases makes them expert in this 
work, are at your service ready to take 
full charge of the case. If settlement is 
made or damages found against you, 
this company will pay the amount up 
to the limit of insurance.” 


CLERKS AND SALESMEN 

The man behind the counter who 
takes your dime for a collar button 
is not necessarily a real salesman, for 
he only delivers to you something 
which you intended to buy when you 
entered the shop. If he is a real sales- 
man, he will send you on your way with 
a shirt, some collars and a necktie. He 
knows you will need them later, and 
is able to close a sale on the spot. 
His value to the firm depends upon 
his ability to repeat this transaction 
a dozen times a day, when an ordi- 
nary clerk would let you walk out with 
a cheap collar button—E. C. Budlong. 


The pamphlet in part is as fol- 








“Unfortunately the chap who is al- 
ways ‘shooting off his mouth’ never 
seems to run out of ammunition.” 





It is a hard headed agent who sticks 
to soft drinks. 


Accident Insurance Companies, Attention 


A strong western company will re-insure commercial or 
industrial accident and health business located in the Middle 
Western States; (either stock or assessment) or will take over 
on favorable terms capital of new. company in process of or- 
ganization. Fair treatment and all correspondence strictly con- 
fidential. Werefer by permission to the editor of The Western 


Underwriter. 


Address 14-Q, care The Western Underwriter. 








The American Credit-Indemnity Co. 
of NEW YORK 





CREDIT INSURANCE ONLY 





Insures 
Insolvency of Customers. We can 
415 Locust St., ST. LOUIS, MO. 
OFFICES IN ALL 





Ee Me TREAT, President 
manufacturers and wholesalers 


J. F. HALLWEGEN, General Agent, 


against Excessive Annual Loss through 
always use a few high-class solicitors. 

802 Broadway, NEW YORE 
PRINCIPAL CITIES 


1140 Marquette Bldg., CHICAGO 











M. L. GARRETT, President 


W. L. TAYLOR, 2d Vice-Pres. & Gen’! Manager 


KEITH McCANSE, Sec’y and Asst. Treasurer 


Missouri Fidelity & Casualty Co. 


Capital and Surplus $375,000 


Springfield, Missouri 


A Middle West Company writing Fidelity, Surety, Plate Glass, Accident, 
Health, Steam Boiler, Liability, and Industrial Accident and Health Insurance. 


BEGAN BUSINESS MARCH 1, 1911 


Net Reserve to Policy Holders, 


$372,971.68 


AGENTS WANTED FOR UNOCCUPIED TERRITORY 
New and Attractive Policies. LiberalCommissions. Correspondence Solicited. 








UNION 


Cincinnati, Ohio. 


CASUALTY 


HOME OFFICE—UNION CASUALTY BUILDING 
S. E. Corner Sixth and Walnut Sts., Philadelphia, Pa. 


GENERAL AND SPECIAL AGENTS WANTED 
For Southern Ohio apply company’s offices, 314-315 Mercantile Library Building, 
For Northern Ohio, apply company’s offices, Williamson Building, Cleveland, Ohio. 
Highest Brokerage Paid. Most Liberal and up-to-date Policies Written. 
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The Bankers Guaranty and Casualty Company 








OF OHIO 


TOCK SALESMEN with bank clientele are desired by this Company to 
place some stock with selected parties with a view of 








becoming STATE AGENTS when the Company is licensed to do a CASUALTY, 
FIDELITY AND SURETY business. 


HENRY P. ANGEL, Secretary, Cleveland, Ohio 


Address 














. 


a * 














July 27, 1911. 


THE WESTERN 


UNDERWRITER. 





vii 











CASUALTY & SURETY 
Write Any of, the Following When You ee oe 
Take 2 ae, Only Reliable 
ILLINOIS 


ATIONAL SURETY COMPANY 
The Rookery 
Surety Bonds of every description 
JOYCE & COMPANY, Inc., General Agents 
CHICAGO 


HE TITLE GUARANTY 
& SURETY COMPANY 











727 A 
Special Service to Brokers 
Harve G. Pi. 
W. J. Doyle, Res. ° 


Phone Harrison 7940 
CHICAGO, ILL. 


ERE L. WICKES, Jr. 
GENERAL AGENT 


The Pennsylvania Casualty Co., of Scranton, Pa. 
Liability, Plate Glass, Accident and Health 


Globe Surety Co. of Kansas City, Mo. 
Fidelity and Surety 


108 South La Salle Street 
CHICAGO, ILL. 


G: K. THOMAS 








CHICAGO, ILL. 


IOWA 


LVERSON & MONTROSE 
General — for Iowa 


United States Casualty 
Liability y Ay Boller and Automatic 


Insurance Company of forth & America 
Automobile and all floater insurance 


DES MOINES, IOWA 


MICHIGAN 


ANKERS SURETY COMPANY 























Prompt service guaranteed. 
DETROIT, MICH. 
Chas. Whitaker Wm. H., Whitaker 


HITAKER BROS. 
613-618 Chamber of Commerce Blidg., 


sts Date base < se 
Correspondence Solicited. 
DETROIT, MICH. 








HE HASKINS AGENCY CO. 
Hammond Building 
Every form of Casualty Insurance and 
Surety Bonds 
“We Can Place It.” Correspondence Invited 


DETROIT, MICH. 





ourraaie SURETY COMPANY 
Capital $1,000,000, fully paid 


Agents Wanted in Michigan 


—__ 


WYNNE & KINSELLA 
General Agents 
(Lower Peninsula) 


Chamber of Commerce Building 
DETROIT, MICH. 





SEND FOR our illustrated cata- 
logue of insurance office equip- 
ment and supplies. 


The Western | 


ETROIT INSURANCE AGENCY 
STATE AGENTS 


CASUALTY COMPANY OF AMERICA 


Employers’ Liability Public Liabi 
Blevator and Teams Liability Automobile 
Workmen’s Compensation Boiler and Fly Whee! 
Persona! Accident & Liability Plate Glass 








MINNESOTA 


H° & PENNEY 


CASUALTY AND SURETY 
INSURANCE SPECIALISTS 





The Phoenix 


MINNEAPOLIS 





D H. EVANS 
Northwestern Manager 
CONTINENTAL CASUALTY CO. 


For Minnesota, North and South Dakota 
and Northern Wisconsin. 


Good Agents Wanted 
Andrus Building 
MINNEAPOLIS, MINN. 


STERLY-HOPPIN CO. (Inc.) 
Plymouth Building 
INSURANCE SPECIALISTS 
Resident Aguits The Dancers Sursty Co. 
Agents wanted in Minnesota and Dakotas 
Prompt Service Both Phones 
MINNEAPOLIS, MINN. 


INNEAPOLIS INSURANCE 
AGENCY 
Guan some for Southern Biinneeeta 
of the Liabili 
TRAVELERS INSURANCE C co. 


solicited for local Agencies 
Every form of Casualty Insurance 


NEW YORK LIFE BUILDING 
MINNEAPOLIS, MINN. 
a & TULLY 


Northwestern Managers 
NATIONAL CASUALTY COMPANY 


Agents’ correspondence solicited 
423 Palace Building 
MINNEAPOLIS, MINN. 


AYNE & COMPANY 
General Agents for Minnesota 














N. Y. Plate Glass Insurance Company 


703 Hennepin Avenue 
MINNEAPOLIS, MINN. 





ORRIS BROS. & BOHEN 


General Agents 
Preferred Accident Insurance Co. of New York. 
We settle our own claims. 


702-703 Andrus Building 
MINNEAPOLIS 


_— S. BRYANT COMPANY 
Casualty Insurance and Surety Bonds 





Northwestern Managers, Maryland Casualty Co., for 
Minnesota, North and South Dakota. 


ST. PAUL, MINN. 


NORTH DAKOTA 











MISSOURI 





_ W. WILBUR 
State Agent 
THE BANKERS SURETY CO. 
400 Victor Bidg. 
KANSAS CITY, MO. 








NEBRASKA 
JRBODES-MONTGOMERY Co. 
State Agent 


THE EMPIRE STATE SURETY CO. 
OF NEW YORK 


AGENTS WANTED 








Underwriter Co. 


M. HOLMES 


= a” TORNADO AND PLATE GLASS 
INSURANCE, SURETY BONDS 


eld: L. & L.& G.. L.& L.&G., 
N.Y. i: mre seNer | i. a National sal i cnmehe Unig, 


Phemin Bee NB eM. Pennsylvania; Cite 
— Alliance. _ 


GRAND FORKS, N. D. 


OHIO 


— A. MILLER, Gen. Agt. 
United Surety Co. 
Surety, Court, Fidelity, Plate Glass, Personal 
Acck: Burglary 


ident, 











Telephones : 
Long Distance Phone 72. Office, Main 1329 
Residence, Marlo 305) 
507 Century Building 
CLEVELAND, O. 


- oes R. LAURENSON 
General Agent Northeastern Ohio 


NATIONAL SURETY COMPANY 
AMERICA’S LEADING SURETY COMPANY 


708-709 Park Bidg. 
CLEVELAND, O. 


ee J. EDWARDS 
INSURANCE SPECIALIST 


Manager and Adjuster Preferred Accident 
Insurance Co., of New York 


518 First National Bank Building 
CINCINNATI, U. S. A. 











ALL 
onl THE 
SERVICE \ TIME 





NATIONAL SURETY COMPANY 


AMERICA’S LEADING SURETY COMPANY 
The Ferris Agency Company 
General Agents 
1216-17 Union Trust Building 
CINCINNATI, O. 


EESE-OWEN-CLARK AGENCY 
Suretyship and Insurance 
General Agents: Fidelity and Deposit Company of 
City — “London Guarantee & Accident Co., 
Ltd., (Credit Dept.) 
Nine Twelve Society for Savings 
CLEVELAND, O. 








HE TITLE arg 
& SURETY COMPANY 


Prompt service for your bond. 
George H. Olmsted & Co., General Agents 


James H. Smart, Manager 
413 Williamson Building 


CLEVELAND, O. 


R. BROKER 


It will poy you to sell the PREMIUM DIV- 
IDEND policy issued by THE PENNSYL- 
VANIA CASUALTY COMPANY, of Scranton, Pa. 
Something Special . 
THE FORD INSURANCE AGENCY COMPANY 
Managers Cuyahoga County, O. 
1106-1108 Schofield Bldg. 


CLEVELAND, O. 








Industrial Disability 


There are more females than males. 
And on the labors of these women, 
excepting only the society women, 
some one is dependent in some way. 
There is a vast army of self-supporters. 
There are those who support others as 
well as themselves. Then there is that 
bigger number on whom we depend 
for the keeping of our homes and the 
preparations of our meals. 

Where is there a bigger field for 
health and accident insurance? 

There are only a few companies writ- 
ing this class. And of the agents of 
these companies only a very few are 
giving their attention to women. 
Where is the field more fertile? 
Some of the life companies have seen 
the opportunity and are pushing insur- 
ances among women by special depart- 
ments in charge of women and with 
women agents. None of the accident 
companies have done this as system- 
atically, though some are urging their 
agents to solicit women and appoint 
women as subagents. But many are 
not yet alive to the o-~ortunity. 

Not every woman worker is a pros- 
pect for substantial life policies, but 
nearly every one should have health 
and accident protection. The business 
woman, stenographer, school teacher, 
office girl, trained nurse, saleswoman 
and factory worker relies on her in- 
come and that income needs insurance. 
There are often others relying on that 
same income and the areument is 
stronger. And where will the money 
for the doctors’ bills and increased 
cost of living come from when the 
housekeeper is hurt or sick? 

A few district managers have demon- 
strated that women will buy income in- 
insurance. They have had remark- 
able success. And the wonderful suc- 
cess of industrial life insurance also 
augurs well for accident insurance 
among women because the industrial 
life man solicits more women than men, 

A district manager for one health 
and accident company has 85 percent 
of the schoolteachers of one town on 
his books. After he secured the first 
few it was easy sailing, for women are 
better boosters than men and follow 
advice more readily than men and 
there are as many advising insurance 
as taking it. Other district agents have 
former trained nurses and teachers on 
their staffs as agents and some wide- 
awake agents have subagents in every 
store and factory. 

Another argument for more work 
among women is that companies which 
have been writing this class claim a 
lower lapse ratio on women than on 








men. And agents successful among 
women assert that collections are 
easier. 





Insurance for Women—The Mutual 








— FRANKFORT 


and —p iy 
INSURANCE COMPANY 
LOUIS AUER & SON JULIUS BACHER 
G 1 Agents Wisconsin Manager 





ILMER D. LEWIS 


General Agent 
AMERICAN CASUALTY CO, 
of Reading, Pa. 


UNION CASUALTY INS. CO. 
of Philadelphia, Pa. 


707-708 Reibold Building 








MILWAUKEE, WIS. 





ORTH AMERICAN ACCIDENT 
INSURANCE CO. 
J. H. MUNSELL, General Agent State Wisconsin 
Best Accident and Health Policies Issued 








OMARA, NEB. 


DAYTON, O. » AGENTS WANTED 
419 Caswell Block 
WISCONSIN MILWAUKEE, WIS. 
ICHARD JEFFERSON ETNA ACCIDENT & LIABILITY CO. 
State Manager Howard D. Plimpton, General Agent 
BANKERS GURBTY CO. WISCONSIN AND NORTHERN MICHIGAN 
Agency Correspondence Invited Casualty and Automobile Insurance 
Caswell Block 
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Health & Accident of Jacksonville, Ill, 
Says as to its new policy for women: 

“Little attention has been given to 
women risks for health and accident 
insurance, but it is because the line is 
new. All companies will some day in- 
sure women, and will insure them on a 
par with men. They are taking the 
places of men, the conditions demand 
it, and the insurance principle back of 
it is sound. Accident insurance for 
women is here, and the Mutual is giv- 
ing it the attention it deserves. 

“Our regular policies are not sold 
to housewives but, as heretofore, are 
confined to those risks who must, of 
necessity, leave their homes each day 
and go to their places of employment. 

“The new ‘Woman’s Health and Ac- 
cident’ may -be sold to housewives and 
other women who perform household 
duties. All are placed in the same 
classification, because they receive no 
stated compensation for their services. 
The policy sells for $12 a year. A 
housewife may take one of these pol- 
icies, and in the event of death from 
injury beneficiary will receive $300. If 
the injury is the result of what is 
known as a ‘travel accident,’ then the 
beneficiary will receive double that 
amount. If the insured is totally dis- 
abled by an accident, $25 a month in- 
demnity will be paid; and if totally dis- 
abled by illness, $20 a month indemnity 
will be paid. 

“In some towns we have a large num- 
ber of women on our books. We find 
they are good risks, that they are 
thrifty, and that they always have their 
premiums ready. When a woman once 
becomes interested enough to carry in- 
surance she mentions it to other wom- 
en, and is a continual ‘booster.’” 


First Week of Illness—Agents of in- 
dustrial disability companies are fre- 
quently asked why the companies as a 
rule do not pay for the first week of 
illness under dollar-a-month policies. 
As stated by the companies, the reason 
is that it is only by cutting out indem- 
nity for illness the first week that they 
can give at that price as liberal indem- 
nities for accidents and death as they 
do. The dollar-a-month policies are 
carried for the most part by working 
people who can ill afford to lose any- 
thing from incomes which are none too 
large. Many of them would make claim 
for illnesses of a few days’ duration, 
if the policy permitted, and the claims 
would be run up beyond what the pre- 
miums will pay for. 

On the higher price policies—those 
costing $2 a month or more—first 
week’s illness indemnity is generally 
given. Not only are the companies 
getting the extra premiums with which 
to meet these claims, but the claims 
themselves are fewer than they would 
be under the lower priced policies, and 
these higher priced ones are sold most- 
ly to preferred risks and they often 
avoid making claim for trivial disabili- 
ties, whether accident or illness. 


Lid on the Lapses—Keeping the lid 
on lapses is the big problem of the in- 
dustrial health and accident agent. Re- 
tention of business is the secret of suc- 
cess in this field and each lapse means 





not only that a new application must 
be secured to cover the loss on collec- 
tions, but that another possibility is al- 
most eliminated for the revival of busi- 
ness is often more difficult than the 
creation of new. 

Experience has shown that the man 
who sells the right policy in the right 
way has the lowest lapse ratio. There 
are two big points in selling the right 
way. One is to impress upon the mind 
of the applicant that it may be a long 
time before he will be a claimant. The 
man who takes a policy expecting that 
he will be hurt or sick within a short 
time often drops his insurance when 
he finds he goes the even tenor of his 
way without mishap. The point is this, 
no one knows when he is going to have 
an accident or when illness will over- 
take him. The danger remains the 
same after the usual monthly payment 
as after the first payment. Month after 
month one needs the same protection 
that he originally contracted for. 

The other point is fitting the policy 
to the prospect. The agent can find 
out his prospect’s income without di- 
rectly asking and then sell a policy that 
will provide goodly benefits, and in- 
demnities that amount to about 75 or 
80 percent of the usual income. With 
policyholders receiving about what they 
should, a salesman’s chances are better 
than if he simply sold the cheapest pol- 
icy to all. 


Lapse Ratios—Agents as_ well 
companies suffer from heavy lapse 
ratios on industrial sick and acci- 
dent business. The agent suffers 
from a loss of commissions and 
the dissatisfaction that exists among 
lapsed policyholders. The man who 
has dropped his insurance will not en- 
courage others, where the majority of 
live clients are good boosters. 

The company suffers from lapses be- 
cause there is considerable home office 
expense on each policy issued that is 
not entailed in collections and claims 
are heavier in the early history of the 
policy. In 1910 one agent produced 
twenty-two applications a month and 
increased his collections $180 a month. 
His claims were 24 percent. Another 
agent averaged fifty applications a 
month but showed an increase of but 
$112 on collections. His claims aver- 
aged 52 percent. 
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BUSINESS MAKES BUSINESS 

If the solicitor knows his business 
every application he gets helps him to 
get the next one. The more applica- 
tions you write the easier it is to write 
still more. Every policyholder secured 
by you in your territory should be a 
help to you in securing others. He 
will be if you look after his interests. 
Have you a large business upon your 
registers? You are fortunate, not only 
in business you have alreadv won, but 
in the still larger business which this 
will help you win—New Amsterdam 
Talks. 





“Some agents’ records are made up 
of what they ‘haven’t done’ and what 
they are ‘going to do.’” 





$100 Premiums 


$100 Bonus 


We have issued for distribution among new 
agents, in new territory, 1,000 Territorial 
Development Bonds, each calling for $100.00 


in Gold. 


Total $100,000.00. 


If one of these Bonds, IN ADDITION to 
regular liberal commissions, appeals to you, 








WRITE 








NATIONAL CASUALTY CO., 


W. G. CURTIS, Pres’t and Gen’! Mgr. 


DETROIT, MICH. 





The FRANKFORT 
MARINE, ACCIDENT INISUR ANCE CO. 


and PLATE CLASS 
UNITED STATES DEPARTMENT, 100 William St., New York of FRANKFORT-ON-THE-MAIN, GERMANY 


INSURANCES TRANSACTED 
BURGLARY 

Vessel Owners WORKMEN’S COLLEC 
INDIVIDU. 


TIVE 
Coni t [AL ACCIDENT & HEALTH 
Teams eave cas Physicians INDUSTRIAL ACCIDENT & HEALTH 


Mi, J. GROGAN, Res. Secy., National Life Bldg., Chicago. THOS. M. ROBBINS, Res. Secy., Ohio, New Eng. Bldg., Cleveland 
Agents Wanted for Unoccupied Territory 
$509,061.57 


Net Surplus and Capital, 
1,151,826.28 


Income 1910, - - = 
Will Aid Good Men in Establishing Agencies 
Best Policies—Largest Commissions 
or Profit Sharing Contract. 


ILITY— 
LABILITY 


General 
Landlords 
Elevator 








AMERIC AN 

ACCIDENT ., 
INSURANCE CO 
CHICAGO 


ro 








A. E. Forrest, Vice-Pres. and Sec’y 
CHICAGO 


HOOSIER CASUALTY COMPANY 


Lemcke Building, INDIANAPOLIS, INDIANA 


Why did we increase our business 33 per cent and receipts 60 per cent 
d 1910? Because our policy is what the people want. 
Accident, sick and death benefits are paid from any cause. 


Agents Wanted in Illinois, Michigan, Indiana and Pennsylvania 


NEW COMPANIES|INTER OCEAN 


or old ones needing anything in forms, |] ife & Casualty Company 


policies or accounting systems, can se- 
cure same, or the preparation and in- 
stallation of anything in the Casualty 
or Surety line from us. 
EXAMINATIONS and AUDITS, Un- 
derwniting Surv istance. 








Health and Accident Insurance 


q We want good State and District men 
at once. Liberal commissions. Only expe- 
rienced, able young men wanted. Address 


eys and 
If you want good men or good men want 
positions in these lines, we may be 


able to get you together. W. A. NORTHCOTT, President 
HENRY H. LOVELL etev,8!ds:' cpRINGFIELD ILLINOIS 


fw) SECURITY CASUALTY CO. 
i cee INDIANAPOLIS 
ag? 4=69W. MoRTON HARRIOTT PRESIDENT E. E. GRiFFITH MANAGER 


A Company up to the minute in its methods, ideas and policies. The 
only stock company confining itself to Industrial Health and Accident 
Insurance. This means service to the agent and policyholder. 


IN THE LAND OF MILK AND HONEY 


The Strongest Health & Accident Insurance Company West 

of Chicago wants “dollar-a-month” agents to represent us 

in the States of Idaho, California, Oregon and Washington. 
AMERICAN CASUALTY COMPANY, Tacoma, Washington 


AVAILABLE ASSETS OVER $200,000.00 


N OTICE—“ four years of very suc- 


é ~ cessful operation we are 
changing to Stock Basis. Excellent proposition 


to Stock Salesmen. R. B. Beson, President, 
622 Metropolitan Bidg., Minneapolis. 


PEOPLES HEALTH & ACCIDENT INS. CO. 
of GRAND RAPIDS, MICH. 

Writes most liberal policy. Gives free hospital care in case of accident 

and pays full indemnity besides. Splendid opportunities for good agents 

in Michigan. Write company for literature. 


Massachusetts Bonding § Insurance 
Company 


HOME OFFICE, BOSTON, MASS. 
T. J. FALVEY, President J. T. BURNETT, Sec’y-Treas. 


SURETY BONDS and BURGLARY INSURANCE 


MOORE, CASE, LYMAN & HUBBARD, —e for Ilinois,29 S. La Salle St., CHICAGO, ILL. 
FRED L. GRAY CO.. Northwestern Managers, 328 Security Bank Bidg., MINNEAPOLIS MINN 

. HANCKEL, Ma for Indiana, 127 East Market St., INDIANAPOLIS, IND. 

CHRIS. SCHROEDER & SON CO., General Agents, S. E. Wisconsin, 83 Michigan St., MILWAUKEE, WIS 
FRED B. POTWIN, Manager Pacific N. W. Department, 305 Mehlhorn EATTLE, WASH. 
JAMES T. HARLAN, Manager, 407-408 Williamson Bidg., CLEVELAND, O. 








CAPITAL 
$125,000 





























